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SOLE 


industrial Strikes 
Have Brought Small 
Losses to Insurers 


Absence of Much ch Physical Damage 
During the First Six Months 
Has Been Noteworthy 


| EXPERIENCE FAVORABLE 


B Broad Form Riot tiot and Vandalism 
Covers Do Not Cover Mere 
Interruption of Work 








Despite all the strikes which have held 
. up national defense efforts through the 
loss of over 2,500,000 man-days during 
the first six months of this year, there 
little done 
labor troubles. 


' has been physical damage 
in industrial Insurance 
- companies writing broad form war-like 
malicious mischief and vandalism cover- 
age report that there been no 
losses of any size and that claims re- 
ceived are all of a minor nature. When 
‘rate changes are considered later this 
year indications are that rates may be 
lowered somewhat because of the highly 
favorable experience on riot and vandal- 
ism insurance during the last few years. 

Much credit for the small amount of 

physical damage sabotage done is due 
to the vigilant cooperation of insurance 

company representatives with the F.B.I. 

in guarding defense plants against this 
~ very danger. 

_ The comparative peacefulness of indus- 
trial relations existing at present started 
more than a month ago and even before 
© the German invasion of Russia called 

for an immediate change in the Com- 
munist party tactics of obstructing aid 
‘to Britain and United States defense 
» forts. However, insurance men special- 
| izing in riot and war risk insurance are 
not too optimistic, realizing that one or 
_ two huge losses might occur w hich could 

easily turn a favorable experience into 
» one just the opposite. 

Most Defense Plants Insured 
Capital stock fire companies have been 
_ Writing vandalism and malicious mis- 
chief insurance in conjunction with the 
riot and civil commotion policy and the 
extended coverage endorsement for 
Brcveral years, but this coverage con- 
‘ tained a war risk exclusion clause. The 

hae broad form endorsement, formu- 
Belated at the outbreak of the present 
Fs orld War in 1939, has been purchased 
gs 


‘oe 


have 


widely, Most industrial plants engaged 
yy national defense efforts have bought 
Bits broad protection and many other 
| Manufacturers are taking it also in order 


(Continued on Page 22) 
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A BUSINESS MAN 


TOLD US... 

















“I chose the London & Lancashire because of the 
intelligent survey submitted by your local agent. 
His simple explanation of the various forms of 
insurance I needed impressed me greatly. Then 
—and this is what ‘clinched’ it—your field man 
showed me how to substantially reduce the fire 
er rate on my building!” 








Agents and brokers will welcome the friendly Home Office 
assistance which brings forth comments such as these. 


London & Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. ¢ ORIENT 
INSURANCE COMPANY. « LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. « SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


LONDON & 


LANCASHIRE 
GROUP 


aS 




















Aptitude Sample 


We have explained why we believe that the Penn Mutual is 
directly aided by the use of the Aptitude Index in the selection of 
prospective career underwriters who are expected to produce a 
satisfactory volume of quality business, at a. proper cost. 


What type of man is so selected and recruited? Here is an 
actual example of one of our underwriters who qualified with an 
“A” rating. 


He was aged 32, married, had three dependents. A college 
graduate, for six years he had been a lawyer. He was an active 
worker in his church, in his law association, in Kiwanis, and was 
a chapter adviser in his fraternity. He himself owned $23,000 of 
life insurance. He was already well known by several members 
of our agency, and it had taken several months to convince him 
that he ought to enter the life insurance business. 


He made no sales at all during his first contract month, for 
the reason that he devoted that month to training. During the 
next nine months he produced $138,383 of business, on 28 lives. 
The fact of the rather high average size of his cases shows that he 
sells carefully and in good income circles. 


We have had first-year underwriters with records of greater 
production, but we tell of this one because he is typical of a good 
average selection from an “A” rating. 


* 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Tit EASTERN UNDERWRITER 


A WEEKLY NEWSPAPER INTERPRETING. THE TRUE SPIRIT OF INSURANCE 


Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under act of Congress, March 3, 1879 





$3.00 a Year; 25c. per Copy 


S. H. Kress & Co. Get 
Retirement Pension 
Plan for Employes 











Insured Pension Trust in Equitable 
of Iowa; Placed Through Hoey 
& Ellison Agency 


JOINT CONTRIBUTION BASIS 


Head of Store Chain Widely Known 
in Philanthropy; Details of New 
Pension Plan 





S. H. Kress & Co., who operate 250 
retail stores in the United States, this 
week selected a retirement pension plan 

It is an Insured Pension 
insurance company is the 
Equitable of Iowa and the plan was 
placed through Hoey & Ellison Life 
Agency, Inc., general agents, New York 
City, president of which is James J. 
Hoey. Agent in the case is Albert Rose. 

S. H. Kress & Co.’s and employes’ 
shares of the premiums will be paid to 
the Central Hanover Bank & Trust Co., 
acting as trustee, will purchase 
individual retirement policies for the 
benefit of each employe participating. 
Representative of the trust company in 
the negotiations is Fred P. McKenzie, 
assistant secretary. 

In addition to being one of the coun- 
try’s outstanding merchants, Mr. Kress 
is a philanthropist. He gave to the gov- 
ernment paintings worth $30,000,000 which 
are housed in the new Mellon Gallery, 


for employes. 
Trust. The 


which, 


Washington. Some years ago he estab- 
lished the Kress Foundation, a welfare 
institution. 


S. H. Kress is chairman of S. H. Kress 
& Co. and Rush H. Kress is president. 
Those Eligible 


In the new Retirement Pension Plan 
those eligible are all officers and em- 
ployes of the company whose earnings 
during 1940 were $3,000 or more and 
who on or before December 31, 1941, 
shall have completed ten years with the 
company and are thirty years old or 
more, and who have not reached the 
age of fifty-five years and six months. 

The policy anniversary rate is near- 
est the sixty-fifth birthday of male par- 
ticipants and the sixtieth birthday of 
female participants. In event of perma- 
nent disability or other contingencies oc- 
curring before norma] retirement age, 
retirement benefit may be arranged for 
with the consent of the pension com- 
mittee. 


Retirement Benefits 


Each participant shall receive an an- 
nual pension equal to 35% of annual 
earnings on which premiums have been 
paid, provided, however, that he shall 
not receive pensions on earnings in ex- 
cess of $15,000 per annum. 

Plan contemplates payment of pensions 
to employes from date of retirement un- 


(Continued on Page 6) 
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The life underwriter earns his livelihood by 





convincing others of the need for protection. 
There is an important kind of protection he 
can acquire for himself . . protection against 
diminishing commission income. To do this 


he must be alert to changing sales trends. 


The Aitna Life Insurance School offers a time- 
ly course in planned salesmanship that enables 
Etna Life salesmen—new or established—to be- 
come proficient in the practice of the latest 


field-tested life insurance sales techniques. 





The next five-week session begins on July 28, 1941 


Write to the ATNA LIFE INSURANCE SCHOOL ° HARTFORD, CONNECTICUT /or booklet. 
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Investment Seminar 
Starts At Indiana 


CONTINUES THROUGH JULY 25 


Graduate Study of Life Insurance In- 
vestment Has Enrollment of 
73 This Year 

The 1941 Life Officers Investment 
Seminar, conducted under the auspices 
of the Financial Section, American Life 
Convention, in cooperation with Indiana 
University, opened at the university here 
today. Classes will continue through 
July 25. 

“ The enrollment this year totals 73, a 
slight increase over the number of 
students who attended the initial Sem- 
inar from July 15 through July 26, 1940 
A total of 58 companies are represented 
bv the men in attendance this vear, a 
vain of one, since but 57 companies sent 
representatives in 1940. Ten of the com- 
panies are represented for the first time. 

Of the students who are here for the 
1941 Seminar, 50 participated last year 
and are taking the second year of the 
prescribed three-year course. The sub- 
ject matter this year is entirely different 
from that provided in the 1940 Seminar, 
but is correlated, so as to carry for- 
ward the course originally outlined, but 
it is so arranged as to be readily assimi- 
lated by those who did not attend in 
1940, 

The Life Officers Investment Seminar 
of the American Life Convention is the 
first educational institution provided for 
advanced study of the investment phases 
of life insurance company operation in 
the historv of the life insurance industry. 

Dr. H. C. Sauvain, professor of finance, 
Indiana University, is director of the 
Seminar, while Colonel Charles Burton 
Robbins, manager and general counsel, 
American Life Convention, is associate 
director. As in 1940, the American Life 
Convention. together with the Indiana 
University School of Business, is spon- 
soring the Seminar. 

Dr. Sauvain has once again assembled 
a fine faculty for the 1941 Seminar and 
the curriculum has been arranged so 
as to provide an appropriate balance be- 
tween study of advanced technical phases 
of life insurance company investment 
work and the broader economic asnects 
of investments, which have such a dom- 
inant influence on long-term investment 
planning. Consideration is being given to 
the. effect of the present war and our 
national defense program unon the gen- 
eral financial situation and associated 
investment problems. The Seminar’s 
course of study is on a level with that 
of the best graduate schools in other 
professions. The faculty has been re- 
cruited from the faculties of the leading 
universities of the country and in addi- 
tion prominent government officials and 
leading investment authorities in private 
business have been invited to serve as 
lecturers during the two-week period. 





NEW JERSEY MANAGERS OUTING 


The General Agents and Managers 
‘Association of Northern New Jersey 
eld its annual outing last week at 


Montclair Country Club. The feature of 
the day was the golf tournament. Win- 
ners were as follows: High gross, J. 
Stanley Dey, Manufacturers Life of 
Canada: low gross, Howard C. Law- 
rence, Lincoln National Life; low net, 
William Masterson Eauitable Society; 


i hlind par, William S. Vogel. Columbian 
National Life; 


threesome, Frank W. 
England Mutual. James 
York Life; William S. 
Columbian National. 

At a brief business meeting it was 
ee to make every effort to elect 
Mr. Lawrence, a trustee of the National 
Association. 


ledman. New 
Silleck, New 
Vogel, 


_DEATH OF F. W. MOLLER 
: Frederick W. Moller, 62, Indianapolis 
feneral agent for the Business Men’s 


‘sssurance, died recently at his home in 
that city. 





Those in the Travelers’ organization 
who are holders of the Chartered Life 
Underwriter degree have formed a Trav- 
elers-CLU Club. Here are officers of 
the club posed with agency officers of 
the company: William G. Pierce of the 
F. G, Pierce agency of Philadelphia, club 
secretary; Reid Hartsig, assistant super- 
visor, Travelers agency field service; 
Stewart A. Cushman of Bartholomay & 


Clarkson of Chicago, president of the 
club; Vice-President H. H. Armstrong; 
Douglas S. Perry, group insurance dis- 
trict supervisor, Boston; J. O. Hoover, 
superintendent of agencies; Maurice S. 
Tabor of C. S. Elliott Co., Buffalo, a 
director of the club; C. W. Van Beynum, 
manager of the Travelers publicity de- 
partment, and Harry W. Anderson, su- 
perintendent of agencies. 





Canadian Institutional Ads 








when he declared: 


and traditional loyalty. 
fearless eyes and unflinching courage.” 


policyholders. 


Freedom Shall Prevail.. 


The Prime Minister of Canada voiced the spirit of all true Caf 
“The destiny of Canada will be dete} 
not by Hitler or Mussolini, nor by any combination of aggress| 
by the free will of the people of Canada in accordance with th 
We will continue to face every ord¢ 
Aiding Canada in by, 
for freedom are millions of life insurance dollars, the savings o 
These funds are being used to equip the m 


provide the materials so vital for the protection of our countr 






“Democracy 
Cannot Die... 


because it is built on the 


‘We know democracy cannot die — 
unhampered initiative of individual mes and women joined to 
gether in a common enterprise —an enterprise undertaken and 
carried through by the free expression of a free majority In the 
face of great perils never before encountered, our strong purpose 
is te protect and to perpetuate the integrity of democracy 


— President Roosevelt, in his Inaugural Address 








homes — of 
Canadian f 
It is goo 

















“If [had my way... 


“Hf I had my way, I would write the word ‘Insure’ 
over the door of every cottage, and upon the blotting 
book of every public man; because | am convinced 
that, for sacrifices that are imconceivably small, 
families can be secured against catastrophes which 
otherwise would smash them up for ever. 
our duty to arrest the ghastly waste not merely 
of human happiness, but of national health and 
strength which follows when, through the death 
of the breadwinner, the frail boat in which the 
fortunes of the family are embarked founders 
and the women and children are left to struggle 
helplessly on the dark waters of a friendless world.” 


— Winston Churchill 


It is good citizenship to own Life Insurance 





serance is one of the greatest of all democratic 


tions Through their “unhampered initiative four 
Canadian men and women have banded together im this 
lon enterprise It stands for freedom—security—and our 


living That is why over 80°. of all life inserance 


d by the people of the great democracies of the world. 


hood citizenship to own Life Insurance 





It is 














Institutional advertising on the part of 
life insurance companies in Canada has 
adopted a patriotic tone since the war 
started. 

On this page are three such advertise- 
ments which have run in the daily and 
weekly press of the Dominion, telling the 
story of how life insurance is aiding the 


war against dictator powers. Excerpts 
from recent addresses by President 
Roosevelt, Winston Churchill and W. M. 
McKenzie-King have been used at time- 
ly intervals to drive home the story of 
life insurance protection. 

That institutional advertising in Can- 
ada has been beneficial may be taken 





James W. Glover, Noted 
Teacher, Dies at 72 


FAMED TEACHER OF ACTUARIES 


Professor Emeritus of Michigan Univer- 
sity Had as Students Many Who 


Became Leaders 





James Waterman Glover, professor 
emeritus of University of Michigan, who 
taught actuarial science to many who are 
now prominent in life insurance, died 
at Ann Arbor this week at age of 72. 
Among his students were M. Albert Lin- 
ton, president, Provident Mutual; A. L. 
McAndless, president Lincoln National; 
Actuaries Charles Dubuar of New York 
State Insurance Department and Ray- 
mond Hassner of Illinois Department; 
Ralph R. Lounsbury, president Bankers 
National and Atlantic Life; Raymond 


Robbins and Wilmer Jenkins, Teachers 
Insurance & Annuity Association; Earl 


DR. JAMES W. GLOVER 
Above picture was taken in his prime 
C. Wightman, Mutual Life; Wendell P. 


Coler, American United. 
Prof. Glover was graduated from Uni- 


versity of Michigan in 1892; took his 
doctor’s degree at Harvard in 1895. He 
began teaching mathematics in 1892; 


started teaching insurance as well; and 
became head of the mathematic division. 
Some of His Activities 

Mr. Glover was president of Teachers 
Insurance & Annuity Association in 
1930-31; in 1906 he was consulting actu- 
ary of the Wisconsin legislative insur- 
ance investigation committee; in 1907 he 
was consulting actuary of the Wisconsin 
legislative joint commission on banks and 
insurance: from 1920 to 1929 he was ex- 


* 


(Continued on Page 13) 





from the decision arrived at at the re- 
cent annual meeting in Toronto of the 
Canadian Life Insurance Officers Asso- 
ciation to continue this form of publicity 
for the twenty-second consecutive year, 
with the budget for such work increased 
to a new record high for 1941-42. 

This advertising in wartime tells the 
people of a new protection afforded by 
their life policies. Under ordinary cir- 
cumstances, life insurance provides pro- 
tection for loved ones after the wage- 
earner has died; or it provides independ- 
ence in old age. Now insurance has a 
third and vital protection, that of help- 
ing to protect homes in Canada from 
domination by dictators through the sub- 
scriptions of life insurance companies to 
governmental war loans. While com- 
plete figures are not yet available, in- 
surance companies in Canada contributed 
in excess of $100,000,000 to Canada’s re- 
cent $600,000,000 war loan. Thus, policy- 
holders’ monies are doing triple duty a: 
providing triple protection. 
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Left: F. F. Pierce; right: Harold Smyth 


Franklin F. Pierce, supervisor, Con- 


necticut Mutual, and Harold Smyth, 
general agent, National Life of Ver- 
mont, both members of the Hartford 


Life Underwriters Association, are shown 
in accompanying cut presenting to the 
Hartford Public Library books dealing 
with life insurance from the buyer's 
viewpoint. 

The books, now being featured in a 


window display at the library, were 
donated by the Hartford Association of 
Life Underwriters. Mr. Smyth is newly 
elected president of the association and 
Mr. Pierce, during whose administration 
the plan was worked out, is immediate 
past president. Association plans to 
keep the collection up to date and spread 
the idea to libraries in surrounding 
towns. 





High Commendation For 
Late Lieut. S. L. Morton, Jr. 


Three days before the late Lieutenant 
Stratford Lee Morton, Jr., was killed in 
a plane crash in an electrical storm, he 
had been cited for “presence of mind and 
faultless piloting that undoubtedly pre- 
vented loss of life and valuable equip- 
ment. Mr, Morton’s father, the St. 
Louis general agent for the Connecticut 
Mutual Life, has been advised of the 
commendation and has been sent letters 
of praise by high-ranking Air Corps of- 
ficers together with his son’s laconic re- 
port of the incident that resulted in the 
commendation. 


Lumpkin U. S. Senator 


Alvin M, Lumpkin, chairman of the 
board, American United Life, Indianap- 
olis, has been appointed U. S. Senator 
from South Carolina by Governor May- 
bank. He has been a U. S. Federal 
District judge in South Carolina. 





Twenty in E. C. Hoy Agency 


Qualify for Convention 


The Ernest C. Hoy agency, Sun Life 
in Chicago, has qualified twenty agents 
for the company’s Eastern United States 
convention to be held at Swampscott, 
Mass., September 15. 








citizenship. 





Aehetcdh 


INSURANCE COMPANY 


feyser Upoucy 


55 Liberty Street 
New York 
Cortlandt 7-2676 





Frederick H. Groel Named 


Secretary of Prudential 


Frederick H. Groel, one of the Pru- 
dential’s assistant secretaries, has been 
appointed an additional secretary of the 
company. 

In announcing Mr. Groel’s promotion, 
President Franklin D’Olier stated that 
the present needs of the business re- 
quired the services of an additional sec- 
retary and that Mr. Groel’s thorough 
familiarity with the work of the secre- 
tary’s office qualified him for the po- 
sition. 

Mr. Groel was born in Newark and 
educated in Newark public schools. He 
is a graduate of Princeton University 
and Harvard Law School. He was ad- 
mitted to the New Jersey bar in 1924. 
In 1926 he was elected a member of the 
legislature and a year later was leader 
of the Essex Assembly delegation. 

In September, 1927, he was appointed 
assistant corporation counsel of New- 
ark by the late Mayor Thomas L. Ray- 
mond and reappointed by the late Mayor 
Jerome T. Congleton in 1929. He served 
until 1933. He was a member of the 
faculty of the New Jersey Law School, 
afterward the School of Law of the Uni- 
versity of Newark, from 1926 to 1938. 





Missouri Companies Must 


° 
Pay 2% Premium Tax 

Foreign life insurance companies doing 
business in Missouri must pay the state’s 
2% tax on premiums collected from 
annuity contracts in that state, accord- 
ing to a decision of the Missouri 
Supreme Court of July 8. 

The tax is imposed in lieu of all other 
taxes on insurance companies and affects 
nearly $1,000,000 of such taxes. 

The decision was handed down in a 
test case in which the Aetna Life was 
the plaintiff. 











Good Citizenship 


in America is developed through a freedom of action 
in childhood to the end of creating individual traits of 


character suitable for voluntary cooperation in later life. 


Life Insurance, serving 28 million families in 


America, does its part in the development of that 


GIRARD LIFE 


INSURANCE COMPANY OF PHILADELPHIA 


Opposite Independence Hall 




















A New Policy . . easy to 
Sell: Attractive to buy 


FULL IMMEDIATE 
BENEFIT LIFE POLICY 


EMPIRE STATE MUTUAL 
LIFE INSURANCE CO. 
Incorporated 1886 


JAMESTOWN, NEW YORK 
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Frank W. Dedman, Newark, 





Named Knoxville Gen’! Agent 








FRANK W. DEDMAN 


Frank W. Dedman, CLU, until recently 
agency supervisor of the C. Vernon 
Bowes agency of the New England Mt 
tual, Newark, has been appointed gen- 
eral agent in charge of the company’s 
new agency being opened August 1 in 
Knoxville, Tenn. 

David A, Park, former general agent 
in Chattanooga, will remain in charge 
of that office, which will continue at the 
same address as a branch of the Knox- 
ville agency. 

Mr. Dedman was born in Idaho thirty- 
three years ago, went through high 
school in Pasadena, Cal., and graduated 
in 1932 from Oregon State College with 
a degree in business administration. 
Upon graduation, he went to New York 
City and entered the life insurance busi- 
ness on a full-time basis. 

The New England Mutual’s Knoxville 
offices will be located in the Hamilton 
National Bank Building at 531 South 
Gay Street. 

In a brief mention of Mr. Dedman’ 
appointment in The Eastern Underwriter 
last week, the company was given as the 
Mutual Benefit in the head, but the body 
of the story correctly stated that he was 
appointed by the New England Muual. © 





{ 
C. W. REED TO WRITE HERE i 
Carroll W. Reed, whose resignation @ i 
general agent at Wheeling, W. Va, fo 
the Mutual Benefit Life Insurance \ 
took effect on June 30, has announced @ 
that he is returning to personal produc: @ 
tion in West Virginia and New York @ 
He will spend a portion of his time ! 
New York City where he successfully § 
operated at 52 Wall Street during the 7 
years 1930 to 1933. q 
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Ads, Sales Promotion 
Under Larry J. Evans 


NWESTERN MUTUAL CHANGES 





Agency Director Hill Announces Re- 
alignment of Work of Assistant 
Agency Directors 





The Northwestern Mutual Life has 
consolidated all advertising and sales 
promotion activities in the agency de- 
partment under the direction of Law- 
rence J. Evans, assistant director of 
agencies, announcement of the change 





LAWRENCE J. EVANS 


having been made by Grant L. Hill 
agency director. Sales promotion activi- 
ties were formerly handled by Wm. Ray 
Chapman who died recently. Mr. Evans 
came to the home office of the North- 
western Mutual in 1933 with a_back- 
ground of sales and advertising experi- 
ence. For the past five years his duties 
have included serving as liaison with the 
advertising agency in creating and co- 
ordinating the company’s national adver- 
tising program. 

Realign Activities 

Agency Director Hill has also an- 
nounced a realignment of certain respon- 
sibilities of the other assistant directors, 
each of which will continue as sponsor 
each year for a designated group of 
agencies, in addition to department 
duties. 

John J. Hughes and Urban H. Poin- 
dexter will devote more time to assist 
Mr. Hill in matters of department prac- 
tice and policy. Warren W. Lundgren, 
whose chief responsibilities are district 
agency development and the supervision 
of statistical research, has charge of 
home office arrangements for the Asso- 
ciation of Agents annual meeting this 
year, 

Ralph W. Emerson, who has super- 
vision of the company’s Salary Savings 
Plan, will now handle problems relating 
to the induction and early training of 
new agents in addition to agents’ con- 
tracts, Laflin C. Jones, newly appointed 
assistant director, will continue work 
along educational and advanced under- 
writing Jines and assumes the editorship 
or “Field Notes.” 

In their special fields as agency assist- 
ants, John P. McDonald will continue as 
department analyst of agency financial 
Management and quality of business, and 
Javid I. Behling in the induction 
division, where one of his special respon- 
sibilities is to visit schools and colleges 


: . throughout the country. 
nation a | 2 


N. Y. C. AGENTS LEAD BANKERS 
<a M. Teare and Eduard Baruch of 
-. O. Falkenheimer agency, Bankers Life 
ot Des Moines, in New York City, have 
een awarded highest honors for sales- 
Manship in the company. They have 


b salar j i 
a elected to membership in the Pres- 
| ‘ents Premier Club, 


























“QUALITY” PRODUCTION 


An adequate volume of new business, is, 
of course, very important to a life company. 
We believe, however, that the quality of new 


business is of equal importance. 


Research has thoroughly established the 
fact that "quality" business can be most 
economically obtained from a permanent 
field force of professional calibre. Therefore 
the earnings of our field representatives are 
being carefully studied in view of the im- 
portant part they play in establishing this 


desired permanency. 


Canann Lire 


Atabbithed -1§47 
OVER 50 YEARS IN THE UNITED STATES 
Head Office, Toronto, Canada 














W. Bruce Pirnie Named 
A Boston General Agent 


WITH MASSACHUSETTS MUTUAL 





Company Now Has Three General Agen- 
cies in Hub; Career of New 
Appointee 





Massachusetts Mutual Life has ap- 
pointed W. Bruce Pirnie as its third 
general agent in Boston. His office will 
be known as the State Street Agency 
and will be located in the Exchange 
Building, 53 State Street. Richard Black- 


W. BRUCE PIRNIE 


mur is general agent at 31 Milk Street 
and J. S. Braunig is general agent at 
Post Office Square. 

Mr. Pirnie is a brother of Roderick 
Pirnie, the company’s general agent at 
Providence. 

Entering the life insurance business 
with the Massachusetts Mutual agency, 
Providence, March 29, 1939, as a per- 
sonal producer, Mr. Pirnie sold thirty- 
eight cases for $344,250 during the re- 
mainder of that year. In 1940 he was 
the leading producer of the company, 
his sales qualifying him for membership 
in the Million Dollar Round Table. 


Was on Harvard Crew 


A native of Springfield, Mr. Pirnie 
received his early education at the Tech- 
nical High School and later attended 
Phillips Academy at Andover, Mass. He 
received his S. degree at Harvard 
College in 1915, having made an enviable 
reputation as a member of the varsity 
crew and as vice-president of the sopho- 
more class and a member of the Student 
Council. He was a member of Hasty 
Pudding, D.K.E., the D. U. Club and the 
Institute of 1770. 

After his graduation, Mr. Pirnie was 
industrial secretary of the Springfield 
Y. M. C. A., which position he resigned 
to become master of history at Choate 
School, Wallingford, Conn., where he was 
also coach of the crew and major of the 
school battalion. 

World War Experience 

He served as first lieutenant of the 
20th Infantry, U. S. Army, during the 
World War as an instructor at the of- 
ficers training camp at The Presidio, San 
Francisco, and also as company com- 
mander of the 20th Infantry at Fort 
Douglas, Utah. He was later professor 
of military science at the A. & M. Col- 
lege of New Mexico. At the close of the 
war he was discharged with the rank of 
captain. He later was appointed major 
of infantry in the Reserve Corps. 

Mr, Pirnie then entered the sales de- 
partment of Pierce, Butler & Pierce 
Mfg. Corp. and became their leading 
salesman, being appointed New England 
manager. He was later engaged in the 

(Continued on Page 12) 
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Honors Top Agents 


“AA” AWARD TO F. R. OLSEN 





Many Other Leaders to Receive Awards 
at Coming Meeting of Agents 
Association 





Top honors among all Northwestern 
Mutual agents in competition during the 
year ended June 1 will go to Francis 
R. Olsen, Ralph Hamburger agency, Min- 
neapolis, for the largest volume of new 
business. The “AA” honor will be 
awarded at the opening session of the 
sixty-fifth annual meeting of the com- 
pany’s association of agents, to be held 
July 21 at the home office. 

Mr. Olsen’s production for the year 
was $1,002,000. During his twenty years 
as an agent he has written $9,154,794, a 
yearly average in excess of $450,000; with 
only one exception in the past twelve 
years he has exceeded the half-million 
mark. He was a member of the Mara- 
thon Club: from 1926 to 1930, writing 
100 or more lives. 

Dr. Albright’s Record 


Dr. Charles E. Albright won volume 
honors for thirty consecutive years until 
1936 when he withdrew from further 
competition, He has, however, continued 
to be a leading producer and this year 
again ranked first with $2,973,445 paid- 
for business. 

“XX” prize for the largest number of 
lives will go to Lewis T. Stearn, also 
of the Hamburger agency, for writing 
145% lives. Mr. Stearn has now won 
this honor for the third successive year, 
and with it the presidency of the Mara- 
thon Club. In the past ten years he has 
paid for 1,366% lives. 

Honors for Percentage Increase 

Other honors will be awarded to agents 
who have made the greatest percentage 
increase over their three-year average 
production. The agents in the $750,000 
and over class and the $500,000-$750,000 
class are ineligible as they had previ- 
ously won these honors. In Class C, 
$300,000 to $500,000, the winner is John 
Binns, Newark, whose production of 
$548,938 represented an increase of 76%. 
Charles Dibble, Cleveland, is Class D 
winner ($200,000 to $300,000) with pro- 
duction of $704,757 for 178% increase. 
In Class E, $150,000 to $200,000, Eugene 
M. Klein, Cleveland, wins with $596,230, 
an increase of 208%. 

Newer agents will receive junior hon- 
ors for highest increase percentage and 
honorable mention for largest volume in 
the three button groups. A. Edward 
Hall, Stockton, Cal., won the junior cer- 
tificate of honor in the gold button group 
with 10.7% increase. Honorable men- 
tion for the largest volume in the gold 
button class goes to C. K. Zug, Jr. 
3ethlehem, Pa., who reported $239,220, 
and for the three years $688,687. S. 
Rump, Atlanta, and H. E. Blair, Roch- 
ester, N. Y., will also receive gold but- 
tons. 

Paul Castner, Stamford, Conn., won 
in the silver button group with 84.6% 
increase. Honorable mention is received 
by R. E. Costello, first in volume among 
eleven qualifiers in this classification. 

Bronze button leader in volume is 
Clyde Fuller, Milwaukee, who wrote 
$444,933 on 46.9 lives. Thirty-six agents 
qualified during the last year in this 
group, paying for more than $150,000 or 
more in any year before being under 
contract full-time for three complete 
agents’ years. 

Five agents completed 108 months’ or 
nine years’ consecutive membership in 
the 4-L Club, requiring four lives a 
month. They are: Fred and Grace Nie- 
derhaus, Vincennes; David E. Harris, 
Des Moines; A. O. Sundquist, Sioux City; 
L. T. Stearn, Minneapolis. Eighteen 
others hold ninety or more months’ mem- 
bership. 

Half-Million-and-Over 

Fourteen agents qualified for the com- 
pany’s Half-Million-and-Over Club, com- 
pared with eight the previous year. They 
are: 

Francis R. 


Dr, C, 


E. Albright, Milwaukee; 





Morse, South Bend; Alden H. Smith, Nashville; 
ES I ‘lein, Cleveland; H. 


ton, W. Va.; N. 


L. Peebles, Charles- 
R. Hill, St. Louis; John Binns, 

Newark; O. M. Barres, Lancaster, Pa.; L._P. 
Schwinger, Waterloo, Ia.; F. D, Leete, Jr., 
Indianapolis, and John R. Mage, Los Angeles. 
Besides L. T. Stearn, president of the Mara- 
thon Club, other club members are: Dr. C. E 
Albright, Milwaukee; M. H. Phelps, Syracuse; 
L. P. Schwinger, Cedar Rapids; L, R. Schultz, 
Philadelphia; T. D. Ellis, Madison; G, E. Love- 
less, La Porte City, Ia.; J. E. Ellerbroek, Sioux 
City; F. L. Pike, Oshkosh; Emmett Cowell, Red 
Bud, Ill.; Meyer Weiner, Grand Rapids, Mich.; 
. G. Fricke, Omaha; Sam Sloan, Louis- 
ville; H. E, Hauter, Springfield, Ill.; C. J. 
Cotton, Kansas City, Kans.; Israel Franklin, 
North Attleboro, Mass.; H. L. George, Still- 
water, Okla.; J. A. Smith, Pittsburgh; D. E. 


Harris, Davenport; C. V. Hickman, Portland, 
Ore.; G. L. Momsen, Milwaukee; C, L. Egbert, 
Peoria; and Dale H. Tompkins, Charleston, 
W. Va. 





EQUITABLE MANAGERS’ OUTING 





25-Pound Salmon Caught in Canada by 
Director Kernan Was Served 
at Dinner 

A. V. Ott, member of Lakeville Coun- 
try Club, was host manager to the en- 
tire Equitable board of managers of 
Greater New York on July 10 for golf, 
swimming and dinner, after which the 
regular monthly meeting was held. Tom 
Brennan, with low gross, was the golf 
prize winner. 

One of the events of the day was the 
serving of twenty - five- pound Atlantic 
salmon which was caught in Canada by 
F, K. Kernan, director of the Society, 
and sent to Vice-President W. J. Gra- 
ham, who presented it to the board of 
managers. 

Vice-Presidents W. J. Graham, V. S. 
Welch, A. G. Borden, F. L. Jones and 
C. J. Martin were some of the attend- 
ing guests. 





J. L. FEIBLEMAN, NEWARK, DEAD 

J. L. Feibleman, 70, died recently in 
Mount Sinai Hospital, New York City. 
Mr, Feibleman was president of Joseph 
L. Feibleman Co., Newark, one of the 
largest agencies in that city. He was a 
director of the Girard Life. 


Having Labor Troubles 


HIS OFFICE WAS _ PICKETED 





Insurance Employes Guild of C. I. O. 
Make Charges Against Him After 
Workers Are Organized 





The Insurance Employes Guild of the 
United Office & Professional Workers 
of America, C. I. O. organization, is at 
war with Morris H. Siegel, insurance 
broadcaster, and his brother Sam M. 
Siegel, who is his partner in the Policy- 
holders Advisory Council of New York 
City. lq 

The C. I. O. union sent out a state- 
ment to newspapers saying that it has 
preferred charges before the State Labor 
Board against the two Siegels follow- 
ing the organization of some workers 
in the Siegel office into the Employes 
Guild. The union accuses Siegel of at- 
tempting to break the employes’ organi- 
zation in his office, alleging he dis- 
charged eight of these people and trans- 
ferred another to an out-of-town office. 
Hearing was on Monday before the State 
Labor Board. The union had asked 
Siegel to negotiate a union contract and 
alleges that the Siegels then took some 
anti-union reprisals. 

In meantime, insurance agents in the 
vicinity of Forty-fourth Street and Fifth 
Avenue, New York were amused by 
seeing some pickets, parading with signs 
in front of the Siegel offices-- 36 West 
Forty-fourth Street—carrying banners, 
two of which read as follows: “I was 
an actuary and was fired by Siegel,” “I 
was an interviewer and was fired by 
Siegel for being made a member of the 
union.” 





The Association of Canadian Travelers 
has been licensed to transact life and 
accident business in Ontario. Head of- 
fices are at Calgary. 
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til death. In the event an employe gig, 
within ten years after retirement }j 
beneficiaries will receive the paymeyi 
which he otherwise would have receive 
up to the end of the tenth year, in sy¢, 
manner as is selected by him. 
Other Pension Options 


There are a number of other option 
which the employe may choose at ap, 
time up to the date of retirement, {,, 
example: 

1. By electing to give up the ten-year gy, 
antee he or she may receive a higher incon 
for life, ceasing immediately upon his or hy, 
death. This option provides the  maximyy 
amount of pension because there is no Mininyy 
period of years for which payments are guy. 
anteed. 

2. The employe may elect to have a monthly 
pension as long as_ he lives, but if he dig 
before the pension has been in_ operation {j; 
twenty years, his beneficiary will receive ty 
payments up to and including the twentieth ye, 
after the pension has commenced. This option 
provides a smaller amount of income ‘than uni 
the ten years certain plan because of the incly. 
sion of the feature guaranteeing the income fy; 
twenty years as a minimum, ; 
_ 3. The employe may elect to have a monthly 
income paid to him for his lifetime, and yy 
his death, to his widow as long as she may liv. 
_ 4. The employe may elect to have a mont; 
life income paid to him in the form of a refyj 
annuity so that, if the employe should &_ 
before the total of the annuity payments receive 4 
equals the principal sum which is applied 
provide the annuity option, the remainder wij _ 
be paid in instalments to his beneficiary, 

5. The principal sum, which is otherwise » _ 
plied to provide an annuity option, may be ki 
with the insurance company and interest there: _ 
will be paid at a rate not less than 214% pe | 
annum until death of annuitant. Interest py. 





ments may be arranged to be made more fr. 
quently than once a year and, depending up: — 


the trend of interest rates in general, the actu) — 
rate paid may exceed the minimum of 244 — 
which is guaranteed. j 


Premium Cost 7 
The total premium cost for each mk” 
employe up to and including Age 3a © 
the inauguration of the plan will be born © 
equally by the company ‘and the em 
ploye, each such share varying from a- 
proximately 4% of his annual earnings in — 
the case of an employe aged 30, to 6% — 
in the case of an employe aged 38, For — 
male employes over the age of 38 at the 
time of the plan’s inauguration, and fo 
all female employes, the cost to the en- 
ployes is limited to 6% of his earning 
upon which premiums are paid and the 
remainder of the cost is paid by the 
company. 

All eligible employes except femal 
employes over 50, who pass a physic 
examination, may apply for life insur 
ance in the amount of $1,000 for each 
$10 of their monthly pension. — Inswr- 
ance will automatically expire when the 
cash value of the policy equals the 
amount of the insurance. In event 0 
death prior to retirement the employe’ 
beneficiaries will receive either the fac: 
amount of the insurance or the casi 
value of the retirement pension, whict- 
ever is greater. 

Hoey Responsible for Several Social 

Welfare and Pensions Acts 

The Hoey & Ellison agency has workei 
on the case for about two years. James 
J. Hoey has for years been interested 
in the career and philanthropies of S.# 
Kress, and particulariy since Mr. Kres 
erected buildings in Warm Springs, Gi, 
for the infantile paralysis victims wi 
are recuperating there. While a mem 
ber of the New York legislature, M: 
Hoey was responsible for a number 0 
social welfare and pension measurt 
which became law. 

Albert Rose, agent in the case, dit 
of the leading producers in the Hot)” 
& Ellison agency, was born in Marty — 
land, was graduated from the Whartol| 
School, University of Pennsylvania, att) 
was a second lieutenant in the air set” 
ice during the first World War. Ate 
entered the insurance business with L 
A. Cerf, then general agent of | 
Benefit, and joined Hoey & Ellison Lit) 
Agency in 1937. re: 


WM. S. VOGEL, NEWARK, AHEA) 

The William S. Vogel agency, Colutt 
bian National Life, in Newark repot! 
an increase for the first six months 7 
24% in paid life business and of : 
in accident and _ health. 3 
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Summers Agcy., Boston, 
Has 20th Annual Party 


N. E. MUTUAL LIFE’S LEADER 





General Agent M. G. Summers Host and 
Baseball Captain; 51 Attend Outing 
at Lake Sunapee, N. H. 





For twenty consecutive years Merle G. 
Summers, general agent of New England 
Mutual at the home office agency in 
Joston, has been host the week-end after 
the Fourth of July to his entire staff of 
agents on an outing party. With the 
erowth of the agency the producers en- 
ioying these affairs have increased in 


number. Socially the outing represents 
one of the most enjoyable occasions of 
the year; business is relegated to the 
background and outdoor sports reign su- 
preme. E 

This year’s gathering, held July 10-13 
at Soo-Nipi Park Lodge, Lake Sunapee, 
N. H, had added significance in that it 
marked the twentieth anniversary of 
these get-togethers. Fifty-one attended 
and committee in charge consisted of 
Cliff Hewett, chairman; E. Lester Good- 
rich and Ernest Maillet (Mr. Goodrich 
is leader of the agency in volume for 
the year to date). 

General Agent Summers, who arrived 
on the scene the second day, took charge 
of the annual baseball game, always 
keenly contested. He played second 
base and was also captain of his team. 
Tennis, golf, boating, fishing and horse- 
shoe pitching were other sports enjoyed. 
Entertainment was arranged by a com- 
mittee headed by John Day, third rank- 
ing leader of the agency; Ernest Hoff- 
man, William Wadsworth and Howard 
Todd. The latter is second ranking lead- 
er in volume. Another leader present 
was Edward A. Green, Natick, Mass., 
who leads the agency in lives insured. 

The Merle G. Summers agency, leader 
of the company, is in the midst of one 
of its best years, reporting up to July 
1 paid-for business of $4,645,351, a gain 
of 3314% over the same period of 1940. 
June paid-for topped the million mark. 





RESERVE LOAN WAR CLAUSE 





Rider Limits Company’s Liability in Case 
of Death in War and Within 
Six Months Thereafter 

The Reserve Loan Life is using a War 
Risk exclusion rider applicable to all 
officers and men in the armed forces of 
any country; all military or naval re- 
serve members, including active and in- 
active National Guard members; all 
males registered under the Selective 
Training and Service Act who have been 
classified in Class 1-A by their local 
draft boards; all unmarried civilian 
pilots, private pilots and the like who 
are under 28 years of age; and college 
Students in their third or fourth year 
of R. O. T. C. training. 

The rider limits the company’s lia- 
bility in case of leath in time of war 
or within six months thereafter, whether 
war is declared or not, under these con- 
ditions: As a direct or indirect result of 
service in any air force or the air branch 
of any military or naval force of any 
country; as a direct or indirect result of 
service by the insured in any military, 
naval or air force of any country; or as 
a result of non-combatant service in 
connection with any such military activ- 
ity outside the continental limits of the 
United States and Canada. 





Big Gains for McNamara, 
Finley, Minuskin Agencies 


Three agencies of the Home Life in 
New York led that company’s offices in 
They are the 


ley agencies, New York and the Leo 


Minuskin office in Paterson, N. J. The 
of _. showed increases for six months 
Of 78.2%, 17.1% and 54.5%, respectively. 


David S. Bethune Manager 
At Cheyenne for Equitable 


David S. Bethune, until recently agen- 
cy manager for the Equitable Society 
at Washington, D. C., has been trans- 
ferred as manager to the newly estab- 
lished Cheyenne office. The company’s 
operations in Wyoming have heretofore 
been directed from Salt Lake City and 
Denver. 

Last week Mr. Bethune was installed 
by Second Vice-President Alven B. Dal- 
ager in the presence of Equitable repre- 
sentatives from all parts of the state. 
Other guests were State Insurance Com- 
missioner Alex MacDonald and Agency 
Managers James H. Harrop, Salt Lake 
City, and H. Allen Nye, Denver, 

It was a homecoming for Mr. Bethune 
as he is a native of that country. He 
became an agent of the Equitable in 1911 
after years as a cowboy. Successful as 
an agent, he was promoted to assistant 
manager at Oakland; then became agen- 
cy manager in Washington in 1929, where 
he has continued until his recent change. 





Herbert A. Mitchell, Detroit, formerly 
with Western & Southern Life, Illinois 
Bankers and Great Northwest Life, has 
been made field manager of Equitable 
Reserve Association. 


Bankers Life Increase 
Six Months $8,000,000 


OVER $258,000,000 NOW IN FORCE 





President G. S. Nollen Reports 15% In- 
crease in New Business; Assets 


Also Up 





President Gerard S. Nollen, Bankers 
Life of Iowa, in an address before the 
company’s President’s Premier Club, 
meeting at Yosemite National Park, Cal., 
for a three-day school of instruction, told 
the agents that the company’s increase 
in life insurance in force for the first 
six months of this year is $8,000,000. 
In addition to this, the president report- 
ed a gain of 15% in new life business 
written during that period. 

Bankers Life admitted assets have also 
shown a substantial increase during the 
first half of the year, amounting to 
approximately $7,000,000, boosting the 
company’s total admitted assets to well 
over $258,000,000. 

Life insurance in force on June 30 
passed the 771 million dollar mark. 

$30,000,000 Written in Six Months 

New life insurance written during the 


David B. McEwan, Newark, 
Made Brokerage Manager 


David B. McEwan has been promoted 
to managership of the newly established 
brokerage department of the Connecticut 
General Life in Newark. Mr. McEwan 
was formerly assistant to Manager Wil- 
liam H. Barber. 

William A, Young will succeed him in 
that position. 





first six months of the year totaled more 
than $30,000,000, the first time this record 
has been achieved since 1937. 

Mr. Nollen thanked the top salesmen 
of the company, who qualified for this 
year’s President’s Premier Club, for the 
part they played in'making June, Presi- 
dent’s Month, an outstanding success. 
During that month the Bankers Life field 
organization observed Mr. Nollen’s fif- 
teenth anniversary as president. The 
total issued and paid for life insurance 
during the month was $6,568,270, an in- 
crease of nearly 344% over the production 
in June, 1940. It was the company’s 
biggest month since December, 1938, and 
its largest President’s Month production 
since June of 1931. 





Entitles Me 


ance. 





My Production 


To Free Group 
Insurance [00 


“Yes sir, Tom, over and above my 
regular earnings on my business—my 
company provides free Group insur- 
Of course I must meet certain 
requirements for the year, but the 


Fort Wayne 
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more | 


THE LINCOLN NATIONAL LIFE 





Geared To Help Its Fieldmen 





produce, the more insurance 
protection I have. The plan is now in 
its 7th year and numerous claims have 
been paid under it. Worth working 
for? I should say so!” 
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HEARD on the WAY 








Robert F. Spindell of Spindell-Millett 
Service, Chicago, recently organized to 
meet special needs of insurance agents 
relative to tax and estate matters, and 
which was formed after the Seefurth 
Service, of which Nathaniel H. Seefurth 
was the head was discontinued, has no 
connection with the Seefurth Service. 

“Our service is an entirely independ- 
ent one,” said Mr. Spindell. Scope of 
our service will include a monthly tax 
bulletin, carrying reports of new sta- 
tutes, decisions and rulings, with analy- 
ses and interpretations, in addition to 
practical suggestions on the selling of 
insurance to meet the new situations 
thus created.” 

Mr. Spindell is a tax-trained lawyer 
who has developed his clientele largely 
in the insurance field while Mr. Millett 
is a law-trained insurance man who be- 
came attorney for the express purpose 
of affording more effective service in 
the insurance brokerage field. 





A luncheon to E. L. Reiley, new gen- 
eral agent, Penn Mutual Life, Rocke- 
feller ‘Center, was held last week at 
which more than forty general agents 
and managers welcomed him to New 
York City. 





Beatrice Mills, daughter of Bert N. 
Mills, secretary, Bankers Life of Iowa, 
is now with Houghton, Mifflin Co., pub- 
lishers, Boston. A graduate of Grinnell 
College she went to Boston University 
where she earned M, A. degree in Eng- 
lish. 

She rides to and from work each day 
in a taxicab as a broken ankle is in a 
plaster cast. Accident occurred in Mt. 
Vernon Street, Boston, near Fox Hall 
of Boston University, when she was step- 
ping on a high curb around a manhole 
in the sidewalk. In great pain she crawl- 
ed to a lamp post and fainted. As she 
was about to be taken to a police am- 
bulance, girls from Fox Hall recognized 


her and got her into their own dormitory. 

er sister, Marion, also a Grinnell 
graduate, is now with the Equitable Life 
of Iowa in its home office. 





Engagements pile up so thick and fast 
for general agents 
Greater New York that considerable at- 
tention is being paid to suggestions for 
solving the problem. Among meetings 
or dinners or luncheons to which man- 
agers and general agents go are those 
of the local association of life under- 
writers with its numerous committees, 
educational seminars. Life Managers 
Association of New York, state associa- 
tion, Mid-Town managers, Brooklyn as- 
sociations, CLU meetings. Also there 


and managers of 
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PURCHASED ON 
EQUITABLE BASIS 


LS 


70 Pine St., New York 








are the golf tournaments of the man- 
agerial associations and of the super- 
visors. 
ments in 
the December dinner of the local life 
underwriters there are various commit- 


Then there are the golf tourna- 
individual agencies. Before 





Great-West Home Office Promotions 





As was printed in The Eastern Underwriter last week D. E. Kilgour, W. A. 
Johnston and V. I. Cowie figure in promotions at Great-West Life’s home office. 
D. E. Kilgour, former inspector of agencies, becomes agency assistant. W. A. 
Johnston, former editor of the company’s house organ, is made supervisor of field 


service. 


V. I. Cowie, formerly in advertising section, becomes advertising manager, 





Ralph R. Lounsbury, President 
W. J. Sieger, V. P. & Sup’t. of Agencies 








A few territories open to alert, ambitious 


men who can meet our strict requirements 


NATIONAL LIFE 


Insurance Company... Montclair, N. J. 
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tee meetings for rehearsing and ds. 
cussing annual Gridiron show. 

A couple of committees have been 
appointed to take up this subject, and 
it was also discussed at a_ gathering 
of general agents at the Bankers Ch) 
on Monday with Wm. J. Dunsmore 
Equitable Society, in the chair. Chanee 
are that an official calendar will be pre. 
pared so that a number of affairs cay 
be weeded out, and, anyway, will not 
conflict. 

Uncle Francis, 


NAT’L OF DES MOINES SUIT 








Attorney-General’s Office Files Petition 
to Show His Authority; Dis- 
crimination Charged 
The Attorney-General’s office of the 
State of Iowa has- intervened in_ the 
suit filed recently by Lehan 
attorney, against the National Life of 
Des Moines. 


torney be required to appear for exam: © 
ination under oath to show by wha 7 
authority he has filed suit with: the 
state as plaintiff. It also asks that after 
such hearing Ryan be held without 
authority to file such a petition in the 
name of the state. 

Ryan’s petition, filed June 18, alleged 
that the company was discriminating 
between older and more recent policy- 
holders in the matter of premium 
charges. President of the company, Wil 
liam Koch, has denied the validity of 
the charges. 

Another suit against the company wa 
that of Emmit Kinney, former secretary 
of the National Life Association, as the 
company was called when it was an a- 
sessment company. Mr. Kinney hat 
obtained a temporary injunction prevent- 
ing the National Life from canceling @ 
$2,000 policy, on the ground that the 
company could not increase the premium 
beyond a certain amount until the entire 
assets of the association are exhausted. 


COLUMBIAN NATIONAL LEADERS 








New York’s Mid-City Agency First; 
Wm. Schlesinger and Son Ahead 
in Personal Sales 
Leading agency of the Columbian Na-| 
tional Life for the first six months 0! 
this year is New York’s Mid-City agency 
operated jointly by William Schlesinget 
and Adolph Sternberg. Second _ honors 
go to the William Vogel agency, Newark. 
The Eckert agency, Binghamton, *. 
Y., and the Wood agency, San Francis¢), 
take first and second places, respectively. 
for offices in cities of less than 750,00. 
Personal production prize was won by 
Mr. Schlesinger in the New York 
agency. His son Harold is second, while} 
. H. Nunamaker, Cleveland, is  thirl 
Leader in Accident and Health pro} 
duction is George L, Dyer Co., St. Lou} 









GEN’L AMERICAN CONVENTION | 


The annual convention of the produt 
tion clubs of the General American Lit 
was held July 1-3 in Banff, Canada. — 

Dilworth E. Brown, 
elected president of the Presidents Club; 
Thomas J. Farris, St. Louis, was namtt™ 
president of the Leadership Club. 7 

More than 130 officers, representat 
and their wives attended the sessioms 
Leon Gilbert Simon, New York, write 
and speaker on life insurance subje¢ 
presided over the business sessions. 


Sor ae 


T. Ryan, @ 


The petition of the At © 
torney-General has asked that the at 7 
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Baltimore Appointment 
By State Mutual Life 


WARREN NEW ) GENERAL AGENT 


Succeeding John Ww. ‘Reaubs Harry I. 
Warren Has Made Record As Pro- 
ducer and Supervisor 
dhe appointment of Harry Warren 
as general agent in sede is an- 
nounced by the State Mutual Life effec- 
tively July 1. He succeeds John W. 
Joynton who served the company for 
many years there. 
Mr. Warren, who is just over 30, has 
heen in the life insurance business as 





HARRY I. WARREN 


agent, as assistant supervisor and as 
supervisor since his graduation in 1935 
— the school of business economics 

Johns Hopkins University. 

‘s member of his company’s leaders’ 
club while a personal producer, Mr. 
Warren was advanced to his assistant 
supervisory work in 1938 and less than 
a year later was made full supervisor, 
his unit producing close to a million 
dollars in 1940. In demand as a speaker, 
he has addressed both his comnany’s 
conventions and meetings of Life Under- 
writers’ Associations. 

Mr. Warren received his higher educa- 
tion both at the University of Virginia 
and at Johns Hopkins, and during his 
studies at the latter university was man- 
ager of the L’Hirondelle Club of Ruxton. 

He is active in numerous organizations. 
le is a member of the board of directors 
of the Baltimore Junior Chamber of 
Commerce and of the L’Hirondelle Club. 
te was a member of the Maryland State 
Legislature and Legislative Council. is 
a member also of the following: Ad- 
visory Committee of the Family Welfare 
Association of Baltimore; Speakers’ 
Committee of the American Red Cross; 
Merchants’ Club of Baltimore; Mary- 
land Club; Delta Phi Fraternity. 


For Missouri Commissioner 


candidates for Mis- 
souri Cupevinkecdnas of Insurance since 
the Missouri senate rejected Governor 
Donnell’s appointee, Alroy S. Phillips. 
is Judge Allen May, former general 
solicitor for the General American Life, 
who came to New York several months 
ago to undertake some special legal work 


for the Association of Life Insurance 
Presidents, 


Foremost among 


LUCIUS F. ROBINSON DIES 
Lucius F. 2 yee 77, 
general counsel, 
forty- -one 
ford. 


director and 
Connecticut Mutual for 
years, died recently in Hart- 
Mr. Robinson was also a director 
“f the Hartford Steam Boiler Inspection 
& Insurance Company. 
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Life Insurance Co. 


95 years of 
Dependable Performance 








Jerome Clark Dies of 
Heart Attack at 46 


UNION CENTRAL AGENCY HEAD 





Son of Former President Spent Entire 
Career With Company His Grand- 
father Founded 





The life insurance fraternity was 
shocked early this week to learn of the 
sudden death from a heart attack of 
Jerome Clark, vice-president of the Union 
Centra] Life. He was 46 years old. One 
of the most widely known agency offi- 
cers, and active in the Agency Officers 


Association, he had been in New York 





JEROME CLARK 

City Thursday and Friday last week at- 
tending a meeting of the agents’ com- 
pensation committee of the Life Insur- 
ance Sales Research Bureau and was in 
apparent good health. He returned to 
his home in Cincinnati Saturday and fol- 
lowing a practice of several years visited 
a bowling alley where he was stricken 
while playing. 

A native Cincinnatian, Mr. Clark was 
a son of the late Jesse Redman Clark, 
former president of the company, and 
the grandson of Rev. Davis W. Clark, 
a bishop of the Methodist Episcopal 
Church and one of the co-founders of 
the company. 

Educated at Franklin School, Andover 
Preparatory Academy and Yale Univer- 
sity, Mr. Clark served with a National 
Guard unit during the border troubles 
in Mexico, shortly after his graduation 
from cellege in 1916. He returned from 
the border in 1917 to serve in the na- 
tion’s armed forces in France during the 
World War as a member of the 26th 
Division, Field Artillery. He saw active 
duty at Ypres, Chateau Thierry, San 
Mihiel and the Argonne. At the close of 
the war, he held a captain’s commission. 


Entered Company as Clerk 


In 1919, he entered the Union Central 
as a clerk in the agency department, 
devoting his attention to the sales litera- 
ture and publications of the institution. 
In his work, his talents as an agency 
executive first became apparent. In 1921 
he became assistant superintendent of 
agencies, continuing this sales promo- 
tional work on a broader scale and 
heading the company’s purchasing de- 
partment. 

In addition to these activities within 
the company itself, Mr. Clark rapidly 
developed as a speaker and was called 
upon to address many sales congresses 
and underwriters’ associations. His du- 
ties also involved extensive travel, during 
which trips he visited nearly every agen- 
cy of the company and obtained a first- 
hand knowledge of sales problems as well 
as a personal acquaintance with hun- 
dreds of members of the field force. He 

(Continued on Page 13) 
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Two of the pictorial displays in the 
lobby of the New Ocean House, Swamp- 
scott, Mass., during the recent conven- 
tion of the Massachusetts Mutual Life 
are reproduced on this page. These draw- 
ings are part of the material used in 
promoting the company’s direct mail ac- 
tivity. General agents in receiving the 
“Good Day Mr. Devil” copy also got 
a letter reading as follows: 

‘To Our General Agents: There once 
was an old lady who said something 
kind about everybody whose name was 
mentioned. Asked what she could say 
on the devil’s behalf, she said: “He is 
industrious.” 


Any who may doubt the devil’s indus- 
try need only review some of their en- 
counters with him. 


And any who may doubt the need for 
industry in selling of any kind need only 
review their own experiences. 

The devil sponsors procrastination. He 
urges prospects not to buy life insurance 
now. He tells agents that a visit to a 
movie, or a game of bridge will afford 
much more pleasure than planning to- 
morrow’s income-earning activity. And 
when polhlcere comes, he whispers, “No- 
body wants to buy life insurance 
You have not decided where to go, whom 





th 
Haas husets red pop) ad I yall 
nay helped you 10 sell 
\¥ 815.011 of 
DUISINESs , Carning 
$1,460,202 
\ first year . 
a J commissions 


\ 





\ 


I have carried your 











to see or what to say ... You will be 
embarrassed by your own unprepared- 


ness, if you make calls.” 
But the wide-awake, energetic, ambi- 
tious Massachusetts Mutual salesman 


says to the devil: 

“Go where you belong. Several days 
ago, I planned my job for today. All 
that I need to do now is review my 
direct mail cards. They remind me where 
to go, whom to see and what to say... 
And I will not be embarrassed when I 
make my calls, Furthermore, the letters 
and folders sent to my prospects have 
caused them to think of life insurance 
and of me. Good day, Mr. Devil.” 





WISCONSIN GROUP MEET 





Chippewa Valley Association Is Host; 
Quarter-millionnaires and CLU’s 
Also Meet 

The fifth annual meeting and _ sales 
congress of the Wisconsin State Asso- 
Life Underwriters was held 
ago at Eau Claire, Wis. 
Wells, Milwaukee, 
business meeting. 
presidents, Peter 
and Earl E. Whel- 
Walter P. Wet- 
William J. 


ciation of 
a short time 
President Helmus B. 
presided at the first 
Other officers are, 
C. Zimmer, Oshkosh, 
ler, Madison; secretary, 
zel, Green Bay; 
Tucker, Beloit. 

The organization meeting and dinner 
of the new Quarter Million Dollar 
Round Table of which Dr. C. E. Al- 
bright, Milwaukee, is chairman, was held 
recently and the speaker was N. H. 
Seefurth, Chicago, who discussed “Life 
Underwriting Yesterday, Today and To- 
morrow.” 

A morning session was presided over 
by President Wells and an afternoon 
session by Chairman of the Conven- 
tion Garness. On the program were 
Louis Behr, Equitable Society at Chi- 
who discussed “My Prospecting 
and Programming System”; H. Kennedy 
Nickell, Chicago, Connecticut General, 
who talked on “What to Do to Do 
it’s fonn ‘O. Todd, Chicago, North- 
western Mutual, whose talk was “Simpli- 
fied Programming”; and Stanley E. 
Martin, Dallas, State Mutual, on “Men 
Are Trying to Buy Life Insurance.” 

An informal breakfast - meeting was 
also held for the Wisconsin CLU’s at 
which Leslie Eaton, Milwaukee chapter 
president, presided. 

The Chippewa Valley Life Under- 
writers’ Association acted as host 
to the sales congress. Leo F. Duax is 
president of the association; Archie 
Hurst, vice-president; Erle Lewis, secre- 
tary, and Jra Mijelde, treasurer. 

On the convention committee besides 
Mr. Garness, general chairman, were M1. 


vice- 


treasurer, 


cago, 


Hurst, arrangements; Mr. Myjelde, 
finance; Ben S. McGiveran, program; 
George Holgate, reception; and Erbin 


Harenburg, publicity. 


GILLIS LEADERS CLUB DINNER 

An outing and dinner of the Leaders 
Club of the Alexander F. Gillis agency, 
Provident Mutual, was held July 15 at 
the Essex County Country Club. Newark. 


T. M. RYAN, PEOPLES LIFE, DIES 

Thomas M. Ryan, general counsel for 
the Peoples Life, died recently at h's 
home near Frankfort, Ind. Mr. Ryan 
was 54 years old. 
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Life Payments to Date 
Total Over Billion 


AT RATE OF F $7,391, 000 DAILY 





May Payments $215,573,000; Death 
Benefits Were $433,769,000 for 


Five Months 





Total life insurance payments to pol. 
icyholders and beneficiaries for the year 
to date are over the billion dollar mark 
The figure is $1,116,084,000, which is a 
the rate of $7,391,000 per day compared 
with $7,299,000 per day for 1940. 
ments in May totalled $215,573,000, 

Death benefits paid in May amounted 

$82,185,000, bringing the 
sum to $433,769,000. 

Payments to living policyholders. jn 
May were $133,388,000, which brings the 
five-month total to $682,315,000. — Pay. 
ments of maturing endowments were 
$23,626,000 in May. Disability payments 
totaled $8,579,000, annuity payments $13. 
595,000, surrender values paid out $54. 
193,000 and dividends to policyholders 
$33,395,000. 


Pay- 


five-month 





Kollenberg, Schwinger and 
Shay to Speak in Cincinnati 


Three new speakers for the National 
Association convention in September are 
A. H. Kollenberg, Mutual Benefit agent 
at Grand Rapids; Lowell L. Schwinger, 
of Bragdon & Schwinger, Northwestern 
Mutual at Waterloo, Ia.; and Robert E, 
Shay, agency manager for the Bankers 
Life in Minneapolis. 

Mr. Kollenberg is an 
business insurance for the 
and annually writes a large number of 
lives. Mr. Schwing ger has sold at least 
100 lives a year for seven consecutive 
years. His production for the last 
agents’ year was 145 lives for $593,000. 
Robert E. Shay was appointed agency 
manager for the Bankers Life in 193 
after being assistant general agent for 
the Massachusetts Mutual and a fine 
producer for that company since 1929. 

One of the features of the convention, 
announced by Program Chairman, Theo- 
dore M. Riehle, New York, will bea 
session devoted to the subject, “They 
Don’t All Buy $50,000,” a program of 
rapid-fire sales talks, followed by a 
question period. 


authority on 
small buyer, 





MIDLAND PRODUCTION CLUBS 





Harold J. Plack, Peoria, Heads President 
Club and George C. Rietz, Co- 
lumbus, Leader Club 

New members of the agents production 
clubs for the year ending June 30, 1941, 
have been announced by the Midland 
Mutual Life. Membership is for volume 
and persistency. 

Harold J. Plack, general 
Peoria, is president of the 


agent in 
President 


Club. Mr. Plack’s personal production 
was over $325,000 with 86.6% of his 


business renewing in the second policy 
year. 

Garwood and Whipple, Columbus, 0, 
produced the next largest volume with 
a second year renewal of 89, 9%. William 
W. Whipple is therefore vice- president 
and Sam B. Garwood, secretary of the 
President Club. More men qualified for 
President Club membership this year 
than in any year past, twenty-two men- 
bers contributing an average of ovef 
$185,000 with a combined persistency of 
88.3%. 

George O. Rietz, Columbus, is presi- 
dent of the company’s Leader Club. 
Robert H. Oberdorf, of Sunbury, Pa. 
is vice-president and Charles A. Robert- 
son, Mansfield, O., is secretary. 

There are twenty-seven members if 
the Leader Club, their average full yeat 
production being over $110,000. These 
men had close to two millions of busi- 
ness exposed to first year lapse with 
87.9% of the business renewing. 
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LIFE INSURANCE 


tands Like a Rugged Oak, 


Alone in its Fiel 





oo are a number of different ways of providing an income for 
the years of retirement. 

When it comes to creating an estate for a family, which will assure 
enough income for them to live in comfort, Life Insurance has no 
competitors. 

Nothing but Life Insurance can expand a small annual payment 
into an estate of $10,000 or a small monthly premium into an income 
of $100 a month for ten, fifteen or twenty years. 

For example, the new Travelers LX-20 form when issued at 
age 30 provides $10,000 of Life Insurance for 20 years, $5,000 at a 
reduced cost for the next 15 years and $2,805 paid-up insurance after 
age 65. This at a cost of only $124.55 a year. Nothing but Life 
Insurance could take $124.55 and give a man’s family $10,000 if he 
should not outlive the year. 

Life Insurance, as a means of protecting the family, has no com- 
petitors. Nothing can take its place. Life Insurance stands like a 
rugged oak, alone in its field. 


The Travelers Insurance Company 


Hartford, Connecticut 
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Penn Regional Meeting 
At Northampton, Mass. 


REPRESENTATIVES OF 7 STATES 





Philip O. Works, Rochester, Chairman 
of Opening Session; Four Semi- 
nars Being Held 
first of a series of ten regional 
ineetings of Penn Mutual Life agencies 
yesterday (July 17) and is in 
today at Old Wiggins Tavern, 
Northampton, Mass., and those attend- 
ing came from agencies of the company 
in six New England states and the Al- 
bany, Rochester and Buffalo agencies. 
From the home office came President 
John A. Stevenson, accompanied by Mrs. 
Stevenson;. Wallis Boileau, Jr., second 
vice-president; Eric G. Johnson, newly 
elected vice-president and making his 
first agency appearance in this role, and 
Louis Oswald, agency department, who 
is handling details for all ten meetings. 
Chairman at the opening session was 
General Agent Philip O. Works of 
Rochester and lead-off speakers were 
Vice-Presidents Eric G. Johnson and 
Wallis Boileau. Then wr four semi- 
nars led respectively by Edwin Shaffer, 
Works agency; James Hollyday of Hen- 
ry M. Faser agency, Boston; Orin E. 
Carpenter, Krick agency, New Haven, 
and Paul E. Fiske, Albright agency, Al- 
bany. A session for wives was a feature 
of the opening day, presided over by 
General Agent Howard Krick. Among 
the speakers was Mrs. Glenn S. Allison, 
whose husband is an agent in the Krick 
office. For the benefit of the wives Mr. 
Krick spoke on the Agents’ Compen- 
sation and How They Use Their Time; 
General Agent Works explained What 
Your Husband Sells, and General Agent 
Tower C. Snow, Buffalo, closed the meet- 
ing with A Constructive Outlook. 


The 


started 


session 


Best Seminar Ideas Given Today 

With Carr R. Purser, Providence gen- 
eral agent, presiding, a feature of this 
morning’s meeting will be presentation 
of the two best ideas from each of the 
four seminars held yesterday. Eight men 
in turn will come to the platform and 
each will receive a pencil for the idea 
he has submitted. Thereafter the fol- 
lowing will talk: Robert Irwin, Faser 
agency, on How I Use the Planning 
Book; Theodore Cohen, Albright agency, 
on Coordination of Programming With 
Social Security. 

For the second half of the program 


General Agent Henry M. Faser, Boston, 
will preside and also make a talk on 
Meeting Current Objections. Assisting 

















































Reading from left to right in the first row: H. R. Homan, A. M. Gleitsman and 


Sidney Berman. 


Second row: R. F. Bierbaur:, general agent; 


Hyman Berman, H. 


J. Grady, H. G. Kenagy, superintendent of agencies; Bill C. Thurman, assistant 
superintendent of agencies, and in last row, W. A. Grady. 


Members of the Raymond F. Bierbaum 
agency of the Mutual Benefit at 16 
Court Street, Brooklyn, had a different 
kind of an outing Friday of last week. 
They went in cars to Bayshore, L. I. 
where Mr. Bierbaum had chartered a 
fishing boat to go weakfishing. It was 


a successful day with a catch of ninety. 
In the evening the party had dinner 
at Lundy’s, Sheapshead Bay. With the 
group from the home office of the Mu- 
tual Benefit was H. G. Kenagy, super- 
intendent of agencies and B. C. Thurman, 
assistant panei of agencies. 





him will be the following eight men who 
will be called upon to give case history 
on how they overcame objections: Jack 


Dearstyne and Bruce Wayman of AI- 
bright agency; Joseph Murrman and 
Justin Perkins of Faser agency; Herbert 


Rollinson of Works agency; Donald Ja- 
cobs and Raymond Mead of Krick agen- 
cy, and Thomas Tuohey of the Schmitt 
agency. 

Appropriately President John A. Ste- 
venson will close the conference with an 
address on Our Company. 


General chairman of this meeting is 
Howard Krick, New Haven; program 
chairman, Henry M. Faser, Boston; ar- 


rangements in charge of Hugo Schmitt, 
Springfield general agent; golf chairman, 
John Coyne, general agent at Manches- 


ter, N. H., and baseball handled by Carr 
Purser, Providence general agent, and 
Tower Snow, Buffalo general agent. 
Every full-time agent of the Penn Mu- 
tual attended from these states and 
cities: Maine (Taylor agency), New 


Hamnshire (Manchester), Vermont, Bos- 
ton, Springfield, Providence, New Haven, 
Albany, Rochester and Buffalo. 


PAN-AMERICAN APPOINTMENTS 


Two New Ass’t Reunites: C. J. Smith 
for New Business; R. C. Martin, 


Jr., for Claims 
President Crawford H. Ellis of the 
Pan-American Life has announced the 
appointments of Charles J. Smith and 


Richard C. 
retaries. 

Mr. Smith has been with the company 
for twenty-six years. He has advanced 
from clerical positions to assistant man- 
ager of the new business department. 
As assistant secretary, he will have 
charge of new business, Ordinary under- 
writing and issuance of policies. 

Mr. Martin will be . charge of the 
claim department. He has been with 
Pan-American since 1931, having started 
as a clerk in the claim department and 
leter having been appointed assistant 
manager. 


Martin, 


Jr., as assistant sec- 


Vincent B. Coffin, v vice-president of the 
Connecticut Mutual, has been named as 
Sales Managers Club of 


president of the § 
Hartford, newly formed organization. 








1940 established 





ANUFACTI 


The business in force in the United States at the end of 
thirty-eight years 
during which the Company has been operating in this country. 
New business continued to show a consistent upward trend. 


a new 


THE 


record for the 


Over 28% of the new business issued by the Manufacturers 
Life in 1940 was on the lives of American citizens—who now 
own more than 20% of the total insurance in force. 
half of the Company’s $14,300,000 increase in business in 
force in 1940 was derived from the United States division. 


INSURANCE IN FORCE, 604144 MILLION DOLLARS 
(Including Deferred Annuities) 


ASSETS, 199 MILLION DOLLARS 





More than 





INSURANCE COMPANY 


Established 1887 
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Consulting Actuaries 
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Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone BArclay 7-3428 
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14 Occupations Produce 
$5,000 or More in June 


FACTORY WORKERS ARE BUYING 


American Service Bureau Reports on 
Survey of 10,000 Sample Appli- 
cations in June 








“Who Are Buying Life Insurance This 
Summer” is the title of the semi-annual 
study of life insurance buyers made by 
the American Service Bureau of the 
American Life Convention. In a cross- 
section survey of 10,000 applications, the 
Bureau report indicates that the na- 
tional defense program has had a stimv- 
lating effect on life insurance sales. 

There is a continued increase over 
January in the number of applications 
received from factory and mill workers, 
although the size of the applications re- 
mains relatively stationary. 

Five hundred and three applications 
were received from members of. the 
armed services for an average of $1,582 
as against 261 in June, 1940, for $1,789, 

Transportation and communication in- 
cluding trucking, railways and_steam- 
ship lines, telephone and telegraph com- 
pany employes also show gains, the ap- 
plications totaling 693 for $2,148 compared 
to 599 for $1,906 in June, 1940. Aviation 
executives, pilots and employes also in- 
creased in number of applications. 

There were fourteen different occu- 
pations that produced applications of $5,- 
000 pr more: printing and paper owners 
and executives; machinery, metals and 
metal manufacturing executives and own- 
ers; oil production and refining engi- 
neers, executives and owners; dentists; 
wholesale dry goods, jobbers, manufac- 
turing agents, owners and executives; 
wholesale commission and import houses, 
owners and executives; physicians; tex- 
tile and leather products, executives and 
owners; building materials, ice and fuel 
executives and owners; street, road and 
sewer contractors, engineers and super- 
intendents; automobile sales agencies; 
attorneys; life insurance salesmen; and 
real estate brokers and salesmen. 





Appoint Pirnie 
(Continued from Page 5) 


investment business in Springfield. While 
in the brokerage business he was presi- 
dent and director of various utility and 
manufacturing companies. 

Mr. Pirnie, who lives in Concord, 
Mass., is married and has three sons. 
The eldest, Lieut. W. Bruce Pirnie, Jt. 
is stationed at Fort Sill, Oklahoma; 
Douglas, 21, is a student at Harvard, 
and the youngest son, Peter, attends 
grammar school. 

Cecil Weeds, suesbiens ol the Volun- 
teer State Life of Chattanooga, has been 
appointed chairman of the defense sav- 
ings staff for the county in which that 
city is located. 
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Companies Limited to 
Four L.A.A. Exhibits 


TO INSURE PROPER JUDGING 
William L. Camp, Chairman, Exhibits 
Releases Rules and List 
of Classifications 


The list of classifications of the ex- 
hibits for the annual meeting of the 
Life Insurance Advertisers Association 
in September has been released by Wil- 
jam L. Camp, chairman for exhib‘ts. 
As has been the custom, there will be 
jour divisions of the companies accord- 
ing to size, and a company may enter in 
any four of the nine classifications, the 
same material not to be shown in more 
than one classification. Syndicated mate- 
rial is eliminated from all exhibits of 
agents, prospecting and pre-approach 
material, prestige and good-will builders, 
sales presentation on material, publica- 
tions to agents, policyholder re!ations, 
magazine advertising and newspaper ad- 
yertising. 

In releasing the list Mr. Camp com- 
mented: “Although the total number of 
classifications this year is about the same 
as formerly, the number in which any 
company may exhibit has been cut down 
to four. The reason for this was our 
anxiety that the display not grow to 
such a great number of entries as to 
hamper full and proper judging. Note 
that some of the classifications bear 
new names. This we did to place em- 
phasis upon the job which our material 
is designed to do, and take the emphasis 
off the media. We feel that the various 
changes, which were instituted as a re- 
sult of an earlier exhibit survey made 
by several committees, will make the 
exhibits increasingly valuable to us all. 
With fewer display boards on exhibit 
we can have more time to really study 
what the various companies feel to be 
their best work.” 


Jerome Clark 


(Continued from Page 9) 





was made superintendent of agencies in 
1928 and vice-president in 1932. 

Mr. Clark was active in the Life In- 
surance Research Bureau for many years. 
In 1929 and 1930 he served as a member 
of the executive committee of the Bu- 
reau, and in 1931 was elected to its 
board of directors. In 1937 he was elect- 
ed to the chairmanship of the executive 
committee, and the following year he 
was chosen as chairman of the executive 
committee of the Life Agency Officers 
Association. In 1939 he was re-elected 
to the executive committee of the Bureau. 
For several months past, Mr. Clark gave 
much of his time and effort to the work 
of the agents’ compensation committee. 

Commenting today on Mr. Clark’s 
death, John Marshall Holcombe, Jr., 
manager of the Bureau, said, “Jerome 
Clark was an outstanding constructive 
contributor to the discussion of the most 
dificult agency problems. Possessed of 
an unusually analytica] mind, he applied 
it prodigally for the good of the busi- 
ness on the bureau’s executive commit- 
tee and more recently on our compen- 
sation committee. I know of no agency 
oficer whose place will be harder to fill.” 
Mr. Clark was widely known to Cin- 
cimatians for his contributions to so- 
clal and civic affairs of his city. In 
1931, he was elected for a four-year term 
a a member of the board of education, 
and he participated in the work of a 
number of civic and charitable organi- 
zations. 

Besides his widow, he leaves two chil- 
den, Miss Mary Clark and Richard Clark ; 
his mother, Mrs, Jesse R. Clark; two 
Sisters, Mrs. W. Howard Cox, wife of 
the president of the Union Central Life 
Insurance Co., and Mrs. Harrison T. 

arrener; and two brothers, Jesse R. 
Jark and Roger W. Clark, both asso- 
cated with the company. 

Services were held Monday at the 
lark residence. Honorary pallbearers 
Were: Wendell F, Hanselman, Mark S 
tueblood, George B. Hollister, Greene 















































































































































Rules were decided upon for the an- 
nual exhibit of life insurance advertising 
at a recent meeting of the executive 
committee of the Life Insurance Adver- 
Members of the 


tisers Association. 


shown above, are, left to 
right: William L. Camp, exhibit chair- 
man; Carleton Loeble, secretary; Russell 
Noyes, treasurer; C. Sumner Davis, 
president; Lewis B. Hendershot, annual 
meeting chairman. 


committee 





Michigan Ass’n Gives 
Qualification Plan 


6-POINT PROGRAM SUBMITTED 
Life Agents’ Qualification Plan Studied 
By Michigan Dep’t; No Law 
At Present 

The Michigan Association of Life Un- 
derwriters have filed with the Insurance 
Department recommendations for plac- 
ing the licensing of life agents on a 
qualification basis. The recommenda- 
tions are being studied by Commissioner 
Eugene P. Berry and Seth Burwell, di- 
rector of the department’s life division. 
At present the agents’ qualification law 
of that state is limited to fire and cas- 
ualty company representatives located 
in incorporated areas. 

The association's six-point program 
would require: 

1. That each life agent designate a 
primary company connection and _ that 
all of his licenses be contingent on con- 
tinuance of this primary connection. 

2. That renewal of agents’ licenses be 
conditioned on a_ statement by the 
agent’s principal connection that the 
agent has written at least six cases ag- 
eregating a total of $30,000 during the 
preceding twelve months. 

3. That the foregoing rule be subject 
to exceptions as regards Ordinary life 
insurance salesmen who have been in 
the business for fifteen or more years 

1. That appropriate exceptions be 
made in the f men who handle 
both life and other insurance lines 
where the total income from all lines 
is sufficient to assure a proper living. 
5. That suitable modification from the 
eeneral rule will be made to cover in- 
ductrial agents whose annual volume of 
new business may be less than the re 
quired minimum. 

6. That when an agent abandons one 
connection to take another he be not 
permitted so to do unless his production 


cases oO! 


volume during the preceding twelve 
months met the minimum production 
requirement for licensing but if this 


requirement cannot be met he may, 
after a waiting period of one year, once 
more be issued a probationary license 
for one vear conditional on committal of 
his new general agent or manager to 
cive him adequate recruit training 


Tohn F. 


Fenley, Js., Charles L. Thomas, John F 
Enger, Ralph Goodwin, gank H. Shaf- 
fer. Jr. and Edgar D, ler. Walter 


E. Barton, president of ae ° Knight Co., 
New York general agents of the com- 
pany, attended the services. 


New Life Insurance Shows 


2.8% Gain for Half-Year 


Report of the Association of Life In- 
surance Presidents on new-paid business 
of the thirty-nine companies writing 
82% ot the life business in the United 
States, shows that for the first half of 
1941, the increase is 28%; for June, 
8.8% over June 1940. 

Total business was $3,780,738,000 as 
compared with $3,676,054,000 for the first 
half of last year. This total was divided 
as follows: Ordinary—$2,646,576,000 with 
3.8% gain; Industrial—$846,088,000 for an 
8.1% gain; Group—$288,074,000, a de- 
crease of 16.2%. 


Shoemaker Agency Up 19%; 
F. W. Wood, W. E. Byer Lead 


A 19% increase in paid business for 
the first six months is reported by the 
George P. Shoemaker agency, Provident 
Mutual, New York City. The office is in 
eleventh place among all the agencies 
of the company, and has had seventeen 
consecutive plus months. 

Furthermore, the agency has written 
116% of its six months quota for new 
men. The leading producer in this’ clas- 
sification is Willard E. Byer. 

Leader of the agency is Frederick W. 


Wood. 


Harry J. Harwick Director 
At the general election of trustees 
of the Northwestern Mutual Life held at 
the home office in Milwaukee Wednes- 
day, Harry J. Harwick, secretary and 
treasurer of the Mayo Clinic, Rochester, 


Minn., was elected for the unexpired 
term of two vears of the late Walter 
Kohler. Mr. Harwick was a member of 


the examining committee of policyhold- 
ers of the Northwestern Mutual Life 
in 1935-36. He is chairman of the Mayo 
Properties Association, secretary-treas- 
urer and director of Kahler Corp., both 

f Rochester; director of the Wells- 
Dickey Co., and a member of the trust 
committee, First National Bank & 
Trust Co., Minneapolis. 

The annual meeting of the trustees of 
the Northwestern Mutual for the elec- 
tion of officers, selection of committees 
and members of the new examining com- 
mittee of policyholders, will be held 
Wednesday afternoon, July 23, at the 
home office. 





John B. Siekkinen, until recently gen- 
eral agent of the Continental American 
at Youngstown. has been named district 
manager for the Penn Mutual in that 
city. 


ACCIDENT — HEALTH — HOSPITALIZATION 
FAIRBANKS AGENCY 
General Agents 
UNITED STATES LIFE INS. CO. 

In the City of New York 
80 John St.,N. Y. BOwling Green 9-8696 














Heads Travelers’ Army 
& Navy Bureau at Wash. 


APPOINTMENT OF H. WINTER 


John P. Stumpf to Succeed Him As 
Washington Manager of Company; 
Other Changes Announced 


John P. Stumpf, Travelers manager at 
the Nashville, Tenn., branch office, has 
been transferred to Washington to take 
the place of Manager Horace Winter, 
who in turn has been placed in charge 
of the company’s Army and Navy Bu- 
reau at the national capital. Mr. Stumpf 
was previously assistant manager at 
Richmond, Va. 

In becoming manager of the Travelers 
Army and Navy Bureau, a specialized 
branch of Jife insurance original with 
this company, Horace Winter takes 
charge of an organization for the forma- 
tion of which he was largely responsible 


in 1921. Mr. Winter entered the 
Travelers as a casualty special agent 
thirty-four years ago. He served in 


branch offices at Indianapolis, Columbus, 
and Erie in this capacity. Early in 1909 
he was promoted to the managership of 
the liability department at Washington. 
Two years later he was transferred to 
New York City as a special agent for 
casualty lines. In January, 1913, he was 
appointed manager of the life, accident, 
and group departments at Washington. 

Robert L. Blue, field assistant in the 
Columbus branch office, has been pro- 
moted to the assistant managership of 
that office. M. G. Bailey, cashier of 
the Travelers’ Toledo Branch, has been 
appointed to that position at Detroit, 
while his place will be taken August 1 
by D. D. Lobaugh, assistant cashier at 
Cleveland. 


Dr. Glover Dies 


(Continued from Page 3) 





pert special agent of the U. S. Census 
3ureau. Next he became consulting 
Statistician in the office of public roads, 
Department of Agrciulture from 1924- 
1931. He became a member of the ad- 
visory statistician committee of the Chil- 
dren’s Bureau, Department of Labor, for 
fifteen vears. e was a member of the 
advisory board of the War Risk Insur- 
ance Bureau, 1917-18. He belonged to 
many associations. 

Prof. Glover left a widow and a son, 
Tames Webb Glover. 





A. V. OTT SIX MONTHS LEADER 


New York Agency Heads All Agencies 
in Equitable Society in Production 
of Group Insurance 
For the first six months of 1941 the 
A. V. Ott Agency, Equitable Society, 
New York, led all agencies of the com- 
pany in Group production. The E. A. 
Woods Co., Pittsburgh, was second; 
Prosser & Homans, New York, third; 
S. Lustgarten, Chicago, fourth; and Kel- 

logg Van Winkle, Los Angeles, fifth. 

The Ott agency also made a splendid 
increase in club membership of the 
Equitable. 





WALTER E. PEARSON DIES 

State Senator Walter E. Pearson of 
Oregon, 66 and member of the well- 
known general agency, representative 
for Aetna and other companies, of Bates, 
Livesly & Pearson, died from a heart 
attack at the Chandler Hotel, Marshfield, 
recently. He was on a combined busi- 
ness and pleasure trip with his family. 
Mr. Pearson is survived by’ his wife and 
two sons, David and Whiter E., Jr. 
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ACCIDENTS IN STORES 
In an article in Executives, service 
bulletin of the policyholders service 
bureau, Group division, Metropolitan 
Life, J. J. Myler, secretary and treasurer 
of Neisner Brothers, Inc., Rochester, 
N. Y., tells of accident prevention in 


stores. Neisner Brothers, 
Inc., studies every accident to deter- 
mine what caused it. In an industrial 
plant the responsibility of the manage- 
ment toward accident prevention is 
largely limited to the employes who work 
in that plant. In an organization com- 
posed of retail stores, however, the man- 
agement must pay attention not only 
to the safety of employes, but also to 
the prevention of accidents to customers 
who patronize the stores. It is said that 
women make more than 90% of all the 
purchases in retail stores. Each shopper 
becomes the responsibility of the man- 
agement as soon as she enters the 
store. 

Mr. Myler lists accidents in the stores 
to two main classifications—those to the 
public and those to employes. Each 
month it prepares a list and compares 
the accidents with the previous years. 
Percentage of total accidents for 1940 
in Neisner Brothers stores follow, and 
will give an accurate idea of what hap- 
pens in all stores where women are prin- 
cipal patrons: 


that chain of 


Percent 
Cuts dind SCTAICRES ...scaecces 31.52 
Strains, sprains, and bruises .. 16.18 
MANSON OOL: 6as cscs doses ne ee 14.74 
PANG ON 1SIRITE: 6 Soci <uncsea ces 12.95 
NHMGCONANOOUS: < 5.605 oicknx oocedse 8.26 
MIG Sul so bac arose car ecatice 4.00 
Injured by falling objects .... 3.41 
Foreign matter in food ........ 2.81 
OS ENCE SS aE ee ere Oe 2.21 
Injured by swinging doors .... 2.21 
DPLEPHEd ON Nall. ci sciie cesses 1.19 
SWAMOWER. DI 6 vi cis coesis cues 09 
Pans Of 1A0GerS oi c5sisseees. A3 


In his article Mr. Myler tells how the 
stores seek to prevent accidents. Since 
falls furnish largest percentage of the 
more serious accidents special attention 
is paid to the condition of the floors 
and the stairways. 


INSTALMENT SALES INSURANCE 

Although the Federal Government is 
trying to limit the expansion of instal- 
ment sales as a step to curb inflation 
tendencies, nevertheless there has been 
a tremendous growth in instalment 
sales during the first half of this year 
as the public rushes to buy automobiles, 
furniture and many other products be- 
fore the supply is cut down due to de- 
fense priorities. Local agents and 





brokers, therefore, have now a better 
opportunity than they have had for years 
to sell instalment sales or deferred pay- 
ments insurance which protects the in- 
terests of sellers of such articles until 
the purchasers have paid off their in- 
debtedness, 


The Security of New Haven Group 
has just issued a timely sales letter on 
this form of coverage. It is pointed out 
that many merchants sell from 50% to 
75% of their more costly items “on 
time,” with deferred payment plans ex- 
tending from four months to as many 
as eighteen and twenty-four months. In- 
stalment sales insurance protects a mer- 
chant against loss or damage to prop- 
erty he has sold “on time” against fire, 
explosion, windstorm and other risks in- 
cluding those of transportation to the 
buyer’s house. Many merchants need a 
contract automatically insuring their 
outstanding balances against the hazards 
mentioned. Such a contract covers, at an 
average rate, a seller’s interest in every 
piece of merchandise sold under a con- 
ditional sales contract. 





THE LATE PROFESSOR GLOVER 


If asked to designate the two leading 
laymen in life insurance most men in 
the business would agree in naming two 
professors—Dr. S. S. Huebner, Univer- 
sity of Pennsylvania, Wharton School, 
and Dr. James W. Glover, University of 
Michigan. Each trained hundreds now 
in the life insurance field. 

James W. Glover, one of these great 
educators, died this week. Over a long 
period of years he splendidly trained in 
the actuarial science many young men 
who later made their mark in life in- 
surance. 





Jane Ewing, daughter of Esmond 
Ewing, vice-president of the Travelers 
Fire, and Mrs. Ewing, and Arthur W 
Frank, Jr., of New Britain, Conn., are 
to be married. Miss Ewing is a graduate 
of the Oxford School and of Arlington 
Hall Junior College in Washington, D. C. 
She is a member of the Junior League, 
and of the Cotillion Club. Mr. Frank 
is a graduate of the Kingswood School 
in Hartford and of Princeton University. 

* * * 


L. W. Sweetser, Jr., manager of the 
Los Angeles office of Associated Avia- 
tion Underwriters, has been ordered to 
active duty in the U. S. Army as a cap- 
tain, U. S. Air Corps Reserve, and will 
report to Washington, D. C., for assign- 
ment. Joseph H. Chapman, who has 
been assistant manager, has been named 
temporary manager of the office. 








Left to right: 


Photograph above was taken on the 
boardwalk of Atlantic City during recent 
regional convention of the Prudential. 
Those in the picture are Major Russell 
P, Freeman, manager, Ordinary agency, 
Prudential, Washington, D. C.; H. G. 
Henderson, assistant manager, Eubank 





Major Russell P. Freeman, H. G. Henderson, G. A. Eubank, Matt 
F. Kane and L, P. Robinson 


agency, 40 Wall Street, New York; Mr. 
Eubank, who is now on a leave of ab- 
sence from the company as a commander 
in the United States Navy, assigned to 
Philadelphia Navy Yard; Matt F. Kane, 
manager, Beacon agency, Prudential, 
3oston; and L. P. Robinson, assistant 
manager, Eubank agency. 





Sara Nollen, the younger daughter of 
President Gerard S, Nollen, Bankers Life 
of lowa, graduated in June from Smith 
College. Mr. Nollen and his older daugh- 
ter, Janna, both attended the graduation 
exercises. Beatrice Mills, the younger 
daughter of Secretary and Mrs. B. N. 
Mills, was also a June graduate. Miss 
Mills received her Master’s Degree in 
English from Boston University. A grad- 
uate of Grinnell College, Miss Mills has 
accepted a position as secretary to one 
of the officers of Houghton-Mifflin Pub- 
lishing Co. in Boston. 

x * x 

A, C. Hudson of the New Hampshire 
Board of Underwriters has been appoint- 
ed secretary of the National Fire Pro- 
tection Association’s committee on muse- 
ums, art objects and historic buildings. 
Former President Samuel D. McComb, 
manager of the Marine Office of Amer- 
ica in New York City, who was made 
chairman of the committee when it was 
organized last year, has been unable to 
head up the work of the committee 
owing to an operation from which he is 
now convalescing. Mr. Hudson as sec- 
retary will assume active direction of 
the committee work in the interim. 

: * 2 

Henry M. Faser, Jr., C.L.U., general 
agent of Penn Mutual Life in Boston, 
is program chairman this year of the 
Boston Life Underwriters Association. 

* * x 

George S. Van Schaick, vice-president, 
New York Life, is scheduled to speak 
at a joint meeting of the Life Under- 
writers of Pittsburgh and the Chamber 
of Commerce of that city on Septem- 
ber 11, 

* * x 

John K. Wells, manager Golly agency, 
Equitable Society, Peoria; Ed M. Cobb 
and A. P. Fellinger, both members of the 
agency, have been glected president, na- 
tional committeeman and director, re- 
spectively, of the ®gyptian Underwriters 
Association in Illinois. % 
* Tig 


pe 


other full four-year term. 





B. P. Carter, Jr., Virginia special agent 
for B. P. Carter, manager, Virginia 
Carolina Department, Richmond, Va, 
has resigned his commission as lieuten- 
ant in the Officers Reserve Corps and 
has volunteered and been accepted in 
the Army Air Corps as a flying cadet, 
left Richmond July 12 for the Spartan | 
School of Aeronautics, Tulsa, Okla., for 
preliminary training. He was already a 
licensed pilot. Mr. Carter was graduated 
from the Virginia Military Institute 
several years ago. He spent a year in | 
the home office of the National of Hart- 
ford before entering upon field work 
for his father’s office in Richmond. 

_ ee 


tee: 





J. Griffith Boardman, president of J. 
G. Boardman & Co., Philadelphia insur- 
ance brokers, has been elected to the 
board of directors of Brewster Aeronat- 
tical Corp. Formerly, he was secretaty 
of revenue for Pennsylvania and was | 
chairman of the Aviation Council of 
Pennsylvania in 1937 and 1938, during 
which period he had charge of the pro- 
gram which initiated the expansion an 
development of airport and radio facili- 
ties throughout Pennsylvania. 

Se 

Henry L. Gundersdorff, agency orgat ~ 
izer of the Newark office of the Mutual 
Life of New York, will be installed July 
28 as Grand Knight of St. Mary's 
Council, Knights of Columbus, in 
Nutley, N. J 
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* * 


Sanford A. Carroll, Aetna Life, Bul 7 
falo, has been promoted from the rank | 
of captain to major with the 174th Inf 
fantry at Ft. Dix. He is the regimental a 
supply officer. 





* Ok 

A. E. Arscott, vice-president and get 

eral manager, Canadian Bank of Com 

merce, is a newly elected director ol 

Canada Life. Mr, Arscott was chairmal 

of the Ontario executive committee {0 
the 1941 Victory Loan. 
* * * 

Seth B. Thompson, Insurance Commis 

sioner of Oregon, has been reappointe 

by Governor Charles A. Sprague for at 
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Travelers Crowd Not Offended by 
Novelist Malcolm-Smith 

George Malcolm-Smith of the Travel- 
ers publication division whose new nov- 
el, “Slightly Perfect,” is being widely 
read in the business, seems 
to have accomplished an unusual feat 
in that the entire plot of his book re- 
yolves around an insurance company’s 
actuarial and claim departments and he 
got by without offending anybody in his 
own establishment. 

Central figure is an actuary who got 
miffed because after he made a mistake 
in a decimal point while figuring rates 
he was called down in front of a third 
person. Without further ceremony he 
quit and joined a carnival, where he had 
a narrow escape from becoming en- 
tangled with one of the sparsely-clad 
showgirls. Before he finished his carni- 
val experience, however, he learned that 
the financial man of the carnival was a 
man living under an assumed name 
whose wife was about to collect a large 
sum under a policy carried in the actu- 
ary’s company, He had disappeared and 
was thought to be dead. The actuary 
saved the company from paying the 
claim and did so under melodramatic 
and highly exciting circumstances; so 
the grateful company asked him to re- 
turn and take his old job back. His 
job in the carnival was spieler for the 
freak show. 

That certainly is an ingenious plot. 
Anybody who can visualize an actuary 
as one of the principal figures in a 
traveling carnival, and make it appear 
logical, has enough imagination to turn 
out a number of books; so more will 
be heard from this particular author. 
Malcolm-Smith is a former Hartford 
daily newspaper man. With the Trav- 
elers he is editor of The Beacon, a large 
house organ. 

Actuaries Benedict D. Flynn, 
son Hammond and others in the 
pany have forgiven him. In fact, 
enjoyed the novel. 

* * * 


L. J. Ackerman To Be Dean of 
Business School 

papmence J. Ackerman of the faculty 

f University of Newark has accepted 
the post as dean of business school at 
University of Connecticut. This business 
school is newly inaugurated. He will 
also lecture on insurance. 

* * x 


City Hires Appraiser to Help Get 
Lower Insurance Costs 


The American Municipal Association 
of Chicago has published a pamphlet, 
bearing the title, “Stretching the City 
Fire Insurance Dollar.” It turns out to 
be an account of what two municipalities 
have done in saving money on_ their 
insurance. They are Madison, Wis., and 
Winnetka, Minn. 

Madison’s first step was to hire an 
appraiser for $300 who appraised the 


insurance 
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the city felt 


which 
should or could be insured against fire 


city’s properties, 


loss. This included appraising fixed 
movable contents, 

The appraiser's report and recommen- 
dations were then made to the city and 
the authorities in turn presented them 
to the Madison City Insurance Board, 
consisting of local insurance agents. The 
board then checked the appraiser’s re- 
port for errors and translated insur- 
able values into net rates. Letters went 
to insurance companies and_ rating 
bureaus regarding possible changes in 
the city’s structures, and for advice re- 
garding co-insurance. It was decided 
to allow the city’s insurance reserve 
fund to cover the small, poor risks and 
let the low rated, good risks be insured 
in the stock companies. The mayor 
and insurance companies agreed that 
90% co-insurance should be carried on 
all the buildings which were insured 
with insurance companies. 

: 
Course on Reinsurance 

The Insurance Society of New York 
will start a course on reinsurance in the 
Fall. This is the first time that the 
Society has had such a course. A com- 
mittee has been appointed to handle 
the details. W. W. Greene, General 
Reinsurance, is chairman, other mem- 
bers being Albert N. Butler, Corroon & 
Reynolds; Paul Willemson, Sterling 
Offices, Ltd., and Earl W. Murray, Ap- 
pleton & Cox. 

A tentative outline of the course fol- 
lows: 

1. Introductory. Purpose, reason, uses 
and definition of reinsurance. 

2. Principal forms. Glossary of terms. 
How each form meets special needs. 
A. Specific: Facultative ; semi-facultative. 
B. Treaty: surplus, quota share, excess 
of loss, loss ratio or stop loss, spread 
loss. C. Pools: clearing house, syndi- 
cates, inter-office, local or general agents’ 
office. D. Portfolio. E. Retrocession. 

3. Principal Forms Detail, including 
specific application of form to each par- 
ticular branch; discussion of specimen 
contract for each form; underwriting; 


operations and mechanics. 
4. The market: where to. obtain 
various contracts; direct writers and re- 


insurance companies; domestic and for- 
eign pools; place of the reinsurance 
broker and intermediary; reciprocity— 
value to direct writers, effect on pro- 
fessional reinsurer and effect of rising 
and falling premium income on _ re- 
ciprocity, 
5. Legal Aspects. Decisions affecting 
reinsurance litigation. 

6. State Regulation. 
insurance premiums; regulations of. 
Proportion of net retention to capital 
and surplus, Government reinsurance. 
7. Reinsurance practices of stock com- 
panies, mutuals, reciprocals and _ self- 
insurers contrasted. 

8. Reinsurance and the agent. Its 
value to agent, obligation of the agent, 
reinsurance in the agents’ offices. Trends. 
A history of reinsurance and its future. 


Taxation of re- 





Reject St. Louis Attorney as 
Insurance Commissioner 

It is not often that the appointment of 
a new Insurance Commissioner has been 
rejected by a legislature, but that is what 
has just happened in Missouri. The Sen- 
that state refused to confirm 
Elroy S. Phillips, St. Louis attorney and 
Republican party succeed 
Lucas as Missouri Com- 


ate of 


worker to 
Judge Ray 
missioner. 

Senator Myles P. 
Louis, in 


Dyer, Democrat, St. 
whose district Phillips resides, 
thumbs down, saying Phillips was 
objectionable to him. Sena- 
torial courtesy backed Dyer. 

Phillips had the endorsement of Berak 
T. Mattingly, Republican National com- 
mitteeman from St. Louis and the mem- 
bers of the local Republican city com- 
mittee. Phillips was a State Senator 
from St. Louis from 1911 to 1914 and 
was first chairman of the Missouri 
Workmen’s Compensation Commission. 
He ran for judge of the Missouri 
Supreme Court in 1932, but was defeated 
in Roosevelt landslide. Also, he ran 
unsuccessfully for Circuit Court Judge 
last November. 

Senator Dyer is in trucking business. 

* * * 


O. P. Lockhart 


O. P. Lockhart, new chairman of the 
Texas Board of Insurance Commission- 
ers, is the son of a Baptist minister who 
attended public school in Rogers, Tex., 
and was graduated from San Marcost 
State Teachers College and Texas A. & 
M. College. He taught school for three 
years, 

Next he went with the Miles National 
Bank of Miles, Tex. From there he en- 
tered the bakery business and moved to 
Austin, Tex., seventeen years ago. He 
was named a member of the state demo- 
cratic executive committee in 1938. 

With the Texas Board of Insurance 
Commissioners he will be life insurance 


put 
personally 


commissioner. Fire commissioner is 
Marvin Hall and casualty commissioner 
is Joe P. Gibbs. 

* * * 


Insurance Magazine of Kansas City 
Is 50 Years Old 


The Insurance Magazine, Kansas City, 
is fifty years old. Its publisher is Glenn 
D. Mathews; associate publisher, Henry 
A. Bodendieck; associate editor, Lloyd 
C. Riggs; assistant editor, D. L. Michael. 

The paper was originally launched by 
D. Webster Wilder, a former insurance 
commissioner of Kansas, its name then 
being Insurance and Investors Magazine. 

In 1901 a banking paper was started in 
Kansas City. In less than a year this 
Southwestern Banker was acquired by 
Webster Wilder and his son, Carter 
Wilder, who was now associated with 


ACKERMAN 


LAURENCE J. 





GEORGE MALCOLM-SMITH 


him in the publishing business. Today, 
the publishers of the Insurance Maga- 
zine also publish “Bank News,” a busi- 
ness paper for bankers of this same mid- 
west territory. Bank News is the re- 
sultant of the Southwestern Banker, 
later—Trans-Mississippi Banker, and, 
through merger, the Western Financier. 

It is correct to say that the Insurance 
Magazine has had only two manage- 
ments in fifty years. However, each of 
these had two phases. The Wilder man- 
agement was first under Webster Wilder 
and after his death, under his son, Carter 
Wilder. 

In 1923 Carter Wilder sold the Insur- 
ance Magazine and its affiliated banking 
paper. They were purchased by a group 
headed by Clifford DePuy of Des Moines. 
This group included Donald H. Clark of 


St. Louis and Glenn D. Mathews, the 
present publisher. who immediately 
moved to Kansas Citv to take active 
charge. 


In 1928 full ownership of the Insurance 
Magazine was acquired by Glenn Math- 
ews. Today the Magazine and its affili- 
ated periodicals are published by Finan- 
cial Publications, Inc., ownership and 
management of which is in the hands of 
Glenn Mathews and Henry A. Boden- 
dieck, the latter joining the staff in 1928. 

* * «* 


W. K. Boger’s Daughter, Betsy Blair, 
Big Hit in Broadway Show 

Betsy Blair, daughter of W. K. Boger 
of Exchange Place Brokerage Service, 
Inc., 27 William Street, New York, who 
spent some years in insurance journal- 
ism, has made an outstanding hit in the 
William Saroyan comedy, “The Beauti- 
ful People,” now playing at the Lyceum 
Theatre, New York. This is the play 
which got the vote of five members of 
the Critics Circle during their balloting 
for best play of the year. Everyone of 
the critics, however, highly praised Miss 
Blair’s performance, which was remark- 
able under the circumstances that her 
previous theatrical experience had been 
as a dancer in a Broadway music show. 
It is rare that an actress without dra- 
matic experience should score as lead- 
ing woman of a play. 

Following the notices Miss Blair was 
offered a number of motion picture con- 
tracts, one of which she will probably 
accept. 

* ~ “_ 


To Revise Fire Loss Adjust- 
ment Course 

The Insurance Society of New York 
is to revise its fire loss adjusting course 
under the direction of a new committee 
consisting of Prentiss B. Reed, chair- 
man; William E. Hill, Fire Companies 
Adjustment Bureau; Linford B. Hazzard 
of Burlingame & Hazzard; and Harold 
Heyer, John Street. 
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Sir Edward Mountain Reviews 
War-Lime Insurance Problems 


Head of Eagle Star Discusses Overseas Business, Compen- 
sation Legislation, Taxes, Higher Repair Costs 
in Marine Insurance 


A statement circulated by Sir Edward 
M. Mountain, in substitution for his 
usual address at the annual meeting of 
the Eagle Star in England, contains much 
data of interest regarding the problems 
confronting insurance offices in war-time. 

Sir Edward prefaced his review by 
explaining that the issue of the annual 
accounts had been delayed due to the 
total destruction of a building containing 
the company’s recording machinery, and 
to the loss of other documents at sea. 

“There has,” writes Sir Edward, “been 
a loss of business in enemy-occupied ter- 
ritories, The growth of our business in 
other directions has largely replaced this 
loss of income. Our commitments on the 
Continent have never been heavy, and 
our future profits will not be materially 
affected. I need hardly say how much 
we sympathize with our many friends 
temporarily in the power of the ag- 
gressor. 

Overseas Business Favorable 


“Apart from the foreign territories 
mentioned overseas business has pro- 
gressed favorably. The cost of con- 


ducting business abroad tends to in- 
crease owing to heavier taxation, and I 
fear we cannot anticipate any material 
lessening of this factor in the future. 

“We have continued to shoulder a good 
deal of administrative work as agent for 
the government under the War Risk 
Act, 1939, and have agreed to act simi- 
larly under the War Damage Act, 1941, 
for which we receive the approximate 
cost of doing the work. The insurance 
companies gladly offered their organiza- 
tion for this work, although it has thrown 
a heavy strain on their depleted staffs. 

Compensation Legislation 

“T referred last year to impending leg- 
islation to grant increased compensation 
to workmen. This legislation, in the 
shape of the Supplementary Allowances 
Act, provided that as from August 19, 
1940, compensation should be increased, 
not only in connection with accidents 
happening thereafter, but in connection 
with all workmen disabled at that date 
whenever their accidents happened. The 
additional liability thus imposed upon 
an employer in respect of past acci- 
dents was a matter which could not have 
been insured against by a prudent em- 
ployer and we decided that for employ- 
ers insured with us we would accept 
on their behalf such liabilities under their 
policies. This service, which we consid- 
ered it our duty to render, has thrown 
a heavy burden on the employers’ liabil- 
ity account. 

“Engineering, burglary and plate glass 
insurance have all been affected by war 
conditions. Engineering and glass claims 
call for a much higher cost of replace- 
ment. In the case of burglary insurance, 
protective devices and fastenings are 
often damaged or rendered useless by 
enemy action. Notwithstanding these 
difficulties, a good result has been 
achieved. 

“A few years ago the insurance world 
was startled by a decision given in the 
famous Rose v. Ford case. This de- 
cided that where a person was killed, 
although he or she might have no re- 
sponsibilities, the deceased’s personal 
representatives had the right to claim for 
the loss of expectation of life. Although 
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at the time it was thought possible a 
new act might be brought in to alter this, 
it has not been done and a heavy and 
unexpected burden was placed on the 
insurance companies. 
“In a recent case, Benham v. Gambling, 
(Continued on Page 23) 


Pink to Appeal Excess 
Commissions Decision 


NORTHWESTERN NATIONAL CASE 





Direct Control Over Commissions Re- 
moved When Law Was Before 
Legislature in 1939 





Superintendent Louis H. 
Pink is to appeal the three to two deci- 
sion of the Appellate Division of the 
New York Supreme Court in favor of 
the Northwestern National which held 
that the Superintendent has no legal 
powers to fix commissions paid to pro- 
ducers. The appeal in this case will 
probably be heard by the Court of Ap- 
peals at the beginning of the Fall term. 

Wide interest has been created in this 
case because of the question whether 
under his powers to regulate fire insur- 
ance rates the Insurance Superintendent 
has control over component parts of 
rates, such as commissions to agents and 
brokers and home office expenses. The 
Northwestern National has been paying 
an additional commission of about 10% 
to brokers in the New York City area, 
is not a member of the New York Fire 
Insurance Exchange and therefore not 
governed by exchange commission rules. 
The majority opinion of the Appellate 
Division held that the Superintendent 
does not have direct powers over com- 
mission rates while the minority opinion 
said that he should have such powers as 
payment of excess commissions affects 
the public interest. 


Issue Debated in 1939 

The whole question whether the Insur- 
ance Department of New York should 
have direct control over commissions 
was debated warmly and_ thoroughly 
during the months when hearings were 
held on the proposed revision of the 
New York Insurance Law. This com- 
prehensive measure was passed in 1939 
after assurance was given at hearings in 
Albany that any provisions in the insur- 
ance law revision which might be inter- 
preted as extending the power of the 
Insurance Superintendent to control fire 
insurance commissions would be re- 
moved. 

Superintendent Pink was one of those 
voicing such an assurance. At that time 
some members of the New York Depart- 
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Capital 


STANDARD INSURANCE COMPANY 
OF NEW YORK 
Statement December 31, 1940 


$1,500,000.00 





Premium Reserve 


3,540,980.26 





Other Liabilities 


506,799.25 





Surplus to Policyholders 


.... 4,047,923.55 





*Total Assets 


8,095,703.06 





tities carried at 
in various States as required 


and stock owned, 
$8,208,501.58 and the Surplus to 


A. J. Couch, Vice-President 


* New York Insurance Department Valuation Basis. 
46,167.55 in the above statement are deposited 


by law. 
On the basis of December a, 1940 Market Quotations for all bonds 
s total Admitted Assets would be 
licyholders $4,160,772.07. 


Geo. Z. Day, President 


this Company’ 
Po 


“TWO STANDARDS” OF THE AETNA FIRE GROUP 


An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 
Statement December 31, 1940 


S. C. Kline, Sceretary 














Capital $1,000,000.00 
Claims and Claim Expense Reserve... 2,067,928.13 
Premium Reserve 1,537,394.60 
Other Liabilities 291,398.65 
Surplus to Policyholders 2,190,319.32 
*Total Assets 6,087,040.70 








* New York Insurance Department Valuation Basis. 

On the basis of December 3], 1940 market quotations for all Bonds 
and Stocks owned, this Company's total Admitted Assets would be 
$6,220,442.53 and the Surplus to Policyholders would be $2,323,721.15. 


New York Offices: 80 John St. 
Geo. Z. Day, President 
Chas. E. Seath, Vice-Pres. & Secretary 
Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


Fred J. Theen, Asst. Secretary 











~ a 
ment stated that the law did not neg 
specific sections controlling commission, 
as general control could be exereise 
under the general rate regulation pro. 
visions. The latter supposition has noy 
been upset by the decision in the North. 
western National case. 

At the hearing in March, 1939 4 
Albany, on the proposed insurance code 
spokesmen for agents and brokers voice 
strong opposition to certain lines in Apt. 
cle VIII which could be interpreted qs 
giving control over commissions. Assem. 
blyman R, Foster Piper, chairman of the 
Joint Legislative Committee, who sing 
has become a member of the State Sy. 
preme Court, then declared that com. 
mission regulation would not be included 
in the code. 

Following this statement Superintend. 
ent Pink said he believed the Depart. 
ment should have some control directly 
over commissions and “there are pro. 
ducers who feel as I do and have told 
me so in private.” However, as all the 
public expression on this matter wa 
hostile the Superintendent then declared: 

“We are not seeking directly or ind. 
rectly to control commissions. If there 
is anything in the bill along that line] 
want Mr. Piper to take it out. We do 
not seek any greater control of com. 
missions than under the old law.” 

In the code bill before it passed was 
a section dealing with rating formulas 
which included all factors in rate-mak- 
ing. The producers opposed inclusion of 
the words “rating formulas” and “4ll 
factors.” 


cowl 


Kiernan Hits Commission Control 

Peter D. Kiernan, veteran agent of 
Albany and one of the big agents w- 
state, called the percentage factor in 
commissions a myth and made an elo- 
quent plea for continued freedom from 
state control over commissions. He said 
the real problem was whether agents and 
brokers are earning too much _ and 
whether the public is paying too much 
in cash for its protection. The public, 
he said, is interested in the final analy- 
sis in what it pays for fire insurance 
protection and not in the various factors 
in the premium make-up. He quoted fig- 
ures to show that fire insurance costs 
have been going down steadily and that 
agents’ income is much reduced. 

J. W. Rose of Buffalo, secretary of 
the New York State Association of 
Local Agents, said the words “all fac- 
tors” would give broad powers to the 
Insurance Department which he said 
were not in the interest of all con 
cerned. He said that succeeding Super- 
intendents could establish different rating 
formulas in accordance with their own 
ideas which might tend to demoralize 
insurance. He said further that the 
New York Association is strongly against 
fixed rating formulas including fixed per- 
centages for producers’ commissions. 
The Superintendent has ample power to 
order rate readjustments but “allocation 
of premium income to the various oper- 
ating requirements should be left with 
company management.” Julius A. Cohen, 
appearing on behalf of several New York 
City brokers’ associations, supported the 
opposition to commission control. 
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GUARDING AGAINST SABOTAGE 

Everett W. Fowler, engineer of the 
National Board of Fire Underwriters. 
told a safety meeting sponsored by the 
Junior Chamber of Commerce of Buffalo | 
recently that the best way businessmen | 
and property owners can guard against 
fire caused by sabotage is to give attet- 
tion to every-day fire prevention meas- 
ures such as good building construction, 
adequate fire prevention facilities wel 
maintained, good housekeeping and com- 
petent watchman service. 





OCCIDENTAL GENERAL AGENTS 

Griffin & Co. Montreal, have been 
appointed general agents of the Occi 
dental, and have opened up more com- 
modious offices in the Lake of the 7 
Woods Building. Griffin & Co., undet 7 
the managership of Percy H. Griffin, 
well known in Canadian fire and cas: 
ualty circles. 
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June Fire Losses 28% 
Above Same Month of 1940 


Fire losses in June in the United 
States are estimated at $24,943,000 by 
the National Board of Fire Underwr ters. 
This figure compares with $19,506,000 in 
the same month last year and with $24,- 
190,700 in June, 1939. For the last four 
months fire losses in 1941 have been 
ligher than in the corresponding months 
of last year. However, losses for the 
first half of the year are still below the 
first six months of 1940 because losses 
in January and February last year were 
much higher than for the same months 
of 1941. ; 

For the first six months of this year 
losses are estimated at $163,953,000, com- 
pared with $170,069,480 in the same 
period last year and with $165,884,926 
in the first six months of 1939, 








Lloyd’s Fund Here Now 
Estimated at $55,000,000 


The trust fund which London Lloyd’s 
established nearly two years ago in this 
country to protect American policyhold- 
ers is now understood to have increased 
from the original sum of $40,000,000 
to around $55,000,000. About 86% of 
the fund is in cash, 6% in United States 
Government bonds and 8% in miscel- 
laneous dollar securities. The initial fund 
was estimated to be equal to nearly five 
times the normal annual losses under 
Lloyd’s policies covering American busi- 
ness. 

The trust fund was deposited with 
the City Bank Farmers Trust Co. as 
American trustee in order to keep the 
European war from interfering with 
meeting obligations in this country. 





London Institute Officers 


Arthur E. Morgan, general manager 
of the London Assurance has been 
elected president of the Insurance Insti- 
tute of London for the session 1941-42, 
and W. H. Walker, manager of the 
Union Assurance Society, deputy presi- 
dent for the same session. 


L. & L. & G. Chairman 


Major-General G. P. Dawnay has been 
elected chairman of the London board 
of the Liverpool & London & Globe in 
succession to the late G. E. B. Bromley- 
Martin, who died in June. 








Michigan Agencies Merge 


The Moore & Wright Co., agency of 
Port Huron, Mich., has acquired the 
Cowan Agency, Ltd. with Fred A. 
Cowan, head of the purchased agency, 
becoming associated with the Moore & 
Wright organization and continuing a 
financial interest in his former clientele. 
The Moore & Wright agency is said to 
he one of the leading general agencies in 
the state and the leading eastern Mich- 
gan agency outside of Detroit. The 
agency has its offices in the Insurance 
Building at 1102 Military Street. Mr. 
owan took over the reins in the Cowan 
agency at the time of the death of his 
father, the late Alex Cowan, former 
state senator, in 1929. The Moore & 
Wright firm was founded in 1923 by 
Edward R. Moore, its present owner. 
George Hathaway, who came into the 
agency’s staff in 1934, will continue 
active, along with Mr. Moore and Mr. 
Cowan, in affairs of the enlarged organ- 
ization, 





NOMINATE M. M. FERTIG 


M. Maldwin Fertig of Fertig, Walter 
& Gottesman, insurance attorneys, was 
Nominated Wednesday as Democratic 
candidate for president of the New York 
ity Council. Mr, Fertig was formerly 
founsel to President Roosevelt when the 
latter was governor of New York, and 
'S a former counsel of Gov. Herbert H. 
echman. At present he is a member of 
the Transit Commission. 


American International Underwriters 


Opens New Offices in Havana, Cuba 


Over 300 guests, including government 
officials and insurance executives in Cuba, 
attended the opening on the afternoon 
of July 8 of the new offices of the Amer- 
ican International Underwriters, S. A., 
and the Insular Underwriters of Cuba, 
S. A., located in attractive quarters at 
No. 311 J Street, corner of Seventeenth 
Street, in Vedado. 

American International Underwriters, 


S. A., Havana, will supervise the busi- 


years with the American Asiatic Under- 
writers of Shanghai, China, as book- 
keeper, clerk, inspector, assistant under- 
writer and branch office manager. He 
then managed the A.I.U. for the Phil- 
ippines in 1935-36 and went from there 
to establish and manage the Tabacalera 
Insurance Co. in Manila. 

Chief underwriting assistant to Mr. 
Pimley is Juan B. Fuentes, until recently 
manager. of the A.I.U.’s subsidiary in 





Left to right: Alfred Weber, Harold Fearon, George A. Moszkowski, manager of 
the Havana office; Juan B. Fuentes, Lawrence E. Gilbert, son of A. E. Gilbert 
vice-president of the Hanover Fire. 


ness originating in all of the Latin- 
American republics, the West Indies and 
other territories in that section of the 
world outside of Cuba, while the Insular 
Underwriters of Cuba, S. A., will con- 
centrate on the development and super- 
vision of business in Cuba in coopera- 
tion with the Cuban general agents of 
the American companies for which the 
A.I.U. of New York acts as foreign man- 
agers. 
Starr Comments 

C. V. Starr, president and chairman 
bf American International Underwriters 
Corporation, 111 John Street, New York, 
made a five-day trip by plane to Havana 
and return last week, following the open- 
ing. Commenting on the functions and 
purposes of the new office, Mr. Starr said 
in part today: 

“Trade between Latin-American coun- 
tries, the West Indies and the United 
States is increasing despite many handi- 
caps. Concurrently there is a growing 
demand for insurance and reinsurance in 
American companies. To give the most 
effective service possible in this impor- 
tant field our directors decided last 
March to centralize direct supervision of 
all of our Latin-American and West In- 
dies business in Havana. Our new re- 
gional offices there will be under the 
senior direction of George A. Moszkow- 
ski, for many years president of the 
A.1.U., New York, who has been well 
known in Latin-American insurance cir- 
cles for a number of years. He will be 
assisted by an experienced staff drawn 
partly from the New York offices of 
the A.I.U. and in part locally.” 


Staff of Office 
The staff of A.I.U., S. A., is headed by 


executives with extensive experience in 
international insurance. Mr. Moszkow- 
ski, who speaks seven languages fluently, 
has been associated with the A.I.U. and 
its affiliated companies since 1920, first 
with the American Asiatic Underwriters 
in Shanghai, China, and since 1926 with 
the A.I.U. in New York. He will con- 
tinue to devote a large part of his time 
to traveling in the different countries 
which the Havana office will serve. 
The senior administrative responsibili- 
ties of the office will rest upon Edward 
F. Pimley, underwriter. He spent ten 





Havana, the A.I.U. of Cuba. Alfred 
Weber, who was with the John Street 
office of the A.I.U. for about a decade 
and was assistant accountant, will han- 
dle the accounts of the new office. Har- 
old Fearon, treasurer of the A.I.U., New 
York, and a co-director of the new or- 
ganization, will make quarterly audits. 
Lawrence E. Gilbert, recently in the ma- 
rine department of the A.I.U., and prior 
thereto with the Marine Office of Amer- 
ica, has also been transferred to the 
Havana organizations as a co-director. 

A.I.U. acts as foreign managers for the 
Birmingham Fire, Commercial Casualty, 
Firemen’s, Fulton Fire, Hanover Fire, 
Maryland Casualty, Milwaukee Mechan- 
ics, National Union Fire. 





Week End Fishing Party 
For New York Legion Post 


Insurance Post 1081 of the American 
Legion, with headquarters in New York 
City, announces a fishing trip for to- 
morrow and Sunday, July 19-20. Those 
going on the party will meet at 1 p.m. 
tomorrow at the entrance to 80 John 
Street. The party will then proceed by 
automobile to Babylon, Long Island, 
where it will be transported by boat 
to the Wa Wa Yanda Fishing Club at 
Cape Tree Island, Great South 
William C. Graham is president of the 
club, 

Tomorrow afternoon will be devoted to 
fishing and swimming with a dinner in 
the evening. After an early breakfast 
fishing will start at 5 am. Sunday. The 
party will have luncheon at the club and 
will return to New York City in the 
evening. 

In addition to Mr. Graham others in 
the party will include James W. Irving, 
Post Commander; Charles S. Johnson, 
Lawrence W. Kane, Frank G. Kronpa, 
Arthur Kistner, Joseph Levner, Charles 
V. Metzger, Frank A. Murphy, Walter 
Mayer, Harry A. Roman, James S. Rus- 
sell, Louis Sylvester, August B. Sohl. 
John F. Short, Joseph E. Stearns, and 
Herman G. Treiss. 


Bay. 
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Increased Buying Of 
Insurance in Canada 


MAY REACH RECORD FIGURES 





Losses Are Slightly Higher But Loss 
Experience Continues Favorable; 
Public Buying Freely 





Close of the half-year in Canada finds 
insurance well entrenched in a business 
advance. Particularly is this so at the 
immediate present when seasonal lines 
are meeting fairly heavy demand. 

The general consensus seems to be 
that if the current trend is maintained, 
final figures, when available, will show 
that the 1941 insurance experience for 
the Dominion will have been extremely 
favorable insofar as new policies and 
premium income are concerned, although 
the chances seem to be that losses will 
be slightly higher. However, the higher 
premiums and the higher losses are ex- 
pected to blend into loss ratios not far 
out of line from the favorable ones of 
the past few years, 

Twenty-two months at war, Canada’s 
unemployment index is at its most fa- 
vorable point in the history of the Do- 
minion, and as a result the spending 
power of the general public is much 
greater than it has ever been, despite 
the fact that government taxes, war 
stamp and bond purchases are taking 
from the public hundreds of millions 
annually. 

This improved spending power has 
resulted (despite restrictions on luxury 
purchases) in ever-increased purchasing 
of automobiles, etc., and the reverbera- 
tions of this tremendous spending are 
being favorably transferred, in turn, to 
the insurance business. 

Giving a general picture of the insur- 
ance angle in a few words, one insur- 
ance company executive stated: “People 
who formerly wanted fire and casualty 
insurance protection and could not af- 
ford it now are getting all the insur- 
ance they need. Freer money has cre- 
ated buying; when new house require- 
ments are bought, this means more fire 
insurance protection is needed; new and 
used cars are being bought at a brisker 
clip than ever before and this means 
a new demand for some insurance lines.” 

Particularly gratifying from the insur- 
ance company angle this year seems 
to be the growing demand for lines al- 
lied to the insurance staples, fire and 
automobile. Where policyholders for- 
merly bought only fire protection, they 
now take in all the insurance protec- 
tions possible for household goods, etc. 
The same applies to allied lines of auto- 
mobile insurance. The consumer demand 
for personal property floaters, it is un- 
derstood, is exceeding even the most 
optimistic expectations of months ago. 

Also, the insurance companies have 
been able, in the main, to increase their 
business from industrial and manufac- 
turing companies, especially those which 
have received government war orders. 





Sue Seven Companies 


On Alaska U. & O. Claim 


Lloyd’s of London is one of seven 
fire insurance defendants named in a 
suit involving a $242,168 use and occu- 
pancy claim entered by the Alaska Pa- 
cific Salmon Co. in Superior Court at 
Seattle, Wash., in connection with a fire 
which destroyed a cannery at Port Al- 
throp, Alaska, last August. 

Following are the seven defendant 
companies and the amount of judgments 
sought: Lloyd’s of London and Duncan 
& Mount, their United States attorneys, 
$142,511; Merchants Fire of Denver, $9,- 
500; Richmond Insurance Co. of New 
York, $30,402; Atlantic Mutual, $11,875; 
London & Lancashire, $40,378; Mer- 
chants Fire of New York, $7,125. 


POST SUSPENDS MEETINGS 
The executive committee meetings of 
Insurance Post No. 1081 of the American 
Legion, New York, held at noon each 
Monday, will be suspended for the Sum- 
mer until further notice. 
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CORBET IR OF 9G CO. OF NOETH smntmce 


DOCTORS DONT SELL PILLS 


They prescribe for their patients only after a 





diagnosis indicates the medicine needed. And, “diag- 
nosing” your clients’ insurance needs is not only a 
more intelligent way of selling insurance . . . it’s also 
the most profitable. A survey may disclose numerous 
policies that the prospect did not know he needed. 
Our field men will be glad to help you plan your 


survey campaign. 


See our advertisement in the 
July 14th issue of LIFE. 


Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 
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over $457,000,000 


Thomas D. Hughes and 
Miss Dorothy Hale Married 






























THOMAS DAVID HUGHES 





Thomas David Hughes, secretary of 
the Fidelity-Phenix in charge of the 
New York City local and brokerage de- 
partments, and Miss Dorothy Hale oj 
New York and Tampa, Fla., were mar- 
ried last Saturday at the Little Church 
Around the Corner in New York. They 
left afterwards for a trip through South- 
ern States and Florida and will reside 
in New York City. A native of Georgia 
Mr. Hughes for some years was state | 
agent in Florida for several companies in | 
the America Fore Group before being 
transferred to New York late in 1938, 





































Industrial Commissioner 


Issues Fire Risk Warning 


Citing case histories of recent fires and 
explosions of unknown origin investi 
gated by the Division of Industrial 
Hygiene of the New York State Labor 
Department, Industrial Commissioner 
Frieda S. Miller last week warned in- 
dustry, especially defense industry, that 
“with the tremendous gearing up of our 
industries, the already increased fire and 
explosion record is a potential obstacle 
to our efficient mobilization of man- 
power and machines,” and that extra 
ordinary precaution should be taken 
where new materials and processes att 
used. 

In addition to extensive property 
damage caused by fire and_ explosion, 
Commissioner Miller noted the frequency 
and severity of personal injury suffered 
by workers through this type of indus: 
trial accident. 


FIRE CHIEFS MEET AUG. 26-29 


The Dominion of Canada Association 
of Fire Chiefs will hold its annual meet- 
ing this year at Peterborough, Ontario, 
from August 26 to 29. It is considered 
possible, according to Ontario Fire Mar- 
shal W. J. Scott that Battalion Chief 
Daniel Deasy of the New York Fire De- 
partment--one of the three New York 
firemen sent to London to observe wat 
fire-fighting methods—will be present. 
District Commander Daniel Ivall of the 
London Fire Brigade will be the guest 
of honor. i 








GETS BIG STATE CONTRACT i 

The Krog Insurance Agency at Still 
water has been awarded insurance 0 
a maximum of about $4,000,000 on prod- ‘ 
ucts of the state prison industries 4 7 
Stillwater, said to be the largest insuf b 
ance contract placed by the state 0) 
Minnesota. It is to be written on 4) 
reporting basis with one year depos!! 
premium of $9,174. The business will be 
written in the Home, Springfield Fitt | 
& Marine, Phoenix of Hartford and 7 
General of Seattle. 3 
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Rhode Island Interests Buy Stock 
Of Louisville Fire Q@ Marine Company 


A program was completed in Louis- 
ville, Ky., last week whereby a group 
of men identified with the Rhode Island 
Insurance Co., according to Charles G. 
Tachau, vice-president of the Louisville 
Fire & Marine of Louisvilie, have joined 
in with E. S. Tachau, president; Charles 
Tachau, and Lewis Tachau, secretary- 
treasurer, of the Louisville Fire & Ma- 
rine, whereby the _FEastern, group. will 
take a substantial interest in the com- 
pany. The capital stock is being in- 
creased by $300,000, with $400,000 addi- 
tional available when and as it may be 
needed. 

The same offices, at 410 Speed Build- 
ing, Louisville, will be continued and 
under the same officers. However, stock 


ownership will be different, in that ap- 
proximately 95% of the outstanding 
stockholders some time ago voted to 
accept an offer to buy them out, and 
the stock will now be far more closely 
held. 

The Rhode Island Insurance Co. of 
Providence will naturally figure in con- 
siderable reinsurance for the Louisville 
Fire & Marine, which under the new set- 
up plans to enter other states, whereas 
its business has been confined virtually 
to Louisville. J. B. White, president of 
the Rhode Island; Robert C. Weigel, 
vice-president, and A. T. Coates, South- 
ern manager from Atlanta, Ga., were in 
Louisville in connection with completion 
of the program, 





Four Are Advanced By 
New England Rating Ass’n 


The New England Fire Insurance Rat- 
ing Association announces four promo- 
tions. Percy C. Charnock, engineer, has 
been appointed an assistant manager. 
He is now completing his twenty-first 
year with the association and the New 
England Fire Insurance Exchange and 
prior to that was connected with the 
National Board of Fire Underwriters. 

Harvey C. Abbott has been made an 
engineer and Herbert C. Bruce becomes 
supervisor of the improved risk depart- 
ment. Fred A. Williamson is made su- 
pervisor of the public utility department. 





FRED E. HOFFMAN, JR., DIES 

Fred E. Hoffman, Jr., 72 years of age, 
died late last week at Sedalia, Mo, He 
had been fieldman for the Concordia for 
more than fifty years. Mr. Hoffman was 
born in Bloomington, IIl., March 18, 1869, 
entering insurance at the age of 17 in 
his father’s local agency in Sedalia and 
as an inspector for the Concordia Fire. 
Throughout the past fifty-five years, he 
progressed to the position of state agent 
for the Concordia, traveling Missouri for 
that company during this entire period. 
He retired from active service in the 
Spring of this year because of ill health. 

He was an honorary life member of 
the Heart of America Pond of the Blue 
Goose in Kansas City and was an official 
and active member of Missouri State 
Fire Prevention Association during most 
of his insurance career. 


H.O.L.C. TO COME TON. Y. 

The Home Loan Bank Board and its 
three agencies, including the Home 
Owners Loan Corporation, will shortly 
move most of their personnel to New 
York in order to make more room in 
Washington for defense operations. This 
shift is the first of large size resulting 
from President Roosevelt’s request that 
as many  non-defense Government 
agencies as possible be transferred from 
Washington to make office space avail- 
able for defense activities. 





TORONTO SCHOOL INSURANCE 

The Toronto Board of Education has 
decided to place $7,237,800 of fire insur- 
ance on city schools with tariff com- 
panies only. The rate is 30.2 cents per 
$100 for three years. Lloyd’s of London 
failed to get the business despite the 
fact they quoted, it is understood, 
through local agents a rate as low as 
25.3 cents. According to R. L. Jones, of 
the Canadian Underwriters’ Association, 
Toronto schools, even at the above 30.2- 
cent rate, have the lowest insurance rate 
in Ontario. 





FIRST PAID FIRE DEPARTMENT 

Professional fire fighting in the United 
States dates from 1853 when the first 
paid fire department was organized by 
the city of Cincinnati, according to the 
seventy-fifth anniversary bulletin of the 
National Board of Fire Underwriters. 
New York City did not have a paid fire 
department until 1865, just prior to the 
birth of the National Board. Before the 
war between the states, the volunteer 
system had prevailed in all cities and 


towns. 


GENERAL AGENCY RETIRES 
Webb, Mills & Co. of Galveston Ter- 


rainate Contracts with Dubuque, 

Great State and National Reserve 

Webb, Mills & Co., Galveston general 
agents, have retired the 
agency following termination 
of their general agency contracts with 
the Dubuque Fire & Marine, the Great 
State Underwriters and the National 
Reserve by mutual agreement. The com- 


from general 


business 


panies are now handling their Texas 
business direct from their home office 
in Dubuque, Iowa, and B. J. Oswald, 


secretary of the Dubuque Fire & Marine, 
is in Texas arranging the companies’ 
operations. 

Formerly Moody, Webb & Co., the 
general agency changed its name in 1938 
to Webb, Mills & Co., with Theo. M. 
Webb as president, John B. Mills as 
vice-president, C. E. Wimberly as sec- 
retary and A. J. Ewing as treasurer. 
Mr. Webb went to Texas from North 
Carolina to join Cravens, Dargan & Co., 
Houston insurance managers. He was 
also active in the formation of the old 
Western National Fire before the 
Moody, Webb & Co. firm was organized 
in connection with the Security National 
Fire and the old Texas National Fire of 
Galveston. Mr. Webb and Mr. Mills 
operated the agency independently after 
the death of Shearn Moody. 

Harry Mensman and Milton C. Heuer- 
man of the Webb, Mills firm have joined 
the Dubuque Fire & Marine companies 
as state agents in Texas. Mr. Mensman, 
formerly special agent for the general 
agency, will have his headquarters in 
Dallas and Mr. Heuerman, formerly 
vice-president of Webb, Mills, will have 
offices in San Antonio. 


BERT JOCHEN LOSES MOTHER 


Mrs. Mary W. Jochen, mother of Bert 
A. Jochen, assistant United States man- 
ager of the Eagle Star, died at her home 
in Toledo, Ohio, on July 10. She had 
been ill with heart trouble for about two 
months. Funeral services were held from 
her late resident on July 14. 


N.F.P.A. MEETING FOR 1942 
The forty-sixth annual meeting of the 
National Fire Protection Association wil 
be held at Atlantic City, May 11-15, 
1942. The 1943 meeting will be held 
somewhere in the West. 





GLOBE & REPUBLIC DIVIDEND 

Directors of the Globe & Republic of 
the Corroon & Reynolds Group have de- 
clared a quarterly dividend of 12% cents 
a share, payable July 30 to stockholders 
of record July 21. 


ONTARIO FIRES HIGHER 


Second Quarter Losses Above Those for 
Same Period Last Year; Half- 
Year Losses Decline 

During the second quarter of this year 
fire losses in Ontario amounted to $1,- 
891,844, an increase of $143,892 over the 
same period in 1940. The number of 
fires also increased by 511 to 4,567 in 
the second quarter of 1941. For the 
first six months of this year losses 
amounted to $3,899,530, compared with 
$4,622,553 for the same months last year, 
a decrease of $723,023. For the same 
period this year the number of fires 
was 7,997, a decrease of 937. 

Ontario Fire Marshal W. J. Scott re- 
ports that during the first half of 1941 
eighteen criminal charges were laid 
against persons for fire crimes following 


investigations by the fire marshal’s 
office. The most serious charge which 
can be laid arising out of a fire, that 


of murder, faces a 77 year old man at 
Hailoybury as the result of a fire in 
which four children lost their lives. 
Trouble over the occupancy of a house 
owned by the accused’s son allegedly 
culminated in the fire. This is the second 
arson murder charge in Ontario since the 
fire marshal’s office was organized, and 
is believed to be the first instance of 
anyone being charged with the murder 
of four persons. 

“Mysterious fires occurring at intervals 
over a period of several months in the 
Islington district near Toronto, in which 
several valuable buildings were de- 
stroyed, along with livestock in several 
instances, and other buildings being 
partially damaged, were solved with the 
arrest of a store clerk who pleaded 
guilty on four of the most serious fires 
and was sentenced to the Ontario Re- 
formatory for a term of two years less 
a day.” 





WINSLOW IRVIN FOX DIES 

Winslow Irvin Fox, 61 years of age, 
veteran Seattle, Wash., insurance man 
and prominent as an officer of the King 
County Insurance Association, died at 
his home on Bainbridge Island, near Se- 
attle, on July 13. Born in Mason, Ky., 
Mr. Fox became a resident of Seattle in 
1917, moving there from Columbus, O. 
He is survived by his widow and a son, 
John Fox. 





NEW AVIATION COMPANY 

The Aircraft Mutual has just received 
its charter from the Connecticut legisla- 
ture and will offer a limited form of 
all-risk hull cover for the average plane 
owner. S. Morgan Barber, Jr., of Bridge- 
port, Conn., an agent and formerly with 
the United States Aviation Underwriters, 
is the principal factor in the new com- 
pany. 
































Stock Insurance Agents 


ADVOCATES OF 
AMERICAN PREPAREDNESS 


ATIONAL DEFENSE BY FIRE DEFENSE! The unusual demand on industry as 
N a result of the present emergency — the necessity for speed . . . the inexperi- 
enced help... the hasty erection of plants . . . the decreased vigilance due to stress 
of other matters —all combine to create a situation which can seriously deter pro- 
duction for National Defense. (Municipal and 
State authorities are doing their best to supervise 
plans for fire defense of these vital industries. 
Insurance agents will be on the alert to cooperate 
with local defense committees, so that the tragic 
consequences of fire and sabotage will not hamper 
this great American undertaking! 













90 John Street, New York 
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TENNESSEE ASS’N MEET 





Fieldmen, Fire Prevention Group and 
Blue Goose Hear H. K. Schauffler 
and Commissioner McCormack 

Harry K. Schauffler, New York, as- 
sistant manager of the National Board 
of Fire Underwriters; James M. Mc- 
Cormack, Nashville, Tennessee Commis- 
— of Insurance and Banking, and 
Captain Michael Quinn of the Chatta- 
nooga Fire Department and former fire 


marshal, were principal speakers July 
9-10 when approximately 100 members 
of the Tennessee Fire Underwriters 


Association, the Tennessee Fire Preven- 
tion Association and the Tennessee Pond 
of Blue Goose assembled for an annual 
joint-convention at Lookout Mountain 


Hotel, near Chattanooga. 
Mr. Schauffler emphasized the new 
professional movement which, he said, 


‘is based on the idea that an insurance 
man is providing a service to his clients, 
like doctors or other professional men, 
rather than trying to sell some tangible 
commodity.” 

Commissioner McCormack reviewed 
the work of his department as it per- 
tained to the interests of the men in his 
audience and Captain Quinn spoke on the 
subject, “How Proper Inspection Can 
Prevent Loss of Property by Fire.” 

Newly elected officers of the three 
organizations are as follows: 

Tennessee Fire Underwriters Associa- 
tion: Paul Eldridge, Jr., Niagara Fire, 
president, succeeding R. M. Simmonds, 
Liverpool & London & Globe; Hillyard 
Paschall, Travelers, vice-president, and 
George W. Harbison, reelected secre- 
tary-treasurer. 


Tennessee Fire Prevention Associa- 


tion: Leon McGilton, American of New- 
ark, president, succeeding J. R. Clay- 
pool, America Fore; W. T. Huff, Secur- 


ity of New Haven, vice-president, and 
Mr. Harbison, reelected secretary-treas- 
urer. 

Tennessee Pond of Blue Goose: J. W. 
Johnson, America Fore, most loyal 
gander, succeeding W. R. C. Stewart, 
Phoenix of London; E. P. Turner, Jr., 
New Hampshire Fire, custodian of gos- 
lings; J. R. Rectenwall, America Fore, 
guardian of the pond; Felix Ray, Aetna, 
keeper of the golden goose egg, and 
George W. Egbert, wielder of the goose 
quill, 





American Legion Post 
To Form Emergency Unit 


Insurance Post 1081, American Legion, 
has asked for volunteers from its mem- 
bers to act in emergencies that mav 
arise, in response to an appeal from New 
York City Fire Commissioner Walsh. 
They will comprise a unit attached to a 
fire company located in the insurance 
district. 

Officers of Insurance Post 1081 expect 
a quick-response for two reasons. The 
first is that such activity is of naturally 
much interest to insurance men. The 
other is that the members have always 
responded to appeals in line witn tne 
national organization’s constant policy of 
preparedness and cooperation in all 
things that contribute to the country’s 
welfare. It is expected that the Post’s 
unit will aid in dealing with sabotage 
and any emergency arising from an 
enemy attack. 


Honor Sheehan on 25th 
Anniversary with Home 


In honor of his twenty-fifth anniver- 


sary with the Brooklyn office of the 
Home, Manager H. C. Blaetz and some 
of his associates entertained Raymond 
A. Sheehan on July 9 in the executive 
dining room of the company at 59 
Maiden Lane, New York City. 

Mr. Sheehan was presented with a sil- 
ver medal and framed certificate in com- 
memoration of the occasion by President 
Harold V. Smith who commended him 
for his fine record. Mr. Sheehan was 
born in Brooklyn and is employed as a 
counterman by the Home, and is presi- 
dent of The Twentieth Club. 





B’KLYN FISHING PARTY JULY 24 

The third annual outing of insurance 
brokers and agents known as the “Arthur 
Arnow Anglers” will be held next 
Thursday, July 24, according to an an- 
nouncement by Mrs. Grace Arnow, 
widow of the late Arthur Arnow, weli 
known Brooklyn broker, and Arthur C. 
Lenetz, her associate in Arthur Arnow, 
Inc., 26 Court Street, Brooklyn Those 
who go on the outing will sail on Effort 
III from Pier 8, Sheepshead Bay, at 

2. ai. 


Palmer Becomes Sole Owner 
Of Springfield Agency 
Robert Judd Palmer, for many 
with the Springfield, Mass., agency of 
Judd & Parsons & Parker, has bought 
out the partners and 
become sole owner of the agency. After 
graduating from Dartmouth College he 
became associated with the agency in 
1926 and was admitted to partnership in 
1930. Frederick D. Parsons is retiring 
after sixty-three years in insurance. 
The history of the agency dates back 
to 1871 when Charles C. Judd, father of 
Edward S. Judd of the Holyoke agency 
of Judd & Parsons, engaged in insur- 
ance in Holyoke. In 1878 his cousin, 
Frederick D. Parsons, became associated 


years 


interests of his 


with him and the Holyoke agency of 
Judd & Parsons was established. In 
1893, when the Holyoke agency pur- 


chased the Springfield business of Ired 
A. Judd, brother of Charles C. Judd, 
Mr. Parsons went to Springfield to man- 
age the new Springfield branch of Judd 
& Parsons. 

In 1921, when the agencies became 
independently operated, Fordis C. Parker 
became a partner of Mr. Parsons in the 
Springfield agency and the name was 
changed to Judd & Parsons & Parker. 
On the death of his father in 1924, Ed- 
ward S. Judd became a partner in the 
Springfield agency. 

Robert Judd Palmer is the son of A. 
3urt Palmer of the Palmer Insurance 
Agency of Keene, N. H., with whom an- 
other son, Richard K. Palmer, is asso- 
ciated, and is the grandson of Charles C 
Judd, founder of the Holyoke agency 
and the grand-nephew of Fred A. Judd, 
founder of the Springfield agency. 

Among companies which the agency 
has represented for many years are the 


Home, Continental, Fireman’s Fund, 
United States, Phoenix Assurance, Sun 
Insurance Office, and the London As- 


surance. 

















BUSINESS FORECAST 


We predict that local agents who will not be affected 


by the proverbial summer slump are those who will it 


otherwise; who exert extra efforts to get new business 


by taking advantage of the sales assistance of aggressive 


companies like those in the Springfield Group. 











THE SPRINGFIELD GROUP 


WALTER B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS 


CONSTITUTION DEPARTMENT . . 
SENTINEL FIRE INSURANCE COMPANY 
MICHIGAN FIRE & MARINE INSURANCE COMPANY . 
NEW ENGLAND FIRE INSURANCE COMPANY . 


SPRINGFIELD, MASS. 
SPRINGFIELD. MASS. 
DETROIT, MICH. 
PITTSFIELO, MASS. 


OF FIRE INSURANCE COMPANIES 











INSURANCE SCHOOL IN MiSs, 





Sponsored by Local Agents and Stay 

University It Will Run July 23-25 

at Jackson 

The Third Annual School of Fire, Cas. 
ualty, and Surety Underwriting, spon. 
sored by the Mississippi Association of 
Insurance Agents and the University oj 
Mississippi, will be held in Jackson, 
Miss., July 23-25. J. W. Bell, dean of 
the University of Mississippi School of 
Susiness Administration, is director of 
the three-day school, 

Dates for the school were announced 
by President Theodore Hardy of the 
insurance agents and the appointment of 
Professor Bell as director was announced 
by Chancellor A. B. Butts of the un. 
versity. Both Mr. Hardy and Mr. Butts 
are on the first day’s program. The 
chancellor will speak on “Insurance asa 
Part of Our National Economy.” John 
Sharp Williams, III, Mississippi Insur. 
ance Commissioner, will address the 
school. 

Sixteen lectures are scheduled, two on 
insurance generally, seven on fire and 
seven on casualty subjects. Diplomas 
will be awarded by the association to 
those who pass the examinations. Cer 
tificates of merit will be awarded by the 
University of Mississippi. 





Ontario Agents to Meet 
In Toronto October 16-17 


The Ontario Fire and Casualty Insur 
ance Agents’ Association will hold its 
annual convention and banquet as usual 
this year, according to Charles Priest: 
man, secretary-treasurer. The conven 
tion will be held at the Royal York 
Hotel, Toronto, on October 16 and J, 
Details of the agenda are not available, 
although it is understood some discus- 
sion will be given to the urban school 
trustee report, which is a brief which 
may be presented to the Ontario legis- 
lature by the urban districts of the 
province urging the Ontario government 
to insure urban school properties. 

It is understood the Ontario Fire 
Agents’ Association and the Canadian 
Underwriters Association are _ taking 
joint action in opposing such legislation 
and hope to have the bill killed if and 
when it reaches legislature. 





GENERAL GOODWYN MARRIED 

General Edward Everard Goodwyn, 
head of a local agency in Emporia, Va, 
and Miss Elizabeth Lucille Grigg, of 
that town, were married last week. Sev- 
cral months ago he was appointed by 
Governor Price to organize and com- 
mand the Virginia Protective Force. 
Since then he has been spending most of 
his time in Richmond with this work. 
A past-president of the Virginia Associa- 
tion of Insurance Agents, he is a World 
War veteran, having served overseas 
with the American Expeditionary Forces 
as a regimental commander. Since the 
war he has been active in the Reserve 





Corps, commanding the 318th Virginia 
Regiment. 
C. N. OZIER JOINS AGENCY 


Charles N. Ozier has resigned from 
the New England Fire Insurance Rating 
Association to join the agency of George 
Y. Wellington & Sons, Inc., of Arling- 
ton, Mass. He entered insurance with 
the Boston Board of Fire Underwriters 
in 1931 and continued with the rating as- 
sociation after the board merged with it 
He has been active ; 
Forum of Boston and served as presi- | 
dent two years ago. ie 


NEW LOCAL BOARD IN N. J. 

The recently organized Morris County 
(N. J.) Association of Insurance Agents, 
which has headquarters at Morristown, 
will meet in September to hear the re- 
port of the constitution and_ by-laws 
committee. There are twenty-three 
charter members in the county board. 


VERMONT AGENTS’ MEETINGS 
The Vermont Association of Insut- 
ance Agents this week sponsored tw 
educational meetings for agents, with 
company men acting as lecturers. 
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Rearden Believes This Year Will 


Be Profitable for Fire Insurers 


\jthough the first six months of this 
ear have been profitable for fire in- 
<urance companies the outlook for the 
eneral future is clouded with uncer- 
tainties, according to William B. Rear- 
den, executive vice- pres sident of the Fire- 
men’s of Newark. Writing in a recent 
issue of the Newark Sunday Call he does 

relieve that premium income will be on 
4 satisfactory basis all during 1941. 

“Beyond that time results depend on 
the extent to which business will be 
affected by the changes engendered by 





WILLIAM B, REARDEN 


” 





war conditions.” Mr. Rearden continued: 
“Those entrusted with the respons sibility 
of operating fire insurance companies face 
the future determined to continue to fur- 





sh the public with the same hi gh-grade 
service which has been furnished in the 
past, and through their vast resources 
reserves will continue to provide safe 
protection for the credit of thi is country. 


Larger Fire Premiums 


in construction, result- 
1€ great expansion in defense 
stocks of raw materials, 
building of new homes for defense work- 
ers, greater inventories, advance in re- 
tail sales due to increased payrolls, ad- 
vanced buying because of threatened 
price and tax increases, should all result 


“More activity 
ing trom 
] 


plants, larger 


In larger fire insurance premiums. This 
increase in activity will not only affect 
the industrial centers, but the money 
from increased payrolls will filter into 


the economic life of the entire country. 
= curtai Iment in the manufacturing and 
tion of new automobiles will have 
decided effect on automobile insurance 
nan particularly for those fire in- 
surance companies writing a large vol- 
umé of insurance for automobile finance 
companies. However, a reduction in this 
class of business during the second half 
of the year will hardly offset the heavy 











increases of the first half-year. Marine 
nsurance, which is written by many of 
the fire insurance companies, has in- 


creased substantially during the last year. 
Premiums ec ntinue to increase, with 
very satisfactory results thus far. 

“It is not easy to say what the future 
he Ids for that class of business, Owing 
to the possibility of changes in shipping 
i this oo intry becomes actively engaged 
in the war. There have already been 
Many changes in trade routes, and 
changes in ownership of vessels, all of 
which affect the American marine insur- 
ance market. 


Fire Losses 
the 


“rn ” z 
Fire losses of nation have been 


ae lower for the first six months 
‘ a lor the same period in 1940. New 
/tsey fire losses, however, have in- 








creased substantially, 
recent conflagration in Jersey 


largely to the 


City. It 


due 


is expected that the year will end with 


been 


and probably will be very little 
change in rates for the time being, as 
fire insurance rates are now at an all- 
time low. 


“The question of sound investment of 
funds at a reasonable rate of return con- 
tinues to be a major problem for fire 
insurance companies. Record low inter- 
est rates still prevail, and it appears 
that no great change in this respect is 








stocks, there has been some shrinkage 
in the portfolios of most companies, not, 
however, to the extent that it is a mat- 
ter of serious consequence to the com- 
panies. Any upswing in the market will 
of course have its effect on this situa- 
t10n. 


“The tax situation is one of the seri- 
ous problems of fire insurance companies, 
and from all indications will be a more 












































no serious increase in losses. Fire losses likely to occur, at least in the near fu- serious one in the next few years. Every 
increase or decrease with business activi- ture. Most companies have a large effort will be made by company execu- 
ties, and as long as business continues amount of cash on hand, and have in-_ tives to reduce operating expenses to a 
to be active, there should be no ma-_ vested heavily in government bonds. minimum, preparing for the inevitable in- 
terial change in fire losses. There has With a large investment in common crease in taxes.” 
oh men Ss eet OO a 
| FIRE + MARINE + CASUALTY «+ SURETY | 
| 
eatAm ic 
Insurance Companies 
NEW YORK . CHICAGO ° MONTREAL ° SAN FRANCISCO 
AGENTS EVERYWHERE 
GREAT AMERICAN INSURANCE COMPANY 
NEW YORK, N. Y. + Incorporated 1872 
GREAT AMERICAN INDEMNITY COMPANY 
NEW YORK, N. Y. + Incorporated 1926 
AMERICAN ALLIANCE INSURANCE COMPANY 
NEW YORK, N. Y. ~+ Incorporated 1897 
ROCHESTER AMERICAN INSURANCE COMPANY 
NEW YORK, N. Y. + Incorporated 1928 
DETROIT FIRE & MARINE INSURANCE COMPANY 
DETROIT, MICH. + Incorporated 1866 
MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 
BOSTON, MASS: - Incorporated 1910 
THE NORTH CAROLINA HOME INSURANCE COMPANY 
RALEIGH, N. C. + Incorporated 1868 
COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 
PHILADELPHIA, PA. + Incorporated 1832 | 
THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 
COLUMBUS, O. - Incorporated 1914 
DIRECTORS GREAT AMERICAN INSURANCE COMPANY 
DANIEL R. ACKERMAN. .New York City | LOUIS W. DOMMERICH. New York City | JESSE S. PHILLIPS ..New York City 
eae ae See Great American L. F. Dommerich & Co.. Commission Merchants beg oo ye Be Ry 
5 went New York City | ROBERT S. GLASS New York City ae 
ie r ' 
oe of the Sient eet Ne wnt oe Ce Ren Ee HOWARD C. SMITH..... New York City 
Company Estate Trustee 
ONALD CAMPBELL. New York Cit EUSTIS L. HOPKINS New York City 
H. DONA A - New York City ; R IVAN. New York Cit 
President, Chase National Bank of New York PERCY H. JOHNSTON .. . New York City yg ne snc - Y 
OATE N York Cit Chairman of the Board. Chemical Bank & Trust Co. 
ARTHUR O. CH ...New Tork City ’ WHIT New York Cit 
Clark, Dodge & Co. SAMUEL McROBERTS New York City — — sn elie Psa y 
JOHN M. DAVIS New York City | ALEXANDER R. PHILLIPS New York City | nr 
Chairman of the Board. Delaware, Lackawanna | Vice-President, Great American Insurance GARRARD B. WINSTON . New York City 
& Western Railroad Co, | Company Shearman & Sterling, Attorneys 
WILLIAM H. KOOP . New York City 
| President. Great American Insurance Company and Affiliated Companies 
———a__a———eEEEI eee 
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Snapped at Meeting of New Jersey Special Agents’ Association 


= ~ Pg 
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Left to right: 


1e New Jersey Special Agents Asso- 
ciation, the membership which comprises 
special and state agents of fire insurance 
companies and adjusters of fire insur- 
ance losses in the State of New Jersey, 


held its regular monthly meeting on 
Monday of this week at Cedar Ridge 
Country Club, near Livingston, N. J. 


The time of this meeting was a departure 
from the association’s practice of holding 
meetings in the evening. Following the 
meeting those attending indulged in golf. 

When Fred W. Hoops, the new presi- 


dent of the association, called the meet- 
ing to order following luncheon he pre- 
sented a program of activity for the as- 
sociation during the coming year. The 
program had hearty indorsement of the 
members and it will be forthwith put 
into operation. The new order of things 
provides for setting up and maintaining 
an educational campaign and speakers’ 
bureau to be placed at the disposal of 
the New Jersey Association of Insurance 
Agents and its component county asso- 
ciations throughout the state, to which 
these associations may go for speakers 
on stated subjects pertaining to the 


business of fire insurance and its selling. 

It is proposed to extend the facilities 
to chambers of commerce, civic organi- 
zations and other business organizations 
desiring enlightenment concerning the 
fire insurance business. 

Speakers will be drawn generally from 
an inner organization of past presidents 
of the New Jersey Special Agents As- 
sociation and each speaker will have as 
a definite objective the bringing about 
of a better understanding of the func- 
tioning of fire insurance and an improved 
spirit of cooperation between companies, 
agents and the public. 


William P. Rogers, Paul M. C. Hauser, Fred W. Hoops, William B. Holmes, William T. Murphy, John Egan, John F. Luehs, Edward W. Kelly, a guest, 
W. T. Ricketts, R. R. Thompson, Mr. Holmes, Donald Walker, Fred Bross and Albert Monsanto. 


This was the first meeting under the 
new administration of the association 
the officers of which in addition to Fred 
W. Hoops, president, are Paul M, ¢ 
Hauser, vice-president; William F. Ohi, 
Jr., treasurer, and William B. Holmes 
secretary. 

Two new members of the association 
were in attendance. They were Donald 
Walker, special agent of the Eagle Star, 
and William F. Bissett, associate state 
agent, Insurance Co. of the State of 
Pennsylvania. The latter will work with 
State Agent Lee W. Swift. 





Rent Insurance Needed on Homes, 
Office and Mercantile Buildings 


apartment houses, office and 


mercantile buildings, and 
risks in course of construction need 
insurance, says Arthur F. Checkett, spe- 
cial agent of the Fireman’s Fund in New 
York State, in the current issue of the 
Fireman’s Fund Record. This cover- 
age indemnifices an owner against loss 
of income when a piece of rented prop- 
erty has been rendered untenable by 
fire or other insured hazard such as 
windstorm, explosion or earthquake. 
Pointing out that agents and brokers 
should acquaint their prospects fully with 
this form of coverage, he writes: 

Rent insurance, as all producers know, 
covers an otherwise uninsured gap. The 
idea behind this form is that when a 
property owner receives part of his in- 
come from rented property he will not 
be entirely indemnified for his loss if, 
after a fire, he receives only the value 

f his fire insurance policy, in spite of 


Homes, 
even 
rent 


schools 


the fact that the fire insurance was 
written in an adequate amount. 
Protects Rental Income 

The rent he has been receiving from 

his tenant ceased at the time the build- 

ing was destroyed. His fire insurance 


may replace his actual building, but un- 
less he is protected by rent insurance 
he may find himself without rental in- 
come for many months. 

Rent insurance can be written to cover 
property occupied by either owner or 
tenant. If the owner lives in his own 
building, in the event of fire he may 
suffer a loss equal to the rent he has 
to pay to obtain similar accommodation. 
This kind of interest is known as rental 
value. 

If the property is occupied by a ten- 
ant, the terms of tenancy determine 
whether the loss falls on tenant or own- 


er. The tenant may have to continue 
paying rent even when the property is 
unfit for occupancy; in this case the 


tenant loses the full value of the prop- 


erty for which he is continuing to pay 
rent—its rental value. 
However, in the event of fire, the 





tenant is usually relieved of liability in 
the matter of rent when through no 
fault of his own he has to leave the 
premises he is renting; in such an event 
the loss of rent is the owner’s loss. 
This is known a rent interest. 

As the property owner has been de- 
pending on this rental income to pay 
various expenses attached to the own- 
ership of the property, the loss of rents 
is very often quite a serious matter. 

In this way rent and rental value in- 
surance are really two phases of the 
same thing—and both phases need pro- 
tection, 


Can Cover Contents 


Rent insurance can also be written 
on a home fully furnished and equipped. 
When this is done it generally increases 
the rental value of the home about 50%, 
but this percentage is flexible, and is 
determined by the quality of the fur- 
nishings. Rent insurance can also be 
written on a portion of a building, pro- 
viding the insuring clause affirmatively 
describes the part of the building cov- 
ered. 

On larger buildings it is advisable to 
use the forms based on annual rental, 
as they eliminate any speculation as to 
the estimated time necessary for rebuild- 
ing the property. 

On public property, and small build- 
ings that can be restored in three or 
four months, it is desirable to use one 
of the forms which take into account 
the time required to rebuild; these forms 
offer ample protection and have a de- 
cided advantage over the annual forms. 

For instance, a building with a ren- 
tal value of $500 a month needs a 
$6,000 policy on an annual rental basis, 
but a $1,500 policy will cover on a time- 
required-to-build basis, if a three months’ 
period of restoration is adequate. 

A spiral of rising prices means a cor- 
responding increase in rentals. Why not 
capitalize on today’s opportunities? So- 
licit your present policyholders a few 
months before expiration of their dwell- 
ing insurance and ask for permission to 
include rent insurance on their renewals. 











C. J. DENEHY ADVANCED 


Made Assistant General Manager of 
Pacific Coast Dept. of Fire Com- 
panies’ Adjustment Bureau 
George W. Lilly, general manager of 
the Fire Companies’ Adjustment Bureau, 
Inc., announces the appointment of C. J. 
Denehy as assistant general manager of 
the Pacific Coast department in San 
Francisco. Mr. Denehy was born in San 
Francisco on October 5, 1899, and began 
his insurance career with the Liverpool 
& London & Globe in the loss depart- 
ment in 1919, After five years he was 
appointed superintendent of the loss de- 
partment in which — he served for 


four years, He left the L. & L. & G. to 
join the bureau as supervisor of fire 
loss adjustments in June, 1928. 


Practically Mr. Denehy’ s entire busi- 
ness career of twenty-three years has 
been devoted to fire adjustment work, 
and by reason of this long experience he 
is well recognized as being posted on 
fire adjustment work in all its ramifica- 
tions. 


Presented to Smithsonian 

The first vertical letter file ever made 
has been presented to the Smithsonian 
Institution in Washington by its inven- 
tor, Edwin G. Seibels of Columbia, S. C., 
and New York City, one of the country’s 
leading cotton insurance underwriters. 
He is general manager of the Cotton 
Fire & Marine Underwriters. Many 
years ago he conceived the idea of a 
vertical file and the first vertical file 
was made by the Globe-Wernicke Co. 
of Cincinnati. The original file was in 
constant use for over forty years. 

Among those present at the ceremo- 
nies were Mr. Seibels, J. S. Sprott, presi- 
dent of the Globe- Ww ernicke Co.; Clar- 
ence W. Hamilton, sales promotion man- 
ager Charles W. Hoover, manager of 
the company’s Washington ‘branch ; Con- 
gressman William Hess, Charles Elston, 
Clarence J. Brown, J. Harvey McGregor, 
Greg J. Holbrock, Robert F. Jones, Jacob 
Davis, all of Ohio; Senator Ellison D. 
Smith, South Carolina: Dr. Carl Mitt- 
man, chief curator of Smithsonian In- 
stitution; Dr, Alexander Wetmore, as- 
patna secretary; W. N. Watkins, and 
Dr. F. L. Lewton, director of crafts and 
i Seba The gift was received by 
Dr. Wetmore on behalf of the Smith- 
sonian Institution. 


Strike Losses 
(Continued from Page 1) 


to secure full protection at only slightly 
greater cost. 

The broad form coverage gives the 
protection of the limited form and also 
includes “physical injury or destruction 
caused by acts of the agent of any gov- 
ernment, party or faction engaged in 
war, hostilities or other warlike opera- 
tions, providing such agent is acting 
secretly and not in connection with any 
operations of military or naval armed 
forces in the country where the de 
scribed property is situated.” 

Soth the limited and broad _ forms 
cover only the physical loss due to the 
perils insured against. Liability is not 
assumed for depreciation, delay, deterio- 
ration, loss or market or any other con- 
sequential or indirect loss of any kind. 
This means that no liability is assumed 
for interference with normal operations 
because of strikes, which may be traced 
to sabotage, where no physical damage 
is done to the properties involved. Be- 
cause of the general absence of physical 
damage in the strikes which have oc- 
curred this year insurance companies 
have not been called upon to pay large 
losses. 

Land war risk, or bombardment, 1n- 
surance on fixed property in this coun- 
try, also available since the latter part 
of 1939, is not being sold widely. ra 
companies are receiving a lot of i 


quiries about this war risk roel 
and are selling some policies but the 
demand for this protection does not 


begin to compare with the call for wat 
like vandalism insurance. 





NATIONAL UNION SPECIAL 
The National Union Fire 
appointment of Andrew L. Phillips a 
marine special agent with headquarters 
at 175 W. Jackson Blvd., Chicago. 
will assist Marine Manager Shields in 


oO 





developing marine business in Westet | 


also, devote efforts towat 
servicing the automobile business. 
entered the services of the National 
Union in Chicago in 1933 as a cler 
under Cook County Manager Faber at 
subsequently was assigned to production 
work and handling losses for all lines, 
his duties requiring constant 
with the agencies. 


territory, 
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Stocks of insurance companies main- 


1a steady position during the early 


vast of this year, declining less than the 
ceneral run of security and in the last 
jew weeks have shared in forward move- 
Frank L. Brokaw of 
New York, special- 
mid-year 


ment ¢ f st ycks. 
F. L. Brokaw & Co., 
+c jn insurance stocks, in a 


review Says: 

“Market activity held at an abnormally 
low level but this was principally due to 
1 scarcity of offerings whenever 
ices turned upward. The capacity of 
the market to grein —_ yr in = 

sock in units has been evident through- 
oe | ana vate period. Recently, talk of the 
le market effect of the sale of the 
American insurance companies 
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Public Interest in Securities of 
Insurance Companies is Broadening 


that trading profits, i. e., before reserves, 
are well ahead of last year. Premium 
volume—directly affected by expanding 
business activity, by rising commodity 
and property values and by increased 
public premium paying ability—has re- 
corded good gains. Unearned por meee 
and other reserves have been enlarged 
accordingly with the expected effect of 
postponing any immediate substantial 
showing of underwriting profits. This 
feature of insurance company operation 
is important in considering the relative 
weight of tax levies present or pros- 
pective. 

“Generally the companies have main- 
tained without reduction the huge ac- 
cumulations of cash and government 
bonds displayed in their year-end state- 
ments. Nevertheless, with the employ- 
ment of new funds received from pre- 
mium account it is estimated that in- 
vestment income is somewhat above 1940 
figures and, with exceptions, continues 
to be heavily in excess of dividend re- 
quirements. Such changes in dividends 
as occurred, though few in number, were 
toward higher rates. 

“With consumer purchasing power ris- 
ing sharply and possibly colliding with a 
curtailment in manufacture and supply 
of consumer goods, the inevitable in- 
crease in insurable values should result 
in further growth in volume for insur- 
ance companies. If so, it is to be re- 
membered that premium income on the 
one hand and loss and expense outgo 
on the other are all in dollars of equal 
value and that this, combined with the 
promptness with which fire insurance 
companies especially can act to meet 
changing conditions, constitutes a unique 
advantage for their proprietors.” 


Eagle Star 


(Continued from Page 16) 


where a child had been killed and £1,200 
had been awarded to the personal rep- 
resentative as damages, the case was 
contested and was finally carried to the 
House of Lords. It was held there that 
the proper assessment of such damages 
in this case, where the prospects of the 
boy were particularly favorable, was £200. 

“The House of Lords have also deter- 
mined that the assessment of damages 
in such a case is not to be based on 
the expectation of life, but on the loss 
of prospective happiness, and emphasis is 


laid upon the point that, in all cases, 
such damages must be moderate in 
amount. 


Higher Repair Costs 

“The result of this final decision will 
be to save companies a certain amount 
of money, but we are faced with increas- 
ing cost of repairs and the difficulty of 
obtaining spare parts and labor. 

“ sla T: - . 

Last Winter the number of accidents 
occurring during black - out hours in- 
creased. I give below the figures of 
fatal road accidents for twelve months 
from the date of the outbreak of war, 
and the comparison with the two pre- 


vious years: 
Sept., 1937—Aug., 1938...... 6,457 
Sept., 1938—Aug., 1939... .. .6,628 
Sept., 1939—Aug., 1940...... 8,350 


“This proves the heavy increase since 
the war started. I should like to con- 
gratulate the present Minister of Trans- 
port on his farsighted policy and his 
endeavors to ease the difficulties of pub- 
lic transport during the past months. 

Hull Insurance 

“Hull Insurance—The result of any 
one year’s underwriting in this class of 
business is not known until three years 
after the close of that year. The 1937 
hull account was not, therefore, com- 
pleted until the end of last year. The 
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When the services of a skilled insurance agent are enlisted in planning 
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the life of the policy he will keep the assured’s insur- 
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British Underwriters Now Exclude 
War Risks From P. & I. Contracts 


seen in the 
marine market has 
and indemnity 


Effects of the war are 
action the British 
taken with protection 
risks covering liabilities for damage to 
things as fixed property. These 
usually excluded from policies on 

insured for time, but are occa- 
sionally included in insurances on the 
voyages of vessels, and they are com- 
monly covered in policies issued to ship- 
builders and repairers. Despite the fact 
that direct war risks are excluded from 
these insurance contracts there is a 
question of liability for certain conse- 
quences of war, such as the removal 
of wrecks, under the protection and 
indemnity cover. 

In order to insure that their intention 
of excluding war risks shall be safe- 
guarded in the future the Institute of 
London Underwriters has announced that 
protection and indemnity risks 


such 
are 
ships 


where 


are included in risks henceforth an ap- 
propriate clause is to be inserted in all 
policies unless the certificate of insur- 
ance expressly indicates the contrary. 

The principal clause stipulates that, 
notwithstanding the provisions of the 
protection and indemnity clause, the un- 
derwriters shall not be liable to indem- 
nify the insured if the accident or event 
is the result of the operation of a peril 
excluded by the free of seizure and cap- 
ture clause. If the underwriters wish 
to exclude likewise the consequences of 
riots and civil commotions as well as of 
war risks, this must be clearly indicated 
in the wording of the policy. 

Underwriters may possibly be willing 
to accept the risks now excluded in re- 
turn for an additional premium. Alter- 
nately the mutual protection and indem- 
nity clubs of shipowners, which cover 
many risks of the kind, will be prepared 
to accept the excluded risks. 


ROUILLARD APPROVES FORMS 


N. H. Official Accepts New Standard 
Physical Damage Policy; Man- 
datory Next Year 
Insurance Commissioner Arthur J. 
Rouillard of New Hampshire has ap- 
proved, effective July 2, the new stand- 
ard physical damage policy and endorse- 
ment forms promulgated by the National 
Automobile Underwriters Association and 

the American Mutual Alliance. ; 

In a letter to all companies writing 
automobile physical damage policies in 
the state, he says that under this policy 
the companies now will be permitted to 
write deductible theft coverage but will 
not be allowed to write convertible col- 
lision in New Hampshire. The use of 
the new forms will be discretionary until 
January 1942, when they will become 
mandatory. 

The stock and mutual company organ- 
izations will file the new forms for their 
respective members, and any company 
writing the line which is not a member 
of either of them must make its individ- 
ual filings with the department. 

Each company is required to file with 
the department a letter over the signa- 
ture of an executive officer stating it 
will use only forms that are identical 
with those filed by the associaticns and 
approved by the department. If a com- 
pany desires to use any form not iden- 
tical with the approved forms, a separate 
filing must be made for departmental 
approval. 





Owner’s Consent to Drive 
Car Involved in Two Cases 


What an owner’s consent 
to the automobile has not 
been reduced to a formula or rule, 
the Minnesota Supreme Court held in 
A. W. Schultz et al vs. Swift & Co. 
The court affirmed a verdict in favor 
of the plaintiff. 

A salesman for Swift & Co., using a 
company car for his own purpose, col- 
lided with a car occupied by Schultz and 
his wife. Swift & Co. denied liability 
on the ground that it had specifically 
instructed its salesman not to use the 
car except on company business. There 
was evidence presented that the sales- 
man frequently used the car for his own 
purpose. 

‘An owner who consents to the opera- 
tion of his automobile by another upon 
a public street or highway is liable un- 
der the safety responsibility act for the 
operator’s negligence,” said the Supreme 
Court. “While the owner’s liability for 
the driver’s negligence is based on his 
consent to the latter’s operation of the 
vehicle, the statute provides no formula 
or rule by which the fact of consent is 
to be determined in a particular case.’ 

In a somewhat analogous case—J. B. 
Johnson vs. Crane Co. of Minnesota— 
the Supreme Court upheld an award of 
compensation to a salesman for the 
Crane Co. who was injured in a colli- 
sion with a train. He was driving a 
company car at 1 a. m., purportedly 
looking for a customer who had bought 
supplies from Crane. In its decision the 
court said: 


constitutes 
use of his 


yet 


“An accidental to an employe result- 
ing a collision while driving an automo- 
bile furnished by the employer to be used by 
the employe in prosecuting the employer’s busi- 
ness occurs in the usual course of the employ- 
happens during the usual hours 
thereof or when it requires the services to be 
Travel by an employe and its inci- 
are in the course of the employ- 


injury 
from 


ment when it 
performed, 
dental risks 
ment where the employment creates the neces- 
travel.”’ 


a vigorous 


sity for such 
There 
decision. 


was dissent to this 


MRS. A. F. MacDONALD DEAD 

Mrs. A. F. MacDonald, mother of D 
\. MacDonald, claims superintendent of 
Commercial Union, and Allan MacDon- 
ald, Quebec office of Adjusters & Ap- 
praisers, Ltd,, died suddenly at age of 
65 in Canada. 


Carrier’s Insurer Held Liable in 
Suit Over Truck Transit Loss 


The Appellate Division of the New 
York Supreme Court, First Department, 
has handed down a decision of interest 
to inland marine underwriters of motor 
carrier cargo risks. 

On December 30, 1938, a cargo of 
liquor belonging to the American Dis- 


tilling Co. was hi-jacked while being 
transported by Bass Bonded Trucks, 
Inc., a common carrier. The shipper 


was reimbursed under its transit policy 
through the Marine Office of America 
and claim was then made against the 
New Hampshire Fire, which insured the 
carrier's legal liability under a_ policy 
containing the usual endorsement pre- 
scribed by the Interstate Commerce Com- 
mission. 

The New Hampshire denied liability 
on the ground that the policy issued to 
the carrier did not insure loss by hi- 
jacking and maintained that there was 
no liability under the I. C. C. endorse- 
ment because at the time that it filed 
its certificate of insurance with the In- 
terstate Commerce Commission (BMC- 
34), there had already been filed a cer- 
tificate by another company which had 
not been effectively cancelled prior to 
the loss, The I. C. C., after receiving the 
New Hampshire certificate, had written 
to the insured, inquiring why a second 
certificate was being filed in view of 
the fact that another certificate was al- 
ready on file and indicating that the 
second policy appeared unnecessary un- 
less the first was to be canceled. 

Two Liability Policies in Force 

The evidence showed that a notice of 
cancellation on the first certificate filed 
by the other company had been received 
by the commission on December 13, 1938, 
less than thirty days prior to the loss, 
and therefore as far as the records of 
the commission were concerned, there 
were two certificates on file, indicating 
the concurrent existence of two policies 
of cargo liability insurance. The proof 
also showed that the New- Hampshire 
dispatched a notice of cancellation to 
the I. C. C, which was received on 
February 10, 1939, effective March 
10, 1939. 

It was urged on behalf of the shipper 
that in view of the undisputed existence 
of a policy of insurance issued by the 
New Hampshire to the carrier, to which 


there was attached the prescribed form 
of I. C. C. endorsement, the shipper’s 
rights against the New Hampshire 
flowed directly from the obligations as- 
sumed by the New Hampshire under the 
endorsement and that such obligations 
were in no way curtailed by the fact 
that there was no necessity for the New 
Hampshire to file a certificate of insur- 
ance with the I. C. C, until the effective 
date of the cancellation of the prior 
policy, which as far as the I. C. C. 
is concerned did not take place until 
January 12, 1939, or after the loss. 

On behalf of the New Hampshire, it 
was contended that since the filing of 
its certificate was unnecessary, the cer- 
tificate must be regarded as “surplusage” 
and conferred no rights on any shipper 
under the protective scheme set up by 
the Federal Motor Carrier Act. It was 
further contended on behalf of the New 
Hampshire that because the American 
Distilling Co. carried its own insurance 
and was reimbursed under a loan receipt, 
the situation was one wherein the ulti- 
mate benefits of any recovery would go 
to an insurance company, and that the 
compulsory insurance provisions of the 
Federal Motor Act were intended only 
for the benefit of shippers or consignees 
and not for the benefit of other insur- 
ance companies, 


Judgment for Plaintiff Reversed 


A motion for summary judgment by 
the plaintiff, the American Distilling 
company, was denied in the lower court 
and an appeal was prosecuted to the 
Appellate Term. The order was re- 
versed and judgment was granted in 
favor of the plaintiff, with the following 
unanimous opinion: 

“Defendant’s nolicy was in force at the 
time of the loss. Neither the Federal 
Motor Carrier’s Act nor the Interstate 
Commerce Commission’s rules prohibit 
a common carrier in interstate commerce 
from obtaining insurance in excess of 
the minimum amount fixed by the com- 
mission. Apart from the act and the 
commission’s rules, defendant is liable 
to plaintiff as the beneficiary is the real 
party in interest, nothwithstanding the 
loan receipt. Order reversed with $10 
costs, and judgment granted.” 

The American Distilling Co. through 


Buyers’ Organization | 
Reelects W. B. Joyner 


HOLDS MEETING AT HARTFORp 


All Officers Renamed; Stevens and 
Woodward Joint Siuste; Visit 
Connecticut Mutual 


Walter B. Joyner, London & Lap. 
cashire Indemnity Co., Hartford, was 
reelected president of the Association of 
Insurance Company Buyers at its annual 
meeting in Hartford recently. The othe 
officers, all unanimously reelected, are 
as follows: 

Vice-president, Benjamin Hill, Massa. 
chusetts Protective Association, Wor. 
cester, Mass.; secretary, J. A. Young, 
Monarch L ife, Springfield, Mass. ; treas. 
urer, W. E. Lutz, Caledonian Insurance 
Co., Hartford. 

Executive committee: A. W. Johnson, 
State Mutual Life Assurance Co., Wor. 
cester; G. W. Woodward, Factory In- 
surance Association, Hartford: Hie 
Camp, Phoenix Mutual Life, Hartford 

Ward Stevens, Connecticut Mutual 
Life, and Mr. Woodward acted as joint 
hosts to the meeting. The day’s activi- 
ties consisted in inspection of the new 
addition to the Connecticut Mutual Life's 
home office and a visit through the Royal 
Typewriter plant. In the evening, the 
members were guests at the Wampanoag 
Country Club at a banquet when E. DP. 
Taylor, secretary, ficer Equipment 
Manufacturer’s Institute, New York, was 
speaker. He said it could truthfully be 
stated that few people truly appreciate 
the contributions which the insurance 
companies are making to the National 
Defense program, 

The organization, formed in 1933, is 
composed of insurance company repre- 
sentatives who are responsible for the 
purchase of office furniture, supplies and 
equipment. 





Asks Lloyd’s Attitude 
On Frustation Clause 


Sir Herbert Williams recently asked 
the president of the Board of Trade in 
Parliament whether, in view of the an- 
nouncement that it was intended to in 
troduce legislation to deal with frustrated 
marine contracts in accordance with the 
recommendations of the Lord Char- 
cellor’s law revision committee, he would 
not advise Lloyd’s underwriters of the 
desirability of withdrawing its circular 
of July 19 last, in which it was stated 
that they did not intend to make a re- 
turn of premiums to insurers on the 
unexpired period of insurance policies 


which had been frustrated. f 
“No, sir,” replied President Oliver 
Lyttleton. “I am not aware that Lloyd’ 


has issued any circular in the terms sug- 
gested.” 





Quebec Threatens to Enter 
Auto Underwriting Field 


Premier Adelard Godbout of the 
Province of Quebec is making a probe 
of automobile liability rates in the prov- 
ince, with respect to rate advances 0 
10% to 20% which became effective last 
March. He has intimated that if his 
investigation reveals there has been dis 
crimination against residents of Quebes, 
the consequence may be entry of the 


province in the automobile underwriting 


field. 


Canadian Underwriters Association, based 
on the proportions of the accident toll in 
the province. 






victims of discrimination because rates 
were not advanced in other provinces 








the Marine Office of America, 
resented by Rein & Cotton, 

and the New Hampshire was represented | 
by Macpeak, Flatow & Abramowitz, at 
torneys. 





The Quebec rates were raised by the | 


Representation has beet 7 
made to the government by certain auto- | 
mobile clubs that Quebec motorists af¢ | 
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Casualty-Surety Writings 5 to 10% 
Greater in First Half of 1941 


Defense Activities Speed Up Production Pace; War Dep't 
Rating Plan Called “Radical” But Its Graduation 
Principle Favored; Other Trends 


By Wallace L. Clapp 


Early predictions of a substantially in- 
creased volume of casualty and surety 
premiums for the first six months of 1941 
have been borne out, and in this short 
span of time the companies in this field 
have been prominently identified with 
the national defense program. On the 
whole they have demonstrated in whole- 
hearted fashion a willingness to do their 
best in helping the U. S. Government 
move “full speed ahead” with its gigantic 
program. 

By the production pace accelerated 

, defense activities, either directly or 
eect, casualty and surety compa- 
nies of all types report substantial pre- 
mium gains ranging from 5 to 10%. In 
the surety end of the business volume 
gains for the first six months are as 
high as 15%. Much has also been ac- 
complished in this field in devising new 
bond forms for the purpose of giving 
better and broader coverage to banks 
throughout the country and that, too, 
will have its reflection in greater pro- 
duction fidelity and surety-wise. Work- 
men’s compensation writings are soaring 
with increases in payrolls. 

Worried Over Auto Loss Ratios 

Loss ratios for the most part are as 
low if not lower than in the first. six 
months of 1940, but company executives 
interviewed this week by The Eastern 
Underwriter view with growing concern 
the auto liability and property damage 
experience. Losses in these lines are 
showing a definite upward trend. They 
have not yet reached the point where one 
can cal] the first six months of 1941 a 
“disaster period” but here are some 
“ ai c 
bad conditions” to be watched carefully : 
(1) the number of highway accidents is 
increasing; (2) the costs of car repairs 
have advanced; (3) with wage levels un- 
dergoing a radical upward turn, more 
cars are on the road and more mileage is 
being run up. This means greater con- 
gestion and the possibilities of a definite 
tise in accident frequency and accident 
severity. Conclusion reached is that a 
generally bad year is in store for these 
two lines, particularly property damage. 

Rates Felt to Be Inadequate 

The problem is one of proper rate 
level. In other words, to get a suf- 
ficient rate to pay expenses and losses 
and to have something left over for 
profit. The companies feel strongly that 
Present rates are inadequate, that they 
are generally too low for a profit to be 
made on the average business. Undoubt- 
edly the new financial responsibility law 
in New York State, effective next Jan- 
uary 1, will create a large volume of ad- 
ditional automobile liability business but 
the type created may not be better than 
average in quality. Some underwriters 
are also afraid that the influx of a con- 
siderable volume of sub-standard risks 
will tend to aggravate the present situa- 
tion of high loss ratios in this class 
Tather than to improve the situation. 
Taking a long range view on the loss 
Tatio Situation one executive interviewed 
-y 5 “Even though auto liability and 

D. loss ratios are ranging higher this 
year we are still on a stable basis, in my 
opinion, because for the past two years 





we have experienced in our company a 
rather low loss ratio in these lines. It 
would seem sensible to average loss 
ratios over a 5-year period so as to get a 
truer picture of the experience.” 

Another executive whose company sus- 
tained only slight P. D. losses last year 
and in May of this year showed a sub- 
stantial underwriting profit still considers 
the trend in property damage losses the 
most troublesome problem connected 
with automobile liability insurance. “It 
seems to us,” he says, “that the only 
answer lies in an increase in rates. There 
will necessarily be increased costs of 
materials going into the repair of damage 
done, and we know of no way to avoid 
the loss resulting from this situation 
than to make an increased charge for 
this type of insurance.” 


Most Significant Developments 


Topping the list of significant develop- 
ments so far this year the new casualty 
insurance rating plan inaugurated by the 
War Department has been the most 
widely discussed. Although the plan is 
limited to defense risks written on a 
cost-plus-a-fixed fee basis the consensus 
is that it has radical aspects which should 
not be encouraged. Nevertheless the 
underlying principle of the plan, that of 
grading commissions and expenses by 
size of risk, is one which seems to be 
growing in favor among both companies 
and agents—especially among the larger 
producers. 

No estimates are forthcoming as to 
how much _ business has been written 
under the War Department’s plan. It is 
too new and, as a matter of fact, is still 
in the process of being approved by state 
rating boards and insurance departments. 
California, Pennsylvania and Massachu- 
setts are three large “defense activity” 
states where it is still pending. But 
the program has been approved in the 
majortiy of the states. 

No Profit in War Dep’t. Rating Plan 

Of one fact the companies are certain 
and that is that under the new plan there 
is no possible chance for anyone to 
make a profit. That applies equally to 
stock and non-stock companies. Both 
types of carriers are on an even footing. 
Expenses under the plan have been cut 
to the bone; closest economy will have 
to be practiced by the companies in the 
plan’s administration or they will lose 
money. The most careful planning in 
underwriting and handling of each risk 
is demanded. Generally speaking, the 
plan should be regarded purely as an 
emergency measure and as the contribu- 
tion of the casualty companies to the 
defense program. 

Plan is Revolutionary 

One able executive agrees that the 
War Department plan is the most sig- 
nificant development in casualty imsur- 
ance this year and says it is revolution- 
ary in several respects and inv olves prin- 
ciples which if adopted generally, “might 

generally _ change our practices in years 
to come.” He considers the plan ‘right 
in principle and says: 

“The plan as it involves an effort prop- 

(Continued on Page 29) 


PAUL H. GUILFOIL IS DEAD 





Bankers Indemnity Vice-President and 
General Counsel Victim of Strepto- 
coccus Infection 
Paul H. Guilfoil, vice-president and 
general counsel] of the Bankers Indem- 
nity Insurance Co., died early Wednes- 
day at York Hospital, New York City, 
following an illness of two weeks due 
to a streptococcus infection of the lungs. 
Surviving Mr. Guilfoil are Mrs. Guil- 
foil; a son, Paul, Jr., a medical student; 
another son, Philip, who is in business; 
and his parents, who reside in Hartford. 
Mr. Guilfoil was born August 2, 1886, 
at Hartford. He was educated at Trin- 
ity College, Hartford, Columbia Univer- 
sity Law School (A.B., Trinity, 1908; 
A.M., 1909; LL.B., Columbia, 1911). He 
was in the Jegal department of the Trav- 
elers Insurance Co. 1911-1912; attorney 
for Workmen’s Compensation Publicity 
Bureau, New York, 1913-1914; manager 
of the claim department of Employers 
Mutual Insurance Co., New York City, 
1914-1915; claim examiner for the Globe 
Indemnity Co., 1916-1918; claim exami- 
ner and supervising adjuster, Travelers 
Insurance Co., 1918-1924; manager of the 
claim denartment, assistant secretary, 
vice-president and general counsel of the 
Norwich Union Indemnity, 1924 - 1933: 
and had been vice-president and general 
counsel of the Bankers Indemnity since 

1933. 

He was a member of the Phi Gamma 
Delta and Phi Delta Phi- fraternities; 
the Casualty and Surety Club of New 
York; Internationa] Association of In- 
surance Council and the Maplewood 
Country Club. 

A requiem mass will be offered on 
Saturday at 9 a. m. at Our Lady of 
Sorrows Church, Prospect Street, South 
Orange, N. J. Interment at Hartford. 





Culloton Heads New N. Y. 
Responsibility Division 
3ernard A. Culloton, Kingston, has 
been appointed deputy commissioner of 
motor vehicles to head a Financial Re- 
sponsibility Division of the New York 
Bureau of Motor Vehicles to effectuate 
the new safety-responsibility act. Ap- 
pointment was made by Mark Graves, 
commissioner of taxation and finance. 
Mr. Culloton has been connected with 
the taxation and finance department 
since June, 1939. Prior to that time, 
he was a practicing attorney. 

The act does not become effective un- 
til January 1, 1942, but the legislature 
provided an initia] appropriation avail- 
able July 1 to set up administrative ma- 
chinery. The Culloton appointment, first 
made under the appropriation, was ef- 
fective July 16 





OFFER ASSIGNED RISK PLAN 


Stock and mutual carriers have pro- 
posed to the New York Insurance De- 
partment to set up an Automobile As- 
signed Risk Plan with William Newell, 
New York City, as manager, for auto- 
mobile bodily injury and property dam- 
age coverage under the New York Mo- 
tor Vehicle Safety Responsibility Act. 
The proposal was placed before Super- 
intendent Louis H. Pink on Wednes- 
day. Mr. Pink will give agents’ and 
brokers’ representatives a hearing be- 
fore making final decision. If approved, 
the plan will become effective October 1. 





JOHNSTON & HARDER WINS 

Johnston & Harder, Inc., Pittsburgh 
agency, has been awarded a judgment 
of $35,000 against the Massachusetts 
Bonding & Insurance Co. by the Court 
of Common Pleas of Allegheny County 
for “illegal cancellation” of its general 
agency contract. The case, which also 
involved Affiliated Agencies and Hoover 
& Diggs, dates back to February 3, 1936, 
when the company cancelled the con- 
tract. It was subject to a hearing before 
the executive committee of the National 
Association of Insurance Agents on com- 
plaint of the Pittsburgh Association of 
Insurance Agents. 


Luecke Makes Two Talks 
Before Vermont Agents 


WAS THE FEATURED SPEAKER 





F. & C. Casualty Production Superin- 
tendent Discusses Comprehensive 
Policy; Calls It Simple 





Erwin H. Luecke, superintendent of 
the casualty production — of the 
Fidelity & Casualty Co. of New York, 
was the featured p oro at two meet- 
ings of the Vermont Association of In- 
surance Agents this week. The first 
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meeting was held at Chester on July 15 
for agents in the southern part of the 
state and the second meeting was held 
the next day at Burlington for the con- 
venience of agents in the northern sec- 
tion. His subject was “Comprehensive 
Liability Insurance.” 

The speaker first pointed out the large 
assortment of liability lines that are 
available separately such as owners’ and 
tenants’, manufacturers,’ contractors,’ ele- 
vator, contractual, products, etc, and 
then proceeded to show that the com- 
prehensive policy form is nothing more 
or less than a combination of any and 
all liability coverages that a business can 
and ought to purchase, written in one 
policy contract. 

Comprehensive Policy 

He said that a comprehensive liability 
policy is arrived at through a survey of 
the existing and anticipated liability in- 
surance needs and then issuing a policy 
on this basis. “It is as simple as that,” 
said Mr. Luecke, “plus the fact that as 
needs for further liability coverage arise 
during the normal course of events 
this additionall coverage is automatically 
made.” 

Mr. Luecke stressed the fact that it 
is of paramount importance that the pol- 
icy form be properly sold and that the 
insured purchasing it realize that he 
is getting all of the coverage that he 
might need and that the price would be 
based upon all known andl revealed lia- 
bility hazards in existence, with the as- 
sured having coverage on any new oper- 
ations undertaken, different procedure 
and new construction. 





ROBERT VAN BEYNUM IN ARMY 

Robert Van Beynum of The National 
Underwriter and son of C. W. Van Bey- 
num, manager of publicity department, 
Travelers, has been assigned to Mitchel 
Field, Long Island, in First Interceptor 
Command of Army. 


FOR CREDIT UNION BONDS 

The Liberty Mutual has filed applica- 
tion with the New York Insurance De- 
partment for permission to write credit 
union blanket bonds in the state. The 
application has not yet been passed 
upon. 
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Federal Life & Casualty 
In Triple Celebration 


HONORS TO PRESIDENT CLIFF 





Company Observes Thirty-fifth Year; 
Two Anniversaries of Its 
Chief Executive 


The Federal Life & Casualty Co., 
Detroit, is celebrating a triple anniver- 
sary year, marking the company’s thirty- 
fifth year, the fiftieth year of President 
V. D. Cliff in the accident and health 
business, and his seventy-fifth birthday. 

Federal Record, the company’s house 
organ, has issued a special anniversary 
edition, with contributions from officials 
of the company and leading representa- 
tives throughout the country. The tenor 
of these articles is to accent two points: 
the outstanding contributions to the 
accident and health business made by 
President Cliff, and the importance of 
A. & H. as income protection in con- 
nection with the defense program. 

In his foreword to the edition, Mr. 
Cliff says: é 

“Looking back over my fifty years 1n 
the business, I find that today, as well 
as years ago, it is still necessary for 
the insurance salesman to be constantly 
on the alert. He must make plans for 
his daily work and keep seeing new pros- 
pects in order that his own income may 
keep in step with the advancement of 
the business in general. 

Forms More Liberal 


“Although policy forms are much more 
liberal now than they were vears ago, 
it still is necessary for the salesman to 
compete with the other demands made 
upon an individual’s income and present 
to his prospect a clean-cut outline of 
the value of the services to be rendered 
and the need for insurance protection.” 

Vice-President and General Counsel 
J. F. Brandmier was ill and unable to 
take part in the celebration, but the 
special edition pays tribute to him and 
expresses hope for his speedy recovery. 
Officials of the company who partici- 
pated in the triple celebration are Vice- 
Presidents F. V. Cliff and Walter W. 
Morse, Ernest Keller, underwriter; As- 
sistant General Counsel John Panchuk, 
A. W. Lewis, superintendent, claim de- 
partment; R. M. Roland, superinten- 
dent, life department; Fred Grainger, 
agency director. 

G. H. Knight’s Article 

G. H. Knight, who heads the com- 

pany’s leading agency, contributes two 





Court Decisions on Fidelity 


Bond Contracts Cited in Book 


Frank H. Deady, claims attorney at 
Dallas, Tex., for the Fidelity & Deposit 
and American Bonding, whose book, The 
Law of Fidelity Bonds, was published 
by the Rough Notes Co. last week, has 
had a background of fifteen years’ prac- 
tical field experience in his present post 
and before that spent six years in the 
casualty claim department of the New 
Amsterdam Casualty at Baltimore. Thus 
he is well equipped to bring together in 
book form decisions of the courts inter- 
preting fidelity bond contracts. 

Mr. Deady’s book deals with the in- 
surance contract itself and the construc- 
tion placed on its terms and conditions 
by the courts of the land. The subject 
is broken down into 102 points or ques- 
tions, correlated under fourteen chap- 
ters. The author has furthermore made 
about 1,000 citations to more than 600 
cases, furnishing a quick reference to 
the governing and supporting cases in 
fidelity bond law. 

Each part of the contract is discussed 
on the basis of the interpretation placed 
upon it by the courts, covering the en- 
tire life of a fidelity bond, from the first 
time a court decided a suit involving a 
fidelity bond written by a corporate 
surety, down to the present day. 

Leading bond forms are also repro- 
duced in full, and a complete table of 
cases is given in the back of the book. 





V. D: CEIPE 


The president of the Federal Life & 
Casualty Co., celebrating the company’s 
thirty-fifth anniversary, the President’s 
fiftieth year as accident and health un- 
derwriter and his own seventy-fifth 


birthday. 





articles, one urging the company’s pro- 
ducers to honor Mr. Cliff by making 
1941 the biggest production year in the 
company’s history, and the other on the 
value of a prepared sales talk. 

The New York City agency of Arnold 
& Yearwood is represented with photo- 
graphs of S. Winthrop Arnold, Ivan L. 
Yearwood, Nathan Moss and Benjamin 
Giniger. They point to Mr. Cliff as a 
pioneer of A, & H. underwriting. 

Others represented in the issue are 
W. F. O’Connor, Hartford; Morgan 
Jones, Illinois; J. A. McCoy, resident 
vice-president at Kansas City, Mo.; 
Ernest C. Tomlinson, New Haven; S. M. 
Swab, Denver; H. A. Shellard, San 
Francisco; P. R. Whittlesey; A. Mc- 
Devitt, Alabama; A. F. Welling, Los 
Angeles; E. E. Thomas, Olean, N. Y.; 
R. E. Larimer, Detroit; H D. Turner, 
Boston; Albert A, Spaulding, Utica, N. 
Y.; E. W. Cook, Philadelphia; William 
G. Van Deusen, Plainfield, N. J.; F. M. 
Drake, Georgia; Harry E Grainger; 
Edward A. Quisenberry, Jr., Lexington, 
Va.; Norman T. Uhl; S. L. Eisenberg; 
W. J. Regnery, Bridgeport, Conn.; Dan- 
iel Biskin; L. F. Huff. Philadelphia; 
G. M., D. E. and D. E. Bennett, Jr., 
Vermont, and Walter F. Felton, Detroit. 





BOND FOR ARMY BUILDINGS 

The Fidelity & Deposit Co. of Mary- 
land and the Pacific Indemnity Co. will 
write the payment and performance bond 
on a U. S. Army contract for additional 
buildings at Fort Ord, Cal., awarded by 
the War Department to Ford J. Twaits- 
Morri-Knudsen Co., at a bid of $941,000. 


FEDERAL AGENT NOT IMMUNE 
Minnesota Supreme Court Holds FHA 
Employe Can Be Sued 
for Tort 
A Minnesota Supreme Court decision 
in an automobile accident case that may 
have important implications holds that 
an agent of the Federal Government, 
individual or corporate, is not immune 
from lawsuit. In doing so it reversed 
the lower court which held that Stewart 
McDonald, Federal Housing Authority 
Administrator, could not be made a party 

to a suit for damages. 

In Anton Zins et al. vs. Elmer H. 
Justus and Stewart McDonald, Zins had 
appealed from the lower court ruling 
that McDonald could not be sued be- 
cause he was a Government agent. 

“It is fundamental that the United 
States cannot be sued without its per- 
mission,” the Supreme Court said. “But 
this suit is not against the United States 
as such. It is against an agent of the 
Government, in his official capacity, and 
an employe of the agent, for a tort 
committed by the employe in the course 
of his employment and in the further- 
ance of his master’s business. The 
sovereign immunity of the United States 
does not extend to its agents, individual 
or corporate. 

“We believe Congress, when it created 
the FHA and launched it in the com- 
mercial field, did not intend to immunize 
it, its administrator, and the latter’s 
agents and employes from suit for torts. 
If it had such intention it could and no 
doubt would have done so by direct 
provision.” 





Casualty Companies Win 
In Connolly Widow Suit 


United States District Court Judge 
Ben Harrison directed judgment for the 
defendants in a suit brought by Mrs. 
Nedda H. Connolly, widow of Walter 
Connolly, veteran character actor, to 
collect $20,000 on two accident policies 
over Connolly’s death. 

Connolly died May 28, 1940, after he 
had been injured ten days earlier while 
riding horseback. The widow contended 
Connolly’s death was accidental and 
sought to collect $15,000 from the Con- 
tinental Casualty Co., and $5,000 from 
the Standard Accident Insurance Co. 

The defendant companies maintained 
Connolly’s death was due to natural 
causes, and the court sustained this view. 





Travelers Promotes Mack; 
Appoints Murphy in Mass. 


William H. Mack, field assistant in the 
casualty department of the Travelers’ 
Toledo, O., branch, has been promoted 
to the assistant managership of casualty 
lines in that office. 

Edwin F. Murphy of Milton, Mass., 
has been appointed a field assistant in 
the casualty department of the Travelers’ 
Worcester branch. Mr. Murphy is a 
graduate of Holy Cross College, where 
he played football, was on the track 
and debating teams, and was a soloist 
in the glee club. 
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Bonds on selected employees only may 
Leave an assured without fidelity coverage 


N othing should be left to chance. 
K nowledge that all employees without 
Exception are adequately bonded is 
The important thing to an assured. 


Blanket Bonds eliminate the risk 
Of selecting employees for bonds. 
N ow is the time to recommend this coverage. 
Do not delay for a moment. 
See your prospects today ! 


Naw 
Gasumar Compan? 


NEW YORK 

















are 


A GENTS 
Central Surety by its sound 


attracted to 


management policies administered 
by an experienced and _ progres. 


sive underwriting staff. 


EASTERN DEPARTMENT 


CENTRAL SURETY 
AND INSURANCE 
RPORATION 
83 Maiden Lane 
New York City Whitehall 3-1292 


Bens. G. D. BLue 
Resident Vice-President 

















a 


BONDS CURB OF SABOTAGE 





Canadian Newspaper Cites Fidelity In. 
vestigations as Safeguard for the 
Dominion 

The growing demand for fidelity insur. 
ance in Canada is being given some 
measure of credit for prevention of sabo- 
tage in the Dominion, according to an 
opinion expressed in the Financial Post, 
_ Showing a relationship between fidelity 
insurance in wartime and sabotage pre- 
vention, the item referred to states: 
“When a firm wants to take out a fidel- 
ity bond on one of its employes the 
insurance company with which it is do- 
ing business immediately makes an in- 
vestigation of the person for whom in- 
surance is asked. 


“In the application form the individual | 


is asked to answer a number of ques 


tions as to place of birth, previous em: | 


ployment, etc. If he was not borna 


British subject, information is wanted | 


as to length of residence in Canada. 


“From this point on, however, the in- | 


surance company makes further investi- 


gations about the individual as to de | 


tails of past employment, record for 
honesty, etc. 
are discovered. One discovery may lead 


to another and ultimately it may be | 


found that not only is the individual in 


question unsuitable for insuring under a | 
fidelity bond, but quite an undesirable | 


party for the firm to employ. q 
“But this investigation of a man’s busi- 


ness record may disclose that he is en- | 
in activities subversive to the ” 
Thus, fidelity in- 7 


gaged 
Nation’s war effort. 
surance through the investigation serv- 
ice it gives may uncover and _ prevent 
attempts at sabotage.” 





Forecasts Extension of 


Group Hospital Plans 


Extension of present group hospital | 


plans to include insuring the costs of 
early diagnosis and preventive treat 


ment and a co-ordinated parallel program | 


for medical care and hospitalization for 
persons in the low income groups Was 
recently visualized by James A. Hamil- 
ton, hospital superintendent 


Sometimes important facts | 











aN od 





in New § 
Haven, Conn., and a past president of J 


the American College of Hospital Ad | 


ministrators. 

Speaking before trustees of the Grou) 
Hospital Service of St. Louis in cele 
bration of fifth anniversary of that group, 
Mr. Hamilton asserted that while gov 
ernment aid may be necessary to & 
pand the service, the dues-paying mei” 
bers should retain their choice of selec 
tion in regards to hospitals and physr 
cians. The plans must continue on 4 
purely voluntary basis from beginning (0 
end, he said. 
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Hart Predicts Boom in 
Automobile Business 


SCORES COMPULSORY LAWS 

sibility Acts in New York 
ol —_ England Should 
Boost Premiums 





an 





Iohn J. Hart, assistant secretary, com- 
; in and liability department, 
Insurance Co., predicts pro- 
duction of millions of dollars in oa 
tional premiums under the new om 00 
responsibility laws enacted in New York, 
Maine and Vermont this year, in an 
the production number and 
semi-annual financial review published 
recently by the Hartford Daily Courant. 
He said that his prediction was based 
on the experience in New Hampshire 
nce that state put into effect a law 
on which the other three are modeled 
and the number of insured cars has 
heen boosted to approximately 75% of 
all automobiles registerea in that state. 
“4 proportionate increase in insured 
ars in New York alone, with its more 
han two and three-quarters million reg- 
istrations,” he said, “would bring a great 
deal of new business to the insurance 
companies. 
No Assurance of Trend 

“Beyond this point, it would be an 
unwise man or a false prophet who 
jared to predict the broader future sales 
notentialities of automobile insurance. 
There is no assurance as yet, for in- 
stance, that the action of New York and 


pensation 
Travelers 


article in 


Cc 
+ 
t 


three New England states heralds a 
trend. aN 
“Moreover, the grave uncertainty 


about how long the war in Europe will 
last, or whether it will involve this coun- 
try as a belligerent; the upsetting lack 

f assurance that the demands of our 
enormous defense will not curtail the 
production of new automobiles even more 
stringently than the 20% cut already an- 
nounced, are but two of the disturbing 
factors which make comprehensive pre- 
dictions not only foolish but impossible. 

“Despite the fact that they will benefit 
from recent legislative action, insurance 
companies nevertheless have made no 
effort to promote the sterner type oO! 
financial responsibility law. Agents, 
brokers, and company men_ generally 
have been fairly well satisfied with the 
laws as they were, but, when their 
opinions were sought, invariably were 
opposed to the adoption of 100% compul- 
sory insurance laws, which theoretically 
they should favor. 

Up to the People 

“The majority of company men have 
believed that the insurance business 
should take no position for or against 
legislation of this sort, holding that it 
is up to the people of the various states 
to make a study of the situation and de- 
cide what they want, and then that in- 
surance should meet that situation with 
the kind of policies that will protect 
both drivers and the public.” 

Explaining the seeming anomaly 
whereby insurance companies oppose 
compulsory insurance laws, Mr. Hart 
continued : 

“One might at first thought conclude 
that some form of compulsory insurance 
is the logical answer to the problem. 
That this conclusion is not uncommon 
is evidenced by the fact that investi- 
gating committees from many state 
egislatures, and a Royal Commission 
irom Canada, have visited Massachusetts 
smce January 1, 1927, when its com- 
pulsory automobile insurance law went 
mto effect, 

“What they saw and learned in Massa- 
chusetts evidently was not favorable, for 
the Bay State is still the only one of 
the 48 to have a law compelling all 
automobile drivers to carry casualty in- 
‘urance. It is interesting to note, also, 
that no Canadian province has adopted 
the idea. 

‘It is just another instance of an ap- 
Dealing theory failing in practice. 

he law originally was advocated as 


a safety measure. Its supporters claimed 
its passage would reduce the number of 
highway accidents. Actually, the ratio 
of injuries reported to cars registered 
in Massachusetts has increased much 
more rapidly in that state, since the 
compulsory insurance law was adopted, 
than it has in other states where finan- 
cial responsibility laws are in effect. The 
situation finally became so serious that 
the state was forced to launch a vigor- 
ous safe driving campaign in an attempt 
to stem the tide of accidents. 
Flaw in Laws 

“But experience has revealed many 
other flaws in the compulsory. insurance 
law. It has brought about a burden- 
some increase in premium rates, in ef- 
fect penalizing the good driver for the 
misdeeds of the unsafe driver, and con- 
versely permitting the latter to benefit 
undeservedly by the former’s caution 
and consideration for others on the road. 

“Under it there has also occurred a 
formidable increase in the number of 
malingerers and of exaggerated and 
fraudulent claims. Its passage, too, en- 
couraged the formation of unsound in- 
surance companies, which have failed, 
leaving thousands of policyholders with- 
cut full protection, and a great number 
of injured persons without full resti- 
tution. 

“Another blemish in the compulsory 
insurance law is that it fails to apply to 
thousands of out-of-state cars, which 
flock to the summer playgrounds Massa- 
chusetts so amply provides, and become 
involved in accidents while they are 
there. It is not extra-territorial in its 
application, either. Neither does it apply 
to automobile accidents happening on 
private property, to all accidents result- 
ing from the use of public cars, or to 
guest occupants of automobiles. 

“But the main defect of the Massa- 
chusetts type of law is that it fails to 
drive the trouble breeder, the accident 
maker, from the highways, or at least 
to penalize him adequately for the harm 
he does.” 





PINK APPROVES SUBWAY PLAN 





Compensation Rating Board Revises 
Rule Establishing Initial Rates 
for Construction 

Insurance Superintendent Louis H 
Pink of the New York Insurance Depart- 
ment has approved a revised plan for 
rating subway construction risks adopted 
by the classification and rating com- 
mittee of the Compensation Insurance 
Rating Board of New York, to become 
effective as of July 1 on new and re- 
newal business only. 

In an explanatory letter to company 


members of the rating board, General 
Manager Henry D. Sayer says: 
“Except for a more logical 


arrange- 
ment of the rules, the revised plan in 
substance follows the 1930 edition. The 
only substantive change occurs in con- 
nection with the establishment of initial 
rates applicable to a given subway con- 
struction contract. Under the old plan 
the first basic rate applicable to a new 
subway contract was calculated on the 
basis of the manual rates in force on 
the date of the first policy insuring 
such contract. 

“Under the revised plan, if a rating 
anniversary has been established for the 
subway risk, the first basic rate on a 
given subway contract will be predicated 
on the manual rates in force on such 
rating anniversary; otherwise on the 
manual] rates in force on the effective 
date of the policy.” 


F. & D. NAMES DIVIDENDS 


An extra dividend of one dollar a 
share on the stock of the company has 
been declared by the directors of the 
Fidelity & Deposit Co. of Maryland, 
Baltimore, at the same time that they 
declared the regular quarterly dividend 
also of one dollar a share. An extra 
dividend of one dollar a share was de- 
clared at the corresponding time last 
year. Both the extra and regular divi- 
dends are payable on July 31 to stock- 
holders of record on July 16. 





NEW LOSS CONSTANT RULING 


Commissioner Rouillard, New Hamp- 
shire, Adds Paragraph to Com- 
pensation Endorsement 

Under date of July 10, Insurance Com- 
missioner Arthur J. Rouillard of New 
Hampshire advised all companies writ- 
ing workmen’s compensation in the state 
that the following paragraph is to be 
inserted in the standard workmen's com- 
pensation endorsement, effective May 31 
of this year: 

“If the premium as determined in ac- 
cordance with the provisions of the 
policy is less than $300, there shall be 
added thereto the applicable loss con- 
stant expressed in the declarations, un- 
less such addition shall increase the 
premium to an amount in excess of $300, 
ii: which event only such portion of the 
constant shall be added as will 
bring the amount of the premium to 
$300. Inclusion of the loss constant or 
eny portion thereof in the estimated ad- 
vance premium is subject to final adjust- 
ment upon audit. 

“In the event of cancellation by the 
company, the prorata portion of the loss 
constant applies subject otherwise to the 
provisions hereof. In the event of can- 
cellation by the employer, the short rate 
portion of the loss constant applies sub- 
ject otherwise to the provisions hereof. 
The minimum premium of the policy in- 
cludes the loss constant. If the policy 
affords insurance in two or more states, 
the provisions of this paragraph respect- 
ing the loss constant apply to the applic- 
able constant expressed in the 
declarations for the state of New Hamp- 
shire on the basis of the premium for 
operations in that state.” 


loss 


loss 


RULING ON CONVERTIBLES 

Lansing, Mich., July 14—In response 
to a request from Manager Waldo E. 
Hildebrand of the Michigan Association 
of Insurance Agents, Commissioner Eu- 
gene P. Berry has suspended for thirty 
days his order banning the convertible 
or retention plans of writing automobile 
and plate glass insurance. 





According to officials of the Michigan 
Insurance Department, company re- 
action has been favorable to the depart- 
mental ruling which outlaws convertible 
automobile collision and plate glass 
policies. It had been believed that the 
automobile and casualty carriers would 
welcome the order disapproving the 
growing variety of convertible forms, on 
account of adverse experience. 

Such plans are said to be the result 
of competition when a few experimenters 
tried out the 50-50 convertible form to 
replace deductible coverage in the auto- 
mobile collision field and as experience 
grew worse, even more radical plans 
were tried, department representatives 
stated. The ruling is confined to auto- 
mobile collision and plate glass. 

Department officials, admitting that 
for a time agents may have trouble be- 
cause of public reaction to the ruling, 
defend the order and see no possibility 
that its validity could be attacked suc- 
cessfully in the courts, holding that the 
convertible form is discriminatory. 


COMPANIES MAY CONTINUE 


Massachusetts Official Rules State Fund 
Initiative Petition May 
Be Amended 

The Massachusetts Attorney - General 
has ruled that it is legal for the Massa- 
chusetts legislature to amend the initia- 
tive petition on a monopolistic state 
fund as to permit continuance of 
Mrivate insurance during the thirteen 
months following possible adoption of 
such a fund at the November, 1942, 
clection. 

As originally drawn, the monopolistic 
fund bill would abolish private compen- 
sation insurance in the state in Decem- 
ber, 1942, leaving employes without any 
Mrctection until January, 1944, the time 
for the fund to begin operations. 








so 














ASK A 
BUSINESS MAN 
THE QUESTION ... 


“If your Accounts Receivable 
records were destroyed by fire 
or other hazard, could you re- 
member the names of all who 
owe you money and the dif- 
ferent amounts?” 


The picture of his hopeless 
situation in such a contingency 
should make any business man 
quickly appreciate the advan- 
tages of being protected by an 
Accounts Receivable Policy. 
Business men need this pro- 
tection. Business men want it. 
And you want the profitable 
business and contacts that its 
solicitation offers. 
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Gastil Probes Future 
Of A. & H. Insurance 


FACES THREE-FOLD PROBLEM 





Calls on Home Offices and Field Forces 
For Better Public Relations 
Program 





Closing the recent meeting of the Na- 
tional Accident & Health Association at 
Los Angeles, Walter G. Gastil, Southern 
California manager for the Connecticut 
General Life Insurance Co., gave an 
affirmative answer to his subject which 
was: “Has the Accident and Health Busi- 
ness a Future?” He made his answer 
with the reservation, however, that. its 
future progress rests in the hands of its 
management and sales forces. 

Mr. Gastil said that the basic problem 
facing A. & H. insurance is threefold: 
the company must answer the necessity 
for serving a larger part of society with 
a larger portfolio; the field force must 
provide better service to insured, and 
home office and field force must build 
better public relations. On the first angle 
of the problem, he said: 

“Perhaps our business has been in- 
spired too much by the profit motive. 
We tried non-cancelable benefits and it 
proved unprofitable so we either quit the 
field or so restricted the coverage and 
narrowed the field of eligibles that this 
service is available today only to a few 
super-risks. Secondly, while we recog- 
nized that the low wage earner needed 
accident-health and hospitalization ser- 
vice even more than the business or pro- 
fessional man, yet because he could not 
be profitably sold a small policy on the 
individual basis we ignored him. 

Group Life Insurance 

“Then Group insurance was designed as 
perhaps an answer to this problem. But 
all companies did not sell Group and 
some home office men and managers, 
fearful of losing a part of their market, 
openly fought it so that today less than 
one-fourth of the eligible firms are cov- 
ered. Then there are the wage earners 
not employed in a corporation who, 
though under workmen’s compensation, 
need and want off-the-job accident and 
health coverage. They have great need 
for coverage and little capacity to pay 
for it. 

“Today but few first line companies 
offer modern forms of coverage to this 
group—and those who do offer it do so 
at prohibitive rates. To serve this very 
large group we need modern coverage on 
some non-occupational basis so that the 
cost can be kept within the group’s reach. 
In general, we are serving too few peo- 
ple with proper coverage and the answer 
to this problem, of how to serve the 
larger part of society, can come only 
when companies think more about serv- 
ing and less about profit, and offer at a 
price within the low wage earner’s reach, 
full non-occupational coverage both on 
the individual and group basis. We must 
sell it whether it’s the most profitable 
use of our time or not, for we must serve 
this market or lose it.” 

Taking up the responsibility of the 
salesman to serve his assured, Mr. Gastil 
said that far too many policies have been 
sold at wrong classifications and claims 
prorated and too little time has been 
given to fitting the accident policy to the 
prospect’s needs. 

Salesmen Must Answer 

“We have clamored for a quick, slick, 
package sale,” he said. “We have spent 
our time among the prospects where sales 
and profits were easiest to make and not 
where the coverage was most needed. 
We have sold them and left them, not 
troubling to keep them sold. We have 
spent more time selling a prospect who 
already had a policy, but not in our com- 
pany, than developing new buyers. 

“We have been so eager to ‘sell more’ 
that we have not had time to serve those 


who had claims but left it to claims men 
to settle. Such conditions have crept 
into our business because we have hired 
just any salesmen and not carefully se- 
lected career men. There has been too 
much turnover of sales personnel, and 
the buyer who each year paid 25 or 30% 
of his premium for the services of an 
agent has not had his money’s worth, 
and the number of dissatisfied policyhold- 
ers year after year grows, sending up a 
call for a new deal. Unless the field 
force can recognize its obligation as well 
as its opportunity for profit, the real 
future of the accident and health busi- 
ness cannot be too bright.” 

Mr. Gastil said that by public rela- 
tions he means that “we need more 
friends among the voters who have all to 
say about whether we shall have private 
enterprise on the accident and health 
field, or Government offered — social 
security benefits that include accident 
and health and hospital in addition to 
the present death and pension benefits.” 

Target for Politicians 

He said that the volume of accident 
and health premiums had put the line 
in the class of big business making it a 
target for politicians, but that it should 


produce at least ten times its present 
income. “If we are to avoid inroads 
on our market and ruinous taxation,” 


he continued, “we must start now ac- 
quainting the public with the excellence 
of our service and the building of a 
wall of friends to defend us that we can 
count upon if attacked.” In conclusion, he 
said: 

“If by the unusualness of service 
rendered each accident and health sales- 
man of America would each week make 
just one policyholder acutely conscious 
of what had been done for him, in one 
year the 30,000 accident and health men 
of America would have a million and a 
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tion of the Preferred. 









Specializing in 
FIDELITY, SURETY and 
FORGERY BONDS 








ears of om 


The Preferred Accident has throughout its 55-year 
career built up and maintained a progressive staff 
of agents in all parts of the country with whom its 
relationship has been friendly and mutually profitable. 


The cornerstone of the Preferred’s success has been 
gradual, steady growth, the emphasis being on 
careful underwriting in both field and home office, 
and a policy of claim settlements that builds good 
will among policyholders. 


That agents appreciate this program in its broad 
aspects is indicated by their long time representa- 


half friends, al] of them voters, in ten 
years, fifteen million and then we need 
never fear for the future of our business. 

“The potential field for the accident 
and health men of America is ten-fold 
today’s realization. The need for greater 
service after the policy is sold is clear. 
The requirement of better men, trained 
and in the business on a career basis, 
building friends, is undoubted. There- 
fore I say, when we forget the money 
urge, when we stop thinking about mak- 
ive a living (and God forbid that only 
making a living is the goal of any man 
in our business—a man can make a liv- 
ing digging ditches), when we _ focus 
cur minds and our talents upon the 
job of making of our business a pro- 
fession of greater service to all of 
society, when we start making our life 
a career and our customers’ clients and 
our clients our friends—then we will 
have a business of which we can all be 
proud with a future lacking any tinge 
of fear.” 
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H. & A. Underwriters 
To Survey Complaints 


GORDON PREPARING BLANKS 





Action Inspired By Questions Brought 
Before Commissioners; Depart. 
ments Cooperate 

A survey of complaints filed with jn 
surance departments in regard to ac¢- 
dent and health and hospital insurance 
claims is to be undertaken by the Healt) 
& Accident Underwriters Conference. 
Executive Secretary Harold R. Gordon 
is now preparing blanks to be sent to 
a list of selected departments which have 
facilities to furnish such information, 

Approximately ten insurance depart: 
ments will cooperate in making the sur- 
vey. These are expected to include such 
states as New York, Illinois, Connecticut, 
Tennessee and others. 

Determination to conduct the survey 
was a result of the meeting held by the 
accident and health committee of the 
National Association of Insurance Con- 
missioners at Detroit early in June, when 
a number of questions as to company 
practices were raised. In the course of 














Saget 


the meeting, several commissioners ex ~ 
pressed a desire to have the companies © 


themselves make any changes considered 


necessary and the survey is the first © 


step in that direction. 
Nature of Complaints 


The survey will be calculated to show 


the nature of the complaints, kind o 
carriers and policies involved and other 
pertinent facts in regard to claims. It 
is also expected to show the number of 
complaints as compared with the total 
number of claims submitted and paid. 
Information brought out in the survey 
will be compiled to furnish a basis for 
recommendations to be carried out by 
the companies. It is the belief of the 
conference members that all statistics to 
date are inconclusive, and that by means 


of the survey definite conclusions cat ” 


be reached and measures taken by the 
companies to reduce materially the num 
ber of claims. 

It is said that most of the criticisms 
against hospitalization insurance weft 
directed at non-profit hospital service 
associations. Insurance Commissionef 
James M. MacCormack of Tennessee, 
chairman of the accident and_ health 
committee, suggested at the 
meeting that such associations that pay 


off in kind should be prohibited from | 


selling contracts beyond their capacity 
to furnish facilities. He said some hos 
pitals have been overcrowded and have 
refused to honor their contracts. 


REPORTS SURPLUS WAS LEFT 





aR arin Raison 


Detroit | 


PRA t ee Me ee 


Treasurer George Howell, reporting at 7 


the July meeting of the Accident & 


Health Managers Club of Los Angeles [ 


announced that a smal] surplus was left 


from the entertainment fund for the ft 


cent meeting of the National Accident | 


& Health Association. 
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Casualty-Surety 


(Continued from Page 25) 
9 assess the cost of losses and 
or individual risks is certainly 
welcome. These principles would im- 
prove the rating structure if adopted 
generally. I should say, however, that 
they would have to be modified in actual 
practice in order to give the carriers a 
gmewhat better break. I am in some 
doubt as to whether or not the carriers 
can make any underwriting profit what- 
ever under the War Department plan. 

“A feature of this plan which would 
not be practicable for general application 
is the one requiring the agent to look 
to the policyholder for his commission. 
This element of the plan would have to 
be changed to conform to the customary 
agent-carrier relationship if it were to 
be adopted for genera] application. I 
believe, however, in the principle of 
craduated commissions and graded ex- 
pense loadings which the War Depart- 
ment plan embodies.” 

From the producer’s viewpoint the 
phase of the plan which sets up a scale 
of fixed fees on a graded basis accord- 
ing to size of risk to be paid by the 
insured has created consternation in 
agency ranks. Agents are fearful that 
this change in the basis of compensation 
may become permanent after the emer- 
gency, that the American Agency Sys- 
tem is threatened. But company leaders 
have been quick to assure them that the 
one and only feature of the plan which 


erly t 
expenses I 


is receiving their consideration is ex- 
pense and commission graduation. And 
that, as everyone knows, was_ being 


studied long before the War Depart- 
ment’s plan was conceived, and became 
an actuality as respects workmen’s com- 
pensation risks in New York State as of 
July 1 this year. 

Speaking about New York’s graduation 
program for workmen’s compensation 
business it is not only regarded as a wise 
move but many executives feel that the 
principle of graded rates and commis- 
sions will extend to other lines and will 
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be adopted by other states. Massachu- 
setts appears to be the pioneer in the use 
of this principle on workmen’s compen- 
sation risks. Alabama has approved it 
for the writing of compensation coverage 
on defense jobs. With New York now 
taking this step it is expected that this 
will have a definite influence upon the 
atttiude of other states and that ulti- 
mately all states will recognize gradua- 
tion. 
Raises Taxation Question 

Most interesting executive opinion on 
this question comes from the president 
of one of the large companies who says: 
‘Unless some such move is generally 
adopted countrywide more and more of 
the business will go to the mutuals. There 
8 usually no service the ordinary broker 
or agent can perform which will justify a 
commission of 1714% on large workmen’s 
compensation premiums. The question 
ot where the word ‘large’ should apply 
$ open to debate. 

The mutuals have a selling advantage 
over the stock companies in two large 
items, most important of which is that 
% commissions. The stock companies 
pay 1712% compared with an average of 
less than 5% paid by the non-stocks. 
he other item is taxes. The mutuals 
have the advantage of between 3% and 
4% ot the premium over the stock com- 
panies. The tax item should be adjusted 
by legislation. In these days when so 
much money is needed by Government 
authorities every form of insurance 
should pay its full share of the taxes. 
fre is no justifiable reason, in my 


; pinion, why customers of mutual insur- 
ance companies should be the benefici- 


ares to the extent of 3 or 4% of the 


i — in the form of a tax differen- 


Although there has not been a large 
amount of casualty business sold under 
‘ne comprehensive form of policy this 
development takes its place among the 
Fre trends of the year. Most need- 
i at this time is further simplification 
Policy forms and methods of rating. 
are comment is made that today’s forms 
€ Practically combinations of individual 
Policies, keeping within the one contract 


most of the exclusions, provisions, policy 
period requirements and rating formulae 
of the several policies which were pre- 
viously necessary to provide the same 
coverage. Undoubtedly steps are being 
taken (or contemplated) to produce an 
all risks policy with a premium based on 
one unit of exposure. When such a 
policy is produced it will have much 
greater possibilities than the compre- 
hensive form in its present condition. 
This comment reflects the opinion of one 
of the seasoned underwriters of automo- 
bile liability and other major casualty 
lines. 
Surety Men Under Pressure 

Playing an important role in the Gov- 
ernment’s defense program corporate 
suretyship has been given a thorough 
test and not found wanting. The in- 
dustry has endeavored to cooperate with 
the various departments and bureaus of 
the Federal Government responsible for 
the awarding of contracts. But it has 
been a truly tremendous task and many 
conferences and discussions with Wash- 
ington officials have taken place since 
the first of the year. The Government's 
great stress on “no delays in defense 
work” has created an atmosphere of 
nervous pressure. Bonds in staggering 
amounts have been written, with bond 
penalties greatly reduced. It has been a 
case of handling many more items in 


number for the same dollar volume. This 
has added to overhead, of course, but 
dollar volume is sizeably greater. 

“We are attempting to meet all the 
Government’s demands at this time,” says 
a leading surety executive. “These are 
principally concerned with issuing bonds 
and signing consents with great rapidity. 
The Government seems to have adopted 
the principle of having everything done 
the day before yesterday.” 


It is indicated that an effort is still 
being made to establish a pool for the 
expeditious handling of contract bonds, 
which was the subject of many of the 
conferences with Government representa- 
tives earlier this year. Most essential] in 
this connection, one executive observes, 
is an atmosphere of sympathetic under- 
standing of each other’s problems and 
capacity. 

Cross section of opinion on the amount 
of casualty-surety coverage written to 
date on defense projects indicates that 
even the larger companies are proceeding 
cautiously. Experience has been fairly 
satisfactory but it is too early yet to give 
a clear-cut opinion on this point. ‘Wait 
until we have had time to develop our 
experience,” says one surety chief ex- 
ecutive. Many bonds, for example, have 
been written guaranteeing performance 
of contracts for the furnishing of various 
types of supplies and munitions of war. 


In some instances manufacturers are 
called upon to furnish equipment of a 
very technical nature in the construction 
of which they have had no previous ex- 
perience. Thus, it is quite probable that 
a period of two years at least must 
elapse before the true experience or loss 
ratio on this class of business can be 
definitely determined. 

N. Y. Financial Responsibility Law 

No review of developments for the 
first half of this year would be complete 
without specific reference to the Page- 
Anderson financial responsibility law. “A 
law with teeth in it” is the way it has 
been described. Hailed as an example 
of what can be accomplished by united 
cooperation on the part of the industry, 
elaborate plans are being made to edu- 
cate the car driving public as to the im- 
portance of the new measure in New 
York State. 

“The companies and the producers are 
definitely on trial in connection with this 
matter,” a high ranking official told The 
Eastern Underwriter. “Unless they are 
able to increase the percentage of in- 
sured cars in New York within a year 


or two up to 70% or 75%, compulsory 
insurance will be the only answer to the 
public’s demand that some means shall 


be provided to make sure that innocent 
parties injured in automobile accidents 
receive adequate compensation.” 
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Ship Boiler Explosion Blew 


Harry Briggs Into Insurance 


Seattle Agent, Born in New York State, Leader in Organization 
and Cultural Affairs; Imparts Business Philosophy to 
Son Recently Entering Insurance 


By Spencer Welton, Peripatetic Vice-President 


Those who think insurance men some- 
times tend to be a kittle lot are not par- 
ticularly astonished by the occasional un- 
conventional channels through which in- 
dividuals have attained membership in 
their ultimate profession, but it is cer- 
tainly unusual, if not unprecedented, for 
a young man to enter the insurance field 
by way of a boiler explosion on a steam- 
ship. 

That violent approach to the business 
was, of course, wholly unpremeditated 
and, although it worked out all right in 
the end, the procedure is not recommend- 
ed as standard practice by Harry Briggs 
of Seattle, Wash., who was the central 
figure of the episode. 

Since Seattle is cross-country from the 
publication office of this newspaper, it 
may be well to state here that Harry 
Briggs is or has been president of the 


King County Insurance Association, 
President of the Insurance Agents 
League of Washington, regional vice- 


president and national councillor of the 
National Association of Insurance 
\gents and is regarded as one of the 
outstanding agents of the northwest. 
Successful Leader 

He has always been conspicuously suc- 
cessful as an organization leader and his 
administration as president of the Insur- 
ance Agents League of Washington was 
especially noteworthy for its accomplish- 
ments. 

Harry Briggs was born at Avon 
Springs, New York, of New England an- 
cestry, his family tree having been rooted 
in the Green Mountains of Vermont. 

When the boy was thirteen his parents 
moved to Pasadena, Cal., but he, like 
every other transplanted Easterner, re- 
gards himself as a West Coast native. 
The all-year-round opportunity for base- 
ball, tennis and horseback riding resulted 
in athletic superiority which today finds 
expression in the game of golf. 

Glee Club Member 

\t the appropriate time Harry Briggs 
matriculated at the University of Cali- 
fornia and did well enough at his studies, 
but was more highly regarded as a mem- 
ber of the glee club, the college orchestra 
and the college band, in which organi- 
zations he played variously the piano, 
the drums and a cornet. 

After graduating from college, Mr. 
Briggs entered the real estate business 
at Pasadena, but having visited Seattle 
in the Summer of 1903, he found that 
he liked it and decided to stay there. 
Promptly he wangled a summer job as a 
purser on a freight boat to Alaska, but 
one day at the end of the season a boiler 
burst and the boat had to be put in dry 
dock for repairs. 

One of the owners of the boat offered 
the young man a job in his insurance 
office and, as he pithily remarks, “I 
didn’t know anything about insurance but 
I wanted to eat and so I took the job.” 

Joined Agency Firm 

The agency firm name was C, E. Dick- 
inson and Co. and Mr. Briggs remained 
there until 1910, when he went with the 
Atkinson-Davenport Co., going on from 
there in 1913 to the Northern Bond & 
Mortgage Co. 

3eing by this time completely inocu- 
lated with insurance virus and finding 


himself possessed of a yearning to see 
his own name on an office door, the 
young man established the agency of H. 
E. Briggs & Co. in 1914. 

The business succeeded from the start 
and most of the companies taken into 
the office at that time have remained 
there ever since. Among those repre- 
sented by the agency are, for fire, the 
Aetna, Continental, Hartford, Home, St. 
Paul, the Sun and the Travelers. The 
casualty business of the agency goes to 
the Hartford Accident & Indemnity Co. 
and to the Pacific Indemnity Co. Marine 
lines he gives to the Aetna, the Home, 
the Queen and the St. Paul, and the 
substantial life business of the agency 
goes to the Prudential. 

Held Many Offices 


Concurrently with the building of the 
agency Mr. Briggs has devoted much 
time and effort to the progress and de- 
velopment of insurance as an institution 
and, as noted above, has held many cf- 
fices in local and national organizations. 
His formula for success is to acquire a 
thorough knowledge of the main lines of 
insurance and a working knowledge of 
all lines supplemented by the mainten- 
ance of reference files on all subjects. 

Having an engaging personality, it has 
always been easy for him to establish 
desirable contacts and develop them into 
clients. More often than not those cli- 
ents become personal as well as business 
friends, which means that Mr. Briggs 
does not exaggerate when he says, “I 
take much pride in being a tough guy to 
get business away from.” 

He has given much attention to insur- 
ance surveys and what he calls “cen- 
tralized administration of the insurance 
program” and finds that that has been 
exceedingly helpful to him both in get- 
ting new business and holding that al- 
ready on the books. 

Attracted to Casualty Lines 

Mr. Briggs is particularly attracted to 
casualty insurance because he believes 
that the volume, the classes of coverage 
and the possibilities for increasing busi- 
ness are on the increase in those lines. 
It is his conviction that a young man who 
expects, to make insurance a profession 
should begin by getting a job in a com- 
pany home office or a branch office writ- 
ing multiple lines, where it is possible 
to work in various departments and so 
acquire a comprehensive knowledge of 
the business. 

He believes that that should be supple- 
mented by insurance institute and cor- 
respondence and reading courses, and 
sums it up by saying: “In addition to 
strictly insurance studies, the young in- 
surance man should give thought and 
study to (1) salesmanship, advertising 
and public speaking, (2) general person- 
ality development, (3) acquiring as much 
knowledge as possible of general busi- 
ness principles and practices, especially 
leading lines of business in the local 
community and (4) developing acquaint- 
ances through civic, political and social 
activities as well as various sports and 
hobbies.” 

Mr. Briggs’ son, John, recently found 
himself a position with the Northwestern 
Mutual Fire Insurance Association home 
office and entered upon his insurance 





HARRY BRIGGS 


career with this advice from his father: 
“Make up your mind with all the de- 
termination you possess to carry out a 
program of perhaps five years of in- 
tensive work as a foundation from which 
to build your business career. The meas- 
ure of your success for the rest of your 
life will be pretty much determined from 
how you lay this foundation. The money 
you receive for the first five years is of 
minor importance compared to the edu- 
cation and training facilities your job will 
afford you.” 
Cultural Activities 

While Mr. Briggs is primarily con- 
cerned with the operation of his agency 
and with his insurance organization ac- 
tivities, he, nonetheless, finds or takes 
times for participation in the cultural do- 
ings of Seattle. He is a member of the 
Seattle Music and Art Foundation and 
gives active support to similar civic un- 
dertakings. He is a member of the 
Chamber of Commerce, of the Rainier 
Club, of the Broadmoor Golf Club and 
Psi Upsilon Fraternity. 

Mr. Briggs has been active in the Re- 
publican ranks during political campaigns 
and has frequently worked with insur- 
ance organizations in connection with in- 
surance legislation. In°that connection 
it might be added that he is a member 
of the legislative committee of the Na- 
tional Association of Insurance Agents. 

Perhaps there is no better way to sum 
him up than to quote a tribute from 
one of Mr. Briggs’ competitors, another 
Seattle agent, who says, “To me, Mr. 
Briggs is one of the outstandingly suc- 
cessful insurance agents of the North- 
west. I have always admired him, feel- 
ing that his business philosophy should 
be an inspiration to any young man to 
follow when starting out in the insurance 
business. His success exemplifies his 
three thoughts for growth in our busi- 
ness: 

“1. Continuous study of business 
changes and insurance coverages. 

“2. Making of worthwhile friends, 
acquaintances and contacts. 

“3. Continuous and diligent selling 
through contacts and insurance surveys.” 

From all of which it would appear that 
being mixed up in a boiler explosion 
isn’t the worst thing that can happen 
to you after all, 


H. A. Jacobson Wins 
“Man of the Month” Honor 


H. A. Jacobson of St. Louis was re- 
cently the “man of the month” of United 
Benefit Life and Mutual Benefit H. & 
A. He has been associated with these 
companies for the past ten years and 
consistently produces a good volume of 
life, health and accident insurance. Since 
1937 his name has appeared on the roll 
of the honor club. In 1940 he made the 
exclusive Criss Club. Upwards of 90% 
of his new business is obtained through 
leads furnished by-satisfied-policyholders. 
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Cass Favors Policy to 
Cover Named Assure 


TALKS AT ALABAMA §SCH0Q) 





Says Auto Coverage Should Follow |). 
sured Instead of Machine; 
Precedents Broken 





Thomas F. Cass, assistant  secretap; 
Indemnity Insurance Co. of North Ame. 
ica, speaking before the Alabama Scho 
for Insurance Agents at the Universi 
of Alabama at Tuscaloosa, July 14, aj. 
vocated insurance of automobile driver 
rather than their automobiles, againg 
personal liability and property damag 
He said this is one of the most importay: 
problems for future consideration on the 
part of the casualty companies. 

Mr. Cass also predicted an extensio, 
of the time limit for automatic coveray 
on a new car replacing an insured ma. 
chine, pending notice for permanent 
transfer, from the present limit of te 
days to thirty days. 

“From the inception of automobile jy. 
surance, coverage has been limited stric. 
ly in its application to the automobile 
described in the declaration of the po. 
icy,” said Mr. Cass. “Only recently have 
the companies grasped the. importance 
of departing from that limitation. They 
have broken away from the long estab- 
lished precedent and have broadened the 
scope of the cover to extend, in certain 
circumstances, to the use of other auto- 
mobiles. It is a fact that for a few 
years this coverage was available by 
endorsement, in various forms, and an 
additional premium was charged for it; 
but now it is properly a part of the cov- 
erage of the policy. 

Follow Named Assured 


“The injection of this feature is a par- 
tial acceptance of a theory of automobile 
insurance that would follow the named 
insured, rather than the automobile, 
which, of itself, is an inanimate object, 
incapable generally of causing damage 
until it is placed in motion under the 
guidance of some person. In the years 


to come you will hear more and more of | 


this theory. I am convinced that our 
problems will not be properly solved un- 








til we abandon the theory of linking the © 


coverage of our insurance to an auto 7 


mobile, and, through the medium of a7 





driver’s license law require each indi 7 ! 


vidual to furnish evidence 


of financial © 
responsibility as a precedent to the 


granting of a license to operate an auto © ° 


mobile. 


“There are obstacles in the way par 7 ! 


ticularly in the matter of operation of 7 
commercial vehicles, but I have no doubt © 
that one day they will be solved and we © 


will insure the individual rather than the 
automobile.” 





Moriarity Goes to Alaska 


On National Defense Work | 


Clarence Moriarity, manager of the 


Iowa branch for United States Fidelity © 
& Guaranty Co. at Des Moines for the © 


last seven years has resigned to enter 


work in Alaska connected with the Na ~ 
He left im- 
mediately by plane for Fairbanks after” 


tional Defense program. 


tendering his resignation. 


eset 


sii 


He will superintend and inspect Gov © 


ernment airport construction for a ptt | 


vate firm with headquarters in Fait 


banks. He is a graduate of the engineer: | 


ing schools at Iowa State College and 
has been with the U. S. F. & G. for 
seventeen years. 
he was engineer for the company 10f 
the Midwest. He is also a past prest 


For the first ten years | 
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dent of the Des Moines Casualty & | 


Surety club. 





APPOINTS CALIFORNIA FIRM 


The American Casualty Co., Reading, 7 
Pa., has appointed General Agencies % © 
New York, Inc., as California genera’ 7 
The firm operates through of- 


agent. 
fices at San Francisco, with Jack 

Heidelberg as manager; Los Angeles 
Leonard Hoop, manager, and Oakland. 






















